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J. P. BUENEMANN TALKS 
ON MORAL HAZARD 


Points to Danger of Neglecting 
This Feature of Loss Ad- 
justing Work 








CITES HIS EXPERIENCES 





Address Before Fire Insurance Club of 





AETNA (FIRE) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are 
EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Act. 


L. O. KOHTZ, Ass’t Gen’! Agt. R. B. IVES, Asst. Sec’y 





Chicago Reveals Interesting Side 





of Business 





a 
J. P. Buenemann of Chicago, one of 
the staff of the Western Adjustment, in 
his talk before the Chicago Fire In- 
surance Club this week on “Moral Haz- 
ard,” said in part: 

Suppression of the moral hazard has 
been one of the principles of fire unde 
writers almost from the start of the 
business. In it we have as a cardinal 
support, the law of the land, which 
prohibits any gambling or insurance for 
profit. It fixes the limit of insurance 
recovery at the actual value of proper- 
ties destroyed. 

It is the theory of our laws that pub- 
lic policy forbids the enforcement of a 
contract where the insured shall de- 
rive a profit. The assured should have 
an interest in the preservation and not 
in the destruction of his property. Un- 
der early English laws, wagering was 
condemned as mischievous and assur- 
ances against actual loss conceded to 
be an encouragement to trade and navi- 
gation. 

This doctrine is now understood by a 











majority of the general public, and it is 
of value to our business that all should 
understand that the law does not re- 
quire payment of an amount greater 
than the value of the destroyed prop- 
erty, no matter how much insurance is 
carried. 
Most Frequent Causes 

The most frequent of moral hazard 
losses is the detestable clothing-closet 
fire, which is most common among for- 
eigners, such as Russians, Poles -and 
Lithuanians. The amount for which 
the average of these can be settled is 
$250; the claimants are usually from 
the lower walks of life, and for that 
reason have the sympathy of juries, and 
besides the amount involved is too 
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$2,00¢ 0.000 


RESERVE FOR ALL OTHER LIABILITIES 


10.759.422 


23.7 13.477 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 
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MAKING FIRE TESTS OF 
BUILDING COLUMNS 


First Work of This Character 
Undertaken Employing 
Modern Forms 








IS SEVERAL YEARS WORK 





Actual Tests Alone Will Require a 
Year to Complete One 
Full Series | 





Fire tests of building columns, being’ 
jointly conducted by the Associated 
Factory Mutual Fire Insurance Com- 
panies, the National Board, and the 
Federal Bureau of Standards, at Un- 
derwriters Laboratories, are progress- 
ing according to schedule, two columns 
being tested each week. The work of 
testing began last summer and will re- 
quire a year for the completion of the 
full series of 100 tests. This was pre- 


ceded by ‘several years’ work in de- 
signing and erecting the testing appa- 
ratus and in preparing and covering 
the test specimens by the different 
methods and with the various materials 
required for a full investigation. 

The apparatus used in the tests con- 
sists briefly of a gas furnace capable 
of being controlled according to a spe- 
cified standard temperature curve, 
reaching a maximum of 2,300 degrees 
Fahr. (1,260 degrees Cent.) at the end 
of an eight-hour test. The load on the 
columns, while being subjected to fire 
test, is supplied by means of a hy- 
draulic ram, an average load of 100,- 
000 pounds being maintained during 
the test, this being calculated for the 








EDWARD MILLIGAN, President 
one M. LOVEJOY, Vice-President 
THOMAS C. TEM 


Surplus to Policy-holders . < - $ 9,766,000 
Total Losses Paid . P . - 84,600,000 


Cash Capital - Three Million Dollars 





Total Assets - - $16,503,963 





(CONTINUED ON PAGE 5) 


various sections according to accepted 
formulas for working load. 


Measuring the Temperature 


GEORGE C. LONG, JR, qi The temperature of the column furnace 
DORE F. pee Sent ese HENRY P. WHITMAN, Ass't Sec’ is measured by means of platinum and 
FRED CUS GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t See'y base metal thermo-couples, supported in 


porcelain tubes at two elevations; 
and that of the columns by means 
of base. metal thermo-couples attached 
to the metal of the column. at 
four elevations and at different points in 
the section. The temperature indications 
are read with a potentiometer indicator 


Reinsurance Reserved ‘ ° $5,996,730 and connections are also made to an auto- 
Reserve for Outstanding Losses and all other matic potentiometer recorder, so that 
Claims A ‘i ~ é 658,699 —— — on Pe obtained; if Lm age 

of the indications of any set of couples. 
NET SURPLUS e be . ° 6,746,963 The vertical compression and expansion 


of the columns, due to the load and heat, 
are measured over a gauge length of 37 
inches in the upper half of the column 





(CONTINUED ON PAGE 14) 








NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





United States Branch Statement January 1, 1917 
Total Assets - 


Net Surplus above all Liabilities in the 
United States BS a 09:1 carl 


3,611,051.00 





$9,186,914.00 (THESE FUNDS are held solely for the protection of 


policyholders and creditors in 
the United States 
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REVISE OKLAHOMA RATES 


MANY REDUCTIONS ARE MADE 





New Order Comes From Conference 
of State Board and Company 
Representatives 





OKLAHOMA CITY, Jan. 7.—A re- 
vision of fire insurance rates that will 
result in sweeping reductions in pre- 
miums in many classifications and in- 
creases in others was made in an order 
issued by the state insurance board 
today. The order was issued as a re- 
sult of a conference between members 
of the state board and a committee 
representing the companies doing busi- 
ness in the state. New schedules had 
been filed by C. T. Ingalls, manager of 
the Oklahoma inspection and rating bu- 
reau. The new order takes exceptions 
to these schedules. | ; 

The largest reduction will be on fire- 
proof buildings on which the rate 1s 
lowered 35 percent. Reductions also 
are made on all brick mercantile build- 
ings and their contents. Frame build- 
ings bear the brunt of what increases 
are made. In the past frame mercan- 
tile buildings have not been bearing 
their proportionate share of the risk 
involved, according to William R. Sam- 
uel, secretary of the board. | The new 
schedule also provides for higher rates 
in unprotected towns. The effect of the 
change will be to encourage the erec- 
‘tion of brick and fireproof buildings and 
to encourage towns to provide fire pro- 
tection. 

Fire-Proofing Encouraged 


An average reduction of 6 percent is 
made on all brick buildings, not includ- 
ing contents, in all class towns. 
decrease of 25 percent was made in the 
rate for brick buildings, occupied for 
manufacturing purposes. The rate on 
the contents of brick buildings in all 
classified towns was reduced on an av- 
erage of 15 percent. Public buildings, 
including schools and churches, will get 
a reduction of 10 percent. 

Frame mercantile buildings in all class 
towns will pay an increased rate of 12% 
percent and frame residences in un- 
protected towns will pay 1234 percent 
more. A new farm schedule was 
adopted which will result in a lower 
rate for brick or stone farm buildings. 
Frame farm residences were increased 
10 percent and frame barns and out- 
buildings will pay an increased rate of 
25 percent. 

The. new schedule provides a great 
decrease in exposure charges in pro- 
tected cities. In the past the charge for 
two exposures, that is where a resi- 
dence was within 10 feet of houses on 
both sides, was almost as much as the 
original insurance charge. Under the 
new schedule a charge can be made 
only for one exposure, the nearest, 
and the rate for this exposure was cut 
50 percent. 

Reductions would have been much 
greater on some classes, but for the 
fact that a new-term rule is put into 
effect where formerly three years’ in- 
surance was allowed for the payment 
of two annuals, two and one-half an- 
nuals will be allowed and where five 
years’ insurance was allowed for three 
annuals, four annuals will be required. 


Has Four Field Men 


President George J. Delmege of the Cen- 
tral Fire of Des Moines says that the field 
men for Iowa this year are Rufus M. Fos- 
ter of Des Moines, A. C. Hall of Des 
Moines, George W. Mendenall of Des 
Moines, and Clem W. Green of Thornburg. 





Mail Losses Heavy 


Owing to excessive losses on mail par- 
tels to points outside North America, and 
on all classes of mail matter to military 
and naval stations and cantonments, the 
companies which are members of the 
Postal Insurance Underwriters Conference 

re attaching a rider to all postal risks, 
o the effect that the insurance does not 
apply to any shipments made to destina- 
tions outside the limits of continental 
United States, Alaska or Dominion of 
Canada, unless by written consent, 





PROTECT FARM PRODUCTS 


MUST GUARD STORAGE OF FOOD 





Government Compels Proper Care at 
Central Points But Overlooks 
Danger at Origin 





This war is to be won by food and 
bullets, not by bullets alone. Insurance 
agents writing farm properties can be 
of signal service to the United States 
government at this time. They are in 
in direct touch with a large and impor- 
tant group of property owners storing 
food. 

Every man in this country who stores 
food, except the farmer, is reached by 
the conservation associations. How 
many farmers have realized that they 
are the only class fully trusted by 
Uncle Sam to guard the food supply in 
their hands by their own ‘initiative? 
All others are being ordered, if nec- 
essary, by the government to improve 
the fire prevention practice and fire 
protection equipment on their property. 
Yet many farmers store more food in 
their barns than is found in thousands 
of premises reached by the conserva- 
tion inspectors. 

None is better fitted or qualified by 
experience to carry this vital message of 
food protection against fire to the Ameri- 
can farmer than the insurance agent. He 
knows the chief fire dangers to farm 
buildings, such as smoking about barns, 
defective flues and the lightning stroke. 
The latter is by far the most important, 
especially in that season of the year when 
the farmer’s barns are filled with grain 
and when destruction of his tools most 
severely handicaps him. 

The winning of the war will depend 
jointly upon the producer of food and the 
producer of munitions, and while every 
safeguard is being thrown around the 
producer of munitions, the farmer neglects 
to protect his property in many instances. 
If a farm barn burns that farmer and his 
equipment is rendered inefficient and 
much food is destroyed. Indiana fire 
marshal statistics show more barn fires 
from lightning than from any other 
known cause in every one of the last four 
years. Most of these losses were total 
and the destruction in values amounts to 
more than a million dollars. 

The message that ought to be ham- 
mered home by every agent insuring farm 
property is that there is no excuse for a 
lightning loss to a farmer’s barn. The 
farmer who has such a loss cannot justly 
escape the responsibility for shirking his 
duty to protect food because well in- 
stalled lightning rods prevent lightning 
losses. Insurance agents know that the 
old days of lightning rod disrepute have 
passed except in the minds of those who 
are ill informed and that high grade, re- 
sponsible companies are in the lightning 
rod business as in other fire protection 
industries. While company, state and 
special agents are carrying the food pro- 
tection message to the city property 
owner, let the farm fire insurance agent 
reach the farmer. 


TELL ABOUT HARRADEN CLAIM 





Columbian of Indianapolis Had Its 
Employes All Insured in the 
Globe Indemnity 





Managing Underwriter L. S. Mac- 
Enaney states that in the case of C. H. 
Harraden against the Columbian of In- 
dianapolis decided by the Indiana ap- 
pelate court in which it was held that 
Mr. Harraden was entitled to work- 
men’s compensation benefit on account 
of breaking his leg in Michigan while 
he was doing field work, it should be 
understood that the company had not 
resisted liability or intended any injus- 
tice to Mr. Harraden. Its employes 
were all insured in the Globe Indemnity 
for workmen’s compensation. When 
Mr. Harraden met with his accident the 
Globe Indemnity denied liability. It 
became necessary then for the Colum- 
bian attorneys to prepare the papers 
for Mr. Harraden to bring suit against 
the Columbian to determine the liabil- 
ity of the compensation carrier. 


Oil Stoves Barred 


Qil stoves of all descriptions, heaters 
and cooking burners, have been barred 
from the army cantonment at Camp Dev- 
ens, N. Y. The order states that all 
privately owned stoves of officers of com- 
ee be emptied and placed under lock 
and key. 





Fidelity-Phenix Fire Insurance Co. 


OF NEW YORK Henry Evans, President 


AN AMERICAN COMPANY 


Ample Financial Resources 
Liberal Individual Risk Lines 
Famous for Fair Dealing 


Efficient Management 
Carefully Watched Liability in 
Conflagration CentersEverywhere 








Fire—Marine—Rent—Automobile—Tornado— 
Use and Occupancy — Sprinkler Leakage— 
Profits—Explosion 








Main Office Pacific Coast Office Western Office 
80 Maiden Lane Insurance Exch. Bldg. 137 S.La Salle St. 
NEW YORK SAN FRANCISCO CHICAGO, ILL. 











NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N. D. 


ANDREW HAAS, President J. H. DAHL, Secretary 














THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 




















The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 


one hundred more good agents in Cash Capital, - - = —_ $1,000,000 00 
Indiana. Help us keep as much as Liabilities, re ae qasaiace 3 
ee a ein Surplus for’ Policy Holders, ‘ assrais § 
urance premiums at home. eee 
P ‘ HEAD OFFICE 











Cor. William and Cedar Streets 





GERMANIA 














ORGANIZED 1854 
The Mechanics "SANE of Philadelphia 
Cash Capital, $250,000. Net Surplus, $404,579.61 
Surplus to Policyholders, $654,579.61 


apse DEPARTMENT Home OFFICE WESTERN DEPARTMENT 

- H. DUNHAM, PRES, J. A. SNYDER, SEC’Y N -PRES. 

JOHN KAY, VICE-PRES. PHILADELPHIA, ern Ts oe 
A. H. HASSINGER, SEC’Y PENNA, W. T. BASSETT, ASST. MGR. 


NEWARK, N. J. CHICAGO, ILL. 





: ORGANIZED 1855 
FIREMEN’S 'NSURANCE OF NEWARK 
, JANUARY 1, 1917 
Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
. - H. DUNHAM, PRESIDENT NEAL BASSETT; - ~ 
er AY. VICE-PRES. VICE-PRES. & MGR. 
- H. HASSINGER, SECRETARY W. T. BASSETT.,-ASS’T. MGR. ; 
EWARK. NEW JERSEY CHICAGO, ILLINOIS 
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Sem agus sg hitaeayy | STATEMENT JANUARY 1, 1917 
SEES A DANGEROUS FACTOR Power a 
a —_ ASSETS, te LIABILITIES 
Ohio Field Man Believes That Under- Gov'm'nt and State B'ds and Stocks $928,032.50 | tines ar eae 
writers Must Watch State as INS. CO. OF AMERICA Bonds and Stocks of Municipalities... 2.179.621.99| “'Reserve.....-..---- $4,960,301.86 
a Competitor Guaranteed Stocks of Railroads..... —1,913,787.00 | Losses in Course of 
NEW YORK Preferred Stocks of Raitroads....... 325,655.00 Adjustment......... 803,365.81 
: TMB. cecccccsece O02. es 
COLUMBUS, O., Jan. 8—A promi- : Te Commissions and other 
nent field man sounded a warning re- **One of the Giants’’ $10,296,599.82 aerecggeiguppaaa 210,030,73 
cently for the fire companies and their W Loans on Bonds and Mtg.$ 63,000.00 Capital Stock......... 1,000,000.00 
agents in this state. Since Ohio has estern Department oe. Se —_—_— 
gained supervision of rates, he said, CHICAGO ———a 6.973,698.40 
there are only one or two more small other Assets........... 144,639.07 : ——— 
steps necessary until the state will take P. D. McGREGOR, ‘ Manager 1,853,248.15 | Nei Spree Beyond Capital and $5,176,149.57 
gi Rage tcnrmnonag wihidnidinlt: tee satk A.R.MONROE, - _ Assistant Manager | TOTAL ADMITTED ASSETS. ... .$12,149,847.97 | Net Surplus to Policy Holders....... 6.176,149.57 
that the state cannot do a fire insurance : as 


business and cannot take it over, no 
matter what the politicians may want 
to do. This same talk went the rounds, 
he said, before the liability business was 
taken over, but where is it now? No 
trust could be more absolute than 
Ohio’s workmen’s compensation de- 
partment. 


Can Run Fire Business 


Assertions that the state cannot do a 
fire insurance business are nil, he said, 
because it has demonstrated that it can 
conduct one branch, and that is a pretty 
fair argumerit that it can operate fire 
insurance business, also. It will have 
the rates and the experience to start 
with, having taken in charge the super- 
vision of the rate-making machinery 
and legalized it. 

As a matter of fact the establishment 
of a fire insurance department, under the 
circumstances, would be far less difficult 
than the workmen’s compensation branch, 
where everything was an experiment for 
a time. 

This man is, of course, opposed to the 
state’s taking over the insurance business, 
for it is his own business, but he feels 
that the companies will have to keep an 
eye on matters from this time on; that 
they will find it profitable to cultivate the 
state and work with their cards on the 
table, if they wish to preserve their busi- 
ness and “tote fair’ all around. 


Should Study Public Needs 


A study of the public and public needs 
should be made by the fire insurance in- 
terests and a real endeavor to help condi- 
tions and improve risks should be made. 
Insurance is about as far away from the 
people as anything else that can be imag- 
ined, but the opinion of many agents, as 
well as field men, is that they must be 
brought into close contact with it, made 
to understand its working and convinced 
of the things that are necessary to carry 
it on. 

It may be difficult to accomplish any 
thing in this line, but legislation should 
be made unnecessary in some way, if the 
danger of absorption by the state is to be 
removed. 


Nebraska Notes 


Joseph Fridell, formerly with the Home 
Real Estate Company of Omaha, is now 
with the Harry A. Koch Insurance Com- 
pany in Omaha, Neb. 

Insurance men in Nebraska say they 
cannot remember a New Year’s when 
there were no changes in agencies or in- 
surance men announced. The scarcity of 
men, resulting from numbers going to 
war, and the heavy work now being done, 


are given as the reasons for the unusual 
condition. 





The Rice-Henderly Company, one of the 
oldest agencies at Wheeling, W. Va., has 
been purchased by George K. Wheat, Jr., 
who has for some time been the active 
head of the firm. The agency will here- 
after be known as the George K. Wheat 
Company. 


| CLASSIFIED 











ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 
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WANTED—Position by young man as 
stenographer or private secretary in large 
insurance office where effort counts. 
Thoroughly capable, industrious and 
trustworthy. Six years’ experience. Ex- 
cellent references. Answer 70-E, care The 
National Underwriter. 


WANTED—Position as assistant exam- 
iner with Fire Ins. Co. Address 72-G, 











care The National Underwriter. 














CHANGES IN THE FIELD 


QUEEN PROMOTES ITS MEN 





Arthur Baude Is Made Minnesota Spe- 
cial and A. C. Wallace Takes 
Charge of Kansas 





Arthur Baude of Kansas City, special 
agent of the Queen in Kansas, has been 
transferred to Minnesota, becoming spe- 
cial agent for that state, with head- 
quarters in the Plymouth building, Min- 
neapolis. Mr. Baude was in the Queen 
western department office before going 
in the field, and he has served as assist- 
ant special agent in Missouri and spe- 
cial agent for Kansas. 

To fill the vacancy in Kansas caused 
by Mr. Baude’s change, the Queen has 
appointed Arthur C. Wallace, Sharp 
building, Kansas City. Mr. Wallace 
has been assistant special agent for 
Missouri under State Agent Earl W. 
Thomas, following Mr. Baude in that 
capacity, and now succeeding him in 
the Kansas field. 

Mr. Wallace’s experience is quite sim- 
ilar to Mr. Baude’s, neither one of 
whom has been employed elsewhere. 


P. J. Kieffer 


Philip J. Kiefer, special agent of the 
Aachen & Munich in Minnesota and 
Wisconsin, has been appointed special 
agent of the Svea in Michigan and 
Ohio. Mr. Kieffer is an experienced 
field man, formerly having been con- 
nected with the O. C. Kemp companies 
in the central west. 


Geo. W. Graham 


George W. Graham, Jr., special agent 
of the New York Underwriters in West 
Virginia has been transferred to the 
Pennsylvania and Delaware field. He 
is a graduate of the head office. 


D. J. Harrigan 


D. J. Harrigan, of Chicago, special 
agent of the Liverpool & London & 
Globe in Illinois who also is a Cook 
County field man for the company, has 
been appointed special agent for the 
St. Paul Fire & Marine for northern 
Illinois succeeding Louis B. Grosmith, 
who has become superintendent of the 
automobile department of the St. Paul 
at the head office. 


H. J. Kralovec, C. Williams, R. Moore 


H. J. Kralovec has resigned as Indi- 
ana, Illinois and Wisconsin special 
agent of the Standard of Hartford as 
of Feb. 1, to re-enter the local busi- 
ness with the firm of J. M. Kralovec & 
Son. His acquisition to that office will 
change the firm name to J. M. Kralovec 
& Sons. This is a class 1 agency, with 
offices at 2011 Laflin street, Chicago, 
which does an unusually large business 
on preferred classes, 

Chester Williams, who has been hand- 
ling Michigan for the Standard, will 
have Illinois and Wisconsin added ‘to 
his field and will hereafter make his 
headquarters at 1966 Insurance Ex- 
change, Chicago. 

Ross Moore, who was formerly- in 





Indiana and Illinois for the Standard, 





and also for the Detroit National, but 
has been in the local agency business 
at Indianapolis, will, in the future, 
handle. Indiana for the Standard from 
headquarters in the City Trust Bank 
building at Indianapolis. He will do 
this on a per diem basis. 





E. M. Brewster 


E. M. Brewster of Denver, formerly 
special agent in the mountain field for 
the Philadelphia Underwriters, has been 
appointed in the same capacity for the 
North British, Mercantile of America, 
Commonwealth and Pennsylvania. He 
will represent all four companies until 
Special Agent E. C. Willey of the North 
British and Commonwealth recovers 
from his present illness, after which 
Mr. Brewster will cover this field: for 
the Mercantile and Pennsylvania. 


E. C. Cooley 


E. C. Cooley of Columbus, Ohio, who 
has been connected with the state 
agency of the German American for 
the last three years as examiner in the 
farm and sub-agency, department, has 
been appointed special agent of the 





Atlas in Ohio and will have his head- 
quarters in Cleveland. He is a nephew 
of State Agent George B. Sedgwick of 
the German American. 


Michigan Notes 


The branch office of the American Auto- 
mobile at Detroit has been removed to 
1124-30 Book building. 

J. Arendshorst, secretary of the Holland 
Fair Association, has opened a general in- 
surance office at Holland, Mich. 


Fire losses in Saginaw, Mich., were 
about $450,000 for 1917, or considerably 
more than for the preceding year. 

A new combination fire truck has been 
placed in commission at‘ Holland, Mich. It 
includes a chemical outfit, ladders and life 
net and is stationed at Engine House No. 2. 
A new pumper was also added recently, 
which gives the city excellent protection. 

Grand Rapids has seven horses left 
in its fire department and two of these 
will go in the spring on arrival of the 
pumper, to be stationed at No. 7 engine 
house. A combination truck will be placed 
at No. 10, which will mean better protec- 
tion for the south end of the city. 

The Western Factory Insurance Asso- 
ciation, is writing a line of $950,000 on 
the “Marquette plant” of the Cleveland- 
Cliffs Iron Company, at Marquette, Mich. 
The risk is equipped with a Rockford 
1915 dry pipe sprinkler system, classing 
excellent to good. 
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SCHEDULE IS REVISED 


IS NOW APPLIED NATIONALLY 





New Edition of System for Measure- 
ment of Use and Ocupancy 
Hazard 





The revised use and occupancy sched- 
ule has now been made effective 
throughout the United States. It fol- 
lows the general plan of the schedule 
promulgated last July and printed in 
full in THE NatTioNaL UNDERWRITER at 
that time, but corrects a few minor 
defects that developed in its use. It 
slightly increases use and occupancy 
rates on non-manufacturing risks and 
slightly decreases rates on manufac- 

i risks. : 
gr 9, original schedule risks of all 
kinds were divided into three classes— 
those that were 75 percent fireproof or 
sprinklered, those that were between 
95 percent and 75 percent fireproof or 
sprinklered and_ those that were less 
than 25 percent fireproof or sprinklered. 
The new schedule recognizes but two 
classes—those that are 50 percent or 
more fireproof or sprinklered and those 
that are less than 50 percent fireproof 
or sprinklered. 

Based on Property Rates 


The rates continue to be a per cent 
of the 80 percent coinsurance rate on 
the property covered, but a slightly 
higher percent for nonmanufacturing 
risks on the original schedule and 
slightly lower percent for manufactur- 
ing risks on the original schedule. 

In the original schedule there is a 
special rate for use and occupancy 
policies covering stocks only in non- 
manufacturing risks. The purpose of 
this was to meet the needs of concerns 
carrying stocks in warehouses which 
they did not own. It was found, how- 
ever, that such concerns wanted rent 
insurance covered under the use and 
occupancy policy so that the new sched- 
ule provides only for two classes of 
rates on non-manufacturing risks. One 
rate covers building and machinery and 
fixtures only and the other rate covers 
building and machinery and fixtures 
and stock or stock only. 


Process Charges Changed 


Experience also shows that the 
charges for various processes did not 
work out exactly as the schedule in- 
tended so that a slight change has been 
made here in the schedule. 

Some slight changes have also been 
made in the table of percentages of use 
and occupancy rates on different parts 
of a manufacturing risk that shall con- 
tribute to the average use and occu- 
pancy rate for the entire risk. 


War Risk Figures 


Secretary McAdoo has made public the 
figures on the government’s marine in- 
surance bureau. From Jan, 1, 1917, to 
the close of the year $819,334,445 of ship 
insurance was issued, and since the bu- 
reau was created in September, 1914, $1,- 
001,537,525 insurance has been issued and 
—_ receipts exceed losses by $12,- 
888,421. : 





Texas Notes 


The Norwegian Assurance Union of 
Christiana, Norway, has been licensed in 
Texas. 

The Aetna Fire Underwriters announce 
the appointment of Johnston & Burnett 
as its representatives in San Antonio, Tex. 


Twelve wells drilled in the bed of the 
Wichita River will augment the water 
supply of Wichita Falls, Tex., which here- 
tofore has come from Lake Wichita. 


Fire Chief Bishop of San Antonio, Tex., 
Acting Lieutenant Kopplin, the chief’s 
chauffeur and a young boy were killed 
and a score of persons injured when the 
chief’s heavy locomobile and a hook and 
ladder truck collided while answering an 
alarm New Year’s eve. 


The Miller Agency of San Angelo, Tex., 
composed of Frank E. and J. A. Miller, 
has purchased the agencies of G. P. 
Mitcham and Rufus Scarborough of San 
Angelo, Mr. Mitcham is retiring to enter 
the oil business at Brownwood and Mr. 
Scarborough will become traveling repre- 
sentative of Craven & Cage, general agents 
of Houston. 





OBJECTION BY THE HOME 


——- 


HOME OF UTAH IS LICENSED 





Similarity of Name Issue Was Decided 
in Illinois in the Traders 
Case 





SPRINGFIELD, ILL., Jan. 8—On 
Monday of this week the Illinois in- 
surance department issued a license to 
the Home Fire of Salt Lake City, Utah, 
to do fire insurance business in this 
state. This company is coming into 
Illinois for the purpose of doing re- 
insurance business only, and will act 
with the Citizens Fire of St. Louis, Mo. 
Under the Illinois law no provision is 
made for the admission of a reinsurance 
company, but reinsuring companies are 
issued a license to write direct business, 
the statute giving direct writing com- 
panies authority also to reinsure. 


Home of New York Objected 


Some objection was made to the ad- 
mission of this company by the Home 
of New York on account of similarity 
of names, but under the Illinois law no 
discertion is vested in the insurance su- 
perintendent, as that matter was set- 
tled in the Traders’ case, and is re- 
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ported in the 187 Illinois, at page 330, 
and is known as the case of People, ex 
rel, vs. James R. B. Van Cleave, in- 
surance superintendent. The insurance 
commissioners have vigorously opposed 
the organization of new companies that 
insist on taking the names of old es- 
tablished companies. 


Power of the Superintendent 


Some states have recently passed 
laws that give the insurance super- 
intendent authority to reject the appli- 
cation of a company when its name is 
similar to that of a company already 
licensed to do business, but this statute 
has never been passed in Illinois. The 





insurance superintendent in this state, 
however, has authority to refuse to ap- 
prove the charter of a domestic com- 
pany when it tries to take the name of 
some company that is already in exist- 
ence. 

The Home of Utah will. be repre- 
sented in Illinois by Dugan & Carr of 
Chicago, western managers of the Hart- 
ford. The company presents a very 
good financial statement; has a capital 
stock of $300,000 and a surplus over 
capital of $842,117. 





Louis E. Eward, formerly in the eleva- 
tor and insurance business in Greensburg, 
Ind., has gone with the Union Trust Com- 
pany of that city. 
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MUST COMPLY WITH LAW 


GETS AFTER INTERINSURERS 


Illinois Insurance Department Runs 
Down Concerns Not Licensed 
by the State 


_ SPRINGFIELD, ILL., Jan. 8—The 
insurance department, with the assist- 
ance of the attorney general, is waging 
vigorous warfare against interinsur- 
ance exchanges that insist on doing 
business without procuring licenses. 
Last week the attorney general, at the 
request of the department of trade and 
commerce, filed suit for collection of 
penalty against the Preferred Recipro- 
cal Fire Insurers, of Chicago, and op- 
erated by the Preferred Underwriting 
Company, James W. Stephens, attorney- 
in-fact. The possession of one policy 
was sufficient evidence to secure a con- 
viction, as the law provides that the 
issuance of a policy shall be deemed a 
violation thereof. The defendant plead 
guilty and was assessed the minimum 
‘fine, which is $500. It is understood 
that the exchange will immediately 
comply with the law and receive a li- 
cense from the department. 


J. P. BUENEMANN TALKS 
ON MORAL HAZARD 


(CONTINUED FROM PAGE 1) 


small for successful litigation to be a 
paying investment, 

Proof of the values of articf®s in 
these claims is difficult, because the 
claimant, through his evident ignorance, 
can evade most all forms of verifica- 
tion; many of the claimants are very 
adept at the use of this ignorance, when 
it suits their purpose. 





The clothes-closet fire is the primary 
grade in arson, and the only protection 
against it is the use of the wearing ap- 
parel limitation clause, which companies 
quite generally attach to policies issued in 
locations and at agencies where such fires 
become frequent. 


Traces the Cause 


In generally considering the question 
of moral hazard, let me state it has been 
my experience that few men are naturally 
bad, but adverse fortunes cause the weak 
to turn from the straight road. All we 
have to judge by is the possibility of a 
motive arising. On mercantile and manu- 
facturing risks, the principal causes of 
crooked fires are: : 

1. Gambling, other vices, or living be- 
yond one’s means. 

2. Trying to carry too many lines at a 
time, or buying too liberally. 

3._ Changes in styles which leave on 
hand merchandise and equipment which 
must be heavily sacrificed. 

4. Gradual increase in accumulation of 
left-over lines of merchandise, the result 
of poor selling ability. 

5. Plain unvarnished  sneak-thieves 
who scheme and work harder to make $10 
dishonestly than is necessary to make 
$100 honestly. 


Bankruptcy a Pactor 


When from any one of these causes, the 
business man is in financial straits and 
creditors are pressing, he fears being 
forced into bankruptcy; this means a se- 
vere shrinking of assets from receiver’s 
and other fees and from the forced sale 
and interruption of business. 

he net proceeds of bankruptcy pro- 
ceedings do not average 60 percent on 
the going value of assets, and these pro- 
ceeds go to everybody else first, and then 
what is left, goes to the bankrupt. Look- 
ing forward to such a proceeding, the man 
can see the complete loss of his equity in 
the business, and with these thoughts in 





EXAMINERS WANTED 
WANTED—By the western de- 


partment of an American company 
in Chicago, two high grade Exam- 
iners; must have had field and office ex- 
perience, or will take special agents will- 
ing to undergo office training. Fine 
opportunity for some one desiring to leave 
road. Also several young men for map 
clerks, though will not raid friendly of- 
fices. Addresss 73-H, care The National 
Underwriter. 
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OF LONDON 


Local Agents can profit by the service of the Company's “Improved Risks Department”. Here can be 
obtained expert advice and assistance in writing Improved Risks of all kinds, Sprinkler Leakage, Traction, , 
Street Car, Interurban Properties, Gas, Electric Light and Power Plants. 


Head Office: 

100 William St., New York 
Western Department: 
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Marine and Automobile Dept.: 

3 So. William St., New York 
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hig mind, you can readily see he is 
desperate and there is great temptation. 


Commercial Reports 


The insurance companies’ sources of in- 
formation on the moral feature of these 
risks are—commercial report, fire record, 
and the local agents. 

The commercial reports give you some 
line on the value of the property, but the 
most useful part of them is the ante- 
cedent and trade report in their summary. 
In checking rating, always get a report 
on the fellow who has a big rating and a 
proportionately poor credit standing; you 
will find in the antecedent report enough 
to indicate that those who are in a posi- 
tion to know don’t fully trust your man. 


Features to Note 


Watch these reports particularly for 
these features which indicate a strong 
probability of moral hazard: 

1. Failed or burned out before. 

2. Lack of experience in that line. 

38. Making frequent business changes 
of any kind. 

4. Carrying too large a stock for his 
need or his location. 

5. Study carefully the general part of 
the report and try in your own mind to 
form an opinion as to what is the charac- 
ter of the man. 

6. Location is only a fair one. 

A credit man, in judging cash value, 
takes the total inventory figures and com- 
pares them with the annual sales given, 
and if the proportion of stock carried is 
too high for the annual business done, the 
credit man knows that this stock contains 
considerable of slow-selling and unsalable 
merchandise. 

The record of fires available to the com- 
panies is another source of information, 
which is a big aid in the process of weed- 
ing out the morally weak or bad. The con- 
tents of these reports must be considered 
minutely, and it is well to bear in mind 
that the maker of such report necessarily 
must omit much that might be his belief 
or opinion; you can get the best results 
out of these reports by reading between 
the lines, so to speak. Consider origin, 
hour of fire, claim and value to insurance. 


Proper Policy Wording 


On policies written in names such as 
Great Emporium, Model Store, General 
Furniture Company, the Leader, it is wise 
to learn either from the agent or by a 
commercial report, the names of those in- 
terested, so they can be checked against 
the fire record. 

Keep away from the fellow who often 
gets into litigation; personal acquaintance 
will prove him to be one who believes he 
can gain much by lying, and who is will- 
ing to swear to his lies; he is usually the 
product of crooked lawyers, and his em- 
pores will be found to be of the same 


k. 

You will find the assured who moves 
from a sprinklered building to one that is 
unsprinklered worth looking into; this 
suggestion will come home to you when 
you recall how often you have accepted a 
slightly shady risk because the assured 
was in a sprinklered building at the time. 


Importance of Investigation 


In our present national crisis, there 
should be no waste that can be avoided, 
and the insurance fraternity can do no 
more patriotic service than to still more 
relentlessly deny insurance to the sus- 
picious moral risks. Remember that this 
sneakiest of criminals works in the safety 
of his own premises and then usually at 
the dead of night; remember that you not 
only stop him from destroying his own 
property, but also the resultant great loss 
to adjoining property. 

The country needs its stocks and other 
properties; this is no time for maudlin 
softness; it is our duty to more rigorously 
deny insurance to the suspicious moral 
risk so that there may be no waste of the 
country’s resources, 


Will Change Its Name 


The German American Fire of Pitts- 
burgh, Pa., has called a meeting of the 
stockholders to vote on changing its 
name to the United American. The Ger- 
man of Pittsburgh will also change its 
name. 


It is announced that the firm of L. B. 
Leigh & Co., Little Rock, Ark., will con- 
sist of L. B. Leigh, L. G. Leigh and Wm. 
N. Leigh, the latter being the new mem- 
ber of the firm. 

In the last three years, according to a 
statement made at a meeting of the Louis- 
ville Electrical Clearing House, there has 
not been a fire started by electric wires in 





that city. 





NEW COMPANY STARTING 


WILL HAVE $1,000,000 CAPITAL 





Hawkeye Securities Fire Incorporated 
at Des Moines, With R. S. 
Howell at Head 





DES MOINES, Jan. 8—The Hawk- 
eye Securities Fire is the latest insur- 
ance concern for Des Moines. It has 
incorporated with a capital of $1,000,- 
000. According to R. S. Howell, well 
known in Des Moines fire insurance cir- 
cles for years, this stock has already 
been practically sold. Mr. Howell is 
president of the new company and his 
associate officers are: H. C. Hargrave, 
president Des Moines Silo Company, 
vice-president; C. M. Garver, president 
Enterprise Coal Mining Company, 
treasurer; H. T. Butler, vice-president 
Iowa National Bank, director; J. M. 
Blackburn, director, 

“T believe this is an opportune time 
for a big middle western fire insurance 
company,” says President Howell. 
“Hundreds of millions of fire premiums 
that before the war went to European 
countries must now be handled by do- 
mestic companies. Moreover, the rate 
question is now largely under the su- 
pervision of insurance departments of 
most states and is on a stable and per- 
manent basis.” 


Change in Publicity Plan 


Since Young E. Allison, Jr., has taken 
over the advertising, publicity and al- 
lied work for the Continental, Fidelity- 
Phenix and American Eagle, E. V. 
Starkweather, who has supervised this 
work for the last two weeks, will now 
give his entire attention to the engi- 
neering department. It is the intention 
of these three companies to develop 
their publicity lines. 


Wisconsin Notes 
Rice Lake, Wis., has voted in favor of 





the purchase of a motor-driven chemical 
truck, 

Zilmer & Zentner, at Milwaukee, have 
been given an agency of the Firemen’s. 


West Bend, Wis., is considering drilling 
an artesian well for the fire protection 
and water supply system. 


George H. Russell, head of the George 
H. Russell Co., Milwaukee, has been ap- 
pointed a member of the staff of Gov. E. L. 
Philipp of Wisconsin, with the title of 
colonel. 

Alfred Holmes, Portage, Wis., has sold 
his fire insurance business to C. J. Loomis 
of Portage, the transfer taking place Jan. 
1. Mr. Holmes will continue in the real 
estate business. 


The two-story factory addition of the 
Van Dyke Knitting Company, Milwaukee, 
brick and mill construction, with concrete 
foundations, will be equipped with an 
automatic sprinkler system, 


H. J. Bowell & Co., of Merrill, Wis., 
have purchased the agency of Fred G. 
Rossman and combined it with their own. 
Bowell & Co. take in all of the companies 
represented by Rossman except the Aachen 
& Munich and Prussian National. 


Watertown, Wis., a city of an estimated 
population of 10,000, reported only eleven 
fires during 1917, the smallest number in 
years. The loss also was less than that 
of any similar period in about eight years. 
A motor-driven combination truck was 
added during the year and the force re- 
duced to twenty-one men. 


Tennessee Notes 


The Aetna has transferred its Nashville, 
Tenn., agency from Hall & Benedict to 
W. D. Gale & Co. The Aetna Underwrit- 
ers has been transferred from William 
Winter Lyons to Charles Sikes & Son. 


Commissioner L. K. Arrington of Ten- 
nessee has issued a comparative statement 
of the receipts of his department from 
1911 to 1917, inclusive. The report shows 
an increase for 1917 over 1916 in the gross 
income of $51,429.27, while it shows a de- 
crease in expenses for the year of $43.77. 





Charles M. Gardner, cashier and chief 
clerk for Bailey Bros., at Topeka, has 
gone to San Antonio, Tex., to become chief 
clerk for Johnson & Burnett. 





M. C. Buckingham, former Illinois spe- 
cial agent of the Great American, and 
prior to that with the Tennessee rating 
bureau, has been selected for the third 
officers’ training camp from among the 
men at Camp Taylor, Ky. 








owned end officered by Americans. Over $8 


Being unjustly confounded with German Corpcrations, the 


GERMANIA FIRE INSURANCE COMPANY OF NEW YORK 


will, on March Ist, assume the name of 


NATIONAL LIBERTY 


INSURANCE COMPANY 


OF AMERICA 


A strong, conservative American Ccmpany, organized in the City of New York in 1859, 
, ,600,000.00 assets, all in American securities and 
not a dollar at risk outside the United States of America. Writes FIRE, TORNADO, EXPLO- 
SION, SPRINKLER LEAKAGE, AUTOMOBILE and TOURIST BAGGAGE INSURANCE. 


Western Department, CHICAGO, ILL., C. H. Coates, Manager 
Head Office, Corner William and Cedar Streets, NEW YORK 











The Installation of the Dodd 
System reduces the Insurance 
Hazard. 

It Eliminates the Lightning 
Hazard. 





DODD & STRUTHERS 


DES MOINES, IOWA 
Originators and Owners of the Dodd System of Lightning Protection 


ACCEPT NO SUBSTITUTE. 


A property so protected is 
usually a better Moral Hazard. 

See that the property you in- 
sure is protected by the Dodd 
System. 
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"CHICAGO AND SUBURBAN 


WAGNER GOES TO OHIO 


C. W. Wagner of Chicago has re- 
signed as inspector for J. S. Freling- 
huysen of New York and becomes con- 
nected with the Ohio Inspection Bu- 
reau. For seven years he was inspec- 
tor for the Chicago Board and local 
agencies, before going with the Fre- 
linghuysen office, 











* 


DIPFPICULTIES OF TRAVEL 


Field men have already felt the ef- 
fect of the government assuming charge 
of the railroads. In many localities 
passenger trains have been discontin- 
ued, and field men are complaining of 
irregular and inadequate service. It is 
generally felt that as the process of 
elimination continues, the government 
will determine who may travel, just as 
they have decided what products are 
essential, and those that are not essen- 
tial. This will perhaps work down to 
the issuing of passes or permits to 
travel, which will, of course, include the 
field men of fire insurance companies. 
The direct result of the final shake-up 
of passenger schedules will probably 
be that a special agent will be com- 
pelled to spend one entire day in a town 
rather than to divide his time between 
two or three. This will mean a revi- 
sion in plans and already field men are 
watching the train schedules and an- 
nouced changes carefully. 


NEW EXPLOSION POLICY 


A mistake was made in the last is- 
sue in saying that new explosion rates 
have been promulgated by the Ex- 
plosion Conference. A new sheet has 
been gotten out containing additional 
classes, but there have been no changes 
in rates. The new standard form of 
explosion policy will be sent out and 
go into effect Feb. 1. This will be 
mandatory. 


* + 


* 
EXPLOSION INSURANCE 


The increasing number of explosions 
in manufacturing plants, generally at- 
tributed to pro-German propaganda, is 
causing the companies writing explo- 
sion insurance some added anxiety, and 
some are wondering whether the tak- 
ing on of this class of liability is going 
to prove a profitable innovation. Not 
only is the explosion hazard in evi- 
dence among the manufacturing plants, 
but in the cities many mercantile build- 
ings have been covered, with their con- 
tents. As in some cases, these build- 
ings contain stocks being made for or 
distributed to the various war zones, 
the possibility of a “touch off” among 
these is being considered carefully and 
particular attention paid to the aggre- 
gate liability in congested city districts. 
As the explosion indemnity has been 
of such a recent date, no company has 
secured enough premium income to 
withstand a heavy loss of this kind, 
hence the need of a judicious distribu- 
tion of the hazard, 

* * * 


PARM AGENTS CAN SERVE 


Farm writing agents are in a peculiar 
position just at this time to render a 
real service to their customers. Farm- 
ers are busy making out their tax ex- 
emption lists, and in most cases are 
undecided as to what action they may 
take regarding fire insurance premiums. 
Premiums covering farm buildings, 
other than dwellings and property used 
for business purposes, are allowable 
for deduction, but no deduction is al- 
lowable for a dwelling or its contents. 

This fact, although clear to fire in- 
surance agents, is something not under- 
stood by the assured, and a distinct 
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service can be rendered by the agent in 
making this section of the income tax 
law clear to the policyholder. For in- 
stance, with each new farm policy is- 
sued covering dwellings, furniture, 
barns, machinery, horses, cattle, etc., 
under fire, tornado or hail a slip could 
be inserted stating just what amount of 
the premium is allowable for deduction 
in the income tax return. This should 
be stated in figures and not percent, 
in order to furnish the assured with 
something concrete. Where enough 
farm business is on the books it would 
pay to get out a circular letter to the 
policyholders, explaining that the ruling 
is applicable to all business written dur- 
ing 1917 and will, of course, apply to 
all new business. 

A form could easily be designed by 
the agent which could be filled in with 
the amounts to fit each policy issued. 
To the average man the making out of 
his income tax return is a very com- 
plicated proposition and the render- 
ing of such a service as this would be 
appreciated. ed 

ENGAGING NEW HELP 


Gradually the working forces of in- 
surance offices are being curtailed by 
the war call and many new faces are 
seen in each large office, replacing those 
who have gone. The second call for 
fighters will deplete these offices in a 
much larger proportion and, anticipat- 
ing this, the companies are now engag- 
ing new help that may be broken in be- 
fore the time comes for a second de- 
parture of old employes. 

Teaching the newly engaged men, 
boys and girls, the routine of the busi- 
ness is a perplexing problem and con- 
siderably hampers the office effective- 
ness, yet the companies recognize the 
necessity for this and are accepting 
gracefully the issue. In offices where 
civil service regulations obtain, the 
difficulty is not so pronounced, as only 
the lower ranks must be filled, where 
responsibility and insurance intelligence 
are not so requisite. 


* 


POSTAL CHARGES 


Once more the excessive postage 
charge by agents is to the fore. This 
question arises quite frequently and 
upon the present occasion the confer- 
ence committee has taken a hand in 
the game. The attention of companies 
has been called to the fact that, in 





WANTED—At the home office 
of a fire insurance company an 
accountant whose experience and 
executive ability qualify him for 
the position of Accountant and 
Chief Clerk. The position pays a 
good salary, and, to the right party, 
will give full authority in handling 


office affairs and accounting. 
Answer Chief Clerk, 71-F, care The 
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Office with Joseph C. Knight & Co. 
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torate very properly gauges the expectancy of fire risks and intelligently anticipates 
Y events before they occur. 
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FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 





Cash Capital - - - -  $1,000,000.00 

Assets - - - = - 2,748,832.19 

Liabilities (Except Capital) - = 1,039,977.81 

Surplus to Policyholders - - 1,708,854.38 
AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE TNA CASUALTY & SURETY COMPANY 
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October last, the committee carefully 
considered the question of postage in 
relation to the increased postal rates 
inaugurated by the government, and 
reached the conclusion that the present 
allowance of five cents per policy was 
ample to cover actual postage cost to 
agents. Apparently, it is suggested, 
some of the companies are unable to 
stand the strain, with the result that, 
frequently, over-charges are allowed. 

The committee appreciates the fact 
that, unless the companies control this 
matter with a firm hand, the time will 
soon come when the rule will be a dead 
letter and a state of demoralization en- 
sue, resulting not only in exorbitant 
postage charges, but other pernicious 
abuses. The companies are emphat- 
ically urged to observe the postage rule 
without an exception. 


* * * 
ADVANCING A RATE 


Many local agents express surprise 
when receiving a request from com- 
pany to advance a rate when there is 
but a trifling difference between the 
rate obtained and the proper estimate. 
A risk may be reported for $5.00 at a 
rate of 1.10, premium, $5.50, whereas 
the correct rate is 1.15, premium $5.75, 
a difference of but twenty-five cents. 
‘Why waste time for such a small 
amount” is often the agent’s query, he 
being deadened to a sense of what is 
right and proper, not only to the com- 
pany but, purchance, to a fellow agent 
who may have lost the renewal, simply 
on account of this twenty-five cents 
concession. Then, too, should the com- 
pany overlook this slight delinquency, 
there is a possibility that the agent, 
having met with no objection, may be 
encouraged by the bad precedent estab- 
lished to send in a larger line, where the 
premium is considerable and the de- 
parture from local insurance ethics 
more glaring. In these days of heavy 
operating expenses on the part of com- 
panies and increased loss ratios, the 
local agent should do his “bit,” like- 
wise the assured, and no rate reduc- 
tion, be it ever so small, should be 
countenanced. ‘ 


PUT UP THE PRICES 


Fire insurance adjusters throughout 
the country are encountering many diffi- 
culties, hitherto unmet, in connection 
with the settlement of partial Ipsses, 
owing to the high cost of labor and 
material. Local artisans and dealers, 
knowing the present tendency to in- 
crease the cost of everything, do not 
hesitate to charge a goodly sum for 
their material and labor, in consequence 
of which a radical advance in the loss 
ratio of companies is expected from this 


source alone. 
* * * 


FINDS INTERESTING CONDITION 


A company official remarked the 
other day that in checking up his loss 
record for 1917, one feature seemed 
to him particularly significant. This 
was the fact that the loss ratio had 
mounted up in states where there were 
no big fires. He could not account for 
this until he began delving into the 
records and then saw that the reason 
was the large number of partial losses. 
Owing to higher values and greater 


WANTED-—Toform connections with 
a reliable Fire or Life Insurance 
Company to act in capacity as State 
Agent and Adjuster for Minnesota or 
southern part of Minnesota. Address 
74-1, care The National Underwriter. 





STOCK COMPANIES 


(1) Reinsurance only. 


Cash Total 
Assets Assets 
Central Mfrs., O....... 973,929 2,400,637 
Ia., Implement ....... 8,113 112,418 
Re. Merchants, Ill. 40,087 492,041 
Western Millers ...... 823,951 1,724,143 


Abstracts from Dec. 
31, 1917, Statements 


Gain in Reins. 


Assets — 
(1) Eastérn, N, H....... 58,522 1,848 
MUTUAL COMPANIES 


Fire Companies 


Gain in Net Gain in Prems. Gain in Losses Loss 
se ty Reserve — — — Prems. re er” 
5,669 —140 22,753 1,988 5,731 —314 1,707 34.3 
Reins Cash Total Prems. & Losses Total Total Amount Div. to 
bares 20) Surplus Surplus rue ia — Income Disb’m’ts at — Memb. 
RR SEES ee ee ye 4,531,990 ... 
3,715 2,704 115,122 84,305 28,933 85,538 86,363 12,096,000 (a) 
39,577 510 492,041 75,086 26,590 75,992 75,430 7,436,059 20 
“Guanes 320,951 1.721,143 166,801 101,438 170,173 168,322 10,203,400 


(a) 15 percent on mercantile and 20 per cent on farm business. 





cost for labor, these partial losses had 
increased the total loss cost materially. 
s os oe 


Miss Harriet T. Brown, formerly man- 
ager of the Samuel Sargeant local agency 
at Columbus, Ohio, has taken up _ her 
duties as assistant secretary of the Fire 
Insuranee Club of Chicago. 


Pred B. Hanson, who has been placer 
for the Chicago city office of the North- 
ern of London, has been appointed Cook 
County special agent for the Globe & Rut- 
gers. W. I. Gillen succeeds him. 


Louis Michelsen, for the past 11 years 
with the home office of the Millers Na- 
tional, has been appointed underwriter for 
Harry J. O’Brien of Chicago, who is _ west- 
ern manager for several Lloyds and does 
a general brokerage business. 





News of the Mutuals 








Organizing New Mutual 


The Association Mutual of Chicago is 
being organized to write fire insurance 
on Y. M. C. A. properties. The secretary 
of the organization committee is James S. 
Kemper of Chicago, manager of the Lum- 
berman’s & Manufacturers Insurance 
Agency, and a well-known mutual man. 
The company hopes to handle lines of 
$20,000 on frame buildings and $125,000 
on fireproof. For the present it is not 
accepting more than $10,000 on any one 
building. Under the laws of Illinois, it 
must secure not less than 200 risks and 
$500,000 in insurance before it can com- 
mence business. 


Straub Wins Out 


The effort of Thomas C. Woods an 
others to prevent the election of W. E. 
Straub as president of the Farmers Mu- 
tual of Lincoln, Neb., has been defeated, 
as the district court has given a decision 
to the effect that the proxies sent out 
by the management in favor of Mr. Straub 
are legal and must be counted. The court 
in its decision stated that the company 
had an excellent reputation and the offi- 
cers are highly respected. 


Indiana Mutual Convention 


The twenty-second annual convention of 
the mutual insurance companies of Indi- 
ana will open a two days’ session at In- 
dianapolis Thursday. C. A. McCotter, 
chairman of the legislative committee, is 
to make his report at the opening session, 
and H. H. Friedley, state fire marshal, wilt 
speak on “Insurance on Farm Property.” 
At the afternoon session James B. Davis, 
secretary of the federal land bank at 
Louisville, Ky., and L. R. Welch, Fitch- 
burg, Mass., are to make addresses. Mr. 
Welch is president of the National Asso- 
ciation of Mutual Insurance Companies. 
His subject was “National Association 
Versus State Association.” Herman L. 
Ekern, Chicago, attorney for the National 
association, will speak on “Some Insur- 
ance Problems.” There is to be an address 
by V. N. Valgren, special insurance inves- 
tigator from the United States Department 
of Agriculture. 


Anticipate No Change 


Herrick & Auerbach, of Chicago, general 
agents of the Pittsburgh Fire in the cen- 





tral west, do not anticipate any change in 
their representation, now that the control 
has gone to the same interests that man- 
ase the City of Pittsburgh and North 
Branch Fire. . S. Herrick is in Pitts- 
burgh this week at the home office. It will 
continue as a separate company at its 





present home office. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


Missouri Notes 


Richard Wehmeyer has purchased the 
agency of Christ Ruehl at Clayton, Mo. 


The Monday luncheon, Jan. 7, of the 
field men of the Kansas City district, had 
an unusually large attendance. John Hoff- 
man presided. 


Hinton-Talbot have bought out the 
Crotty & Crotty Agency at Hannibal, Mo., 
and have taken over the representation of 
all the companies represented by the 
latter. 

Messrs. Waterworth and Hess of the 
Missouri Inspection Bureau are on the 
faculty of the Washington University at 
St. Louis in connection with a course of 
joe —_— which is to commence on 

an. 


Arrangements are being made for the 
connection of the Kansas City stock yards 
water mains with the city mains, to secure 
the pressure from the city pipes in case 
of fire. It is said that pressure from the 
yards company’s plant was inadequate at 
the time of the fire several weeks ago. 


Captain John F. Pelletier, who organ- 
ized the insurance patrol of Kansas City 
in 1889, was its superintendent since, was 
eight years secretary-treasurer of the na- 
tional association of superintendents of 
insurance patrols, and was widely known 
as a fire preventionist, died at his home 
in Kansas City Jan. 3. 


Miscellaneous Notes 


The D. C. Stout Agency, Fort Wayne, has 
filed articles of dissolution. ‘ 


The Hudson Fire is being organized in 
New York to do a fire and marine busi- 
ness. 

Commissioner Emory H. English of 
Iowa has announced that he will retire 
from the Iowa department Jan. 16. J. F. 
Taake will succeed him at that time. 

The Kirk Company, Akron, Ohio, has 
just completed a new furniture warehouse 
at 166-176 North Union street, and same 
has been equipped with the latest issue 
Niagara dry pipe sprinkler system. 

A committee of citizens of Oklahoma 
City has filed with the chamber of com- 
merce a recommendation that the fire de- 
partment be placed on a strictly civil 
service basis, and that the department be 


recrganized and placed in the hands of 
a man of executive training. A recom- 
mendation was also made that a bond 
issue of $75,000 be made at once to pur- 
chase necessary fire equipment. 


A referendum vote of the 3,000 stock- 
holders of the Henry Clay Fire of Lexing- 
ton, Ky., is now being taken to determine 
whether or not the home office of the com- 
pany shall be transferred to Frankfort or 
remain in Lexington. 


A bill has been drawn in the office of 
the insurance commissioner of Virginia 
providing for state insurance. In a dis- 
cussion on the subject last week it de- 
veloped that the Virginia state capitol is 
insured for only $55,000. 

Fifteen minutes after his insurance pol- 
icy, amounting to $1,600, had become void, 
K. N. Walsh, a railway employe of Colum- 
bus, O., was hit by a yard engine and 
killed. He had neglected to pay his $2.50 
premium to a trainmen’s beneficial asso- 
ciation. 


The Insurance Company of North 
America has been licensed to transact 
business in Cuba. Cuban lines can be 
bound by Charles F. Enderly, manager 
of the company’s brokerage and service 
department, at 111 William street, New 
York City. 


Motor Notes 


The Western Automobile Underwriters 
Conference and the Automobile Protective 
and Information Bureau have moved from 
752 to 730 Insurance Exchange, Chicago. 


The Automobile Insurance Exchange of 
Bloomington, Ill, was the first in 1918 to 
apply for an Arkansas license, the applica- 
tion reaching the department in the mail 
the afternoon of Jan, 1 

Sam G. Parks, who is assistant to 
Walter L. Gruppe in the automobile de- 
partment of the American Central at the 
home office in St. Louis, was seriously in- 
jured in a street car accident in that city 
on New Year’s evening. - 

That St. Louis automobile thieves do 
not show favoritism in the selection of 
the cars they take is shown by the fact 
that the machine of Charles W. Disbrow, 
president of the American Automobile, 
was stolen while standing at llth and 
Locust streets. 
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WORK YET TO DO 


The following advertisement, appear- 
ing in the “Chicago Tribune” this week 
and, no doubt, many other papers 
throughout the country, is an indict- 


ment of the local agents of Trenton, 
N.J.: 


THIS PLANT REDUCED INSURANCE COSTS 

The Monument Pottery Company, Tren- 
ton, N. J., read a recent article in Factory 
on the topic of coinsurance. With this 
guidance they checked over their fire in- 
surance and made _ $165 
premiums. 

Factory, the Magazine of Management, 
is published by the A. W. Shaw Company, 


proprietors of System, the Magazine of 
Business. 


Saving on 


What was the matter with the local 
agents of Trenton? 

In view of all that has been written 
and said about “Service,” one would 
think that the coinsurance clause, if 
anything, had been overworked as a 
means of getting or tying up business. 
But apparently it hasn’t. 

This advertisement would suggest 
that agents check up on every manu- 
facturer and merchant in the country 
and find out if they are getting the rate 
benefit of the coinsurance clause, or if 
they can carry more insurance with the 
coinsurance clause at about the same 
price they are paying for less than 80, 
90 or 100 percent insurance to value. 








OLD HAZARDS STILL HERE 


In the opinion of many fire chiefs 
and inspectors, the German spy hazard 
as a fire cause is being greatly over- 
worked. The German spy danger is a 
very real danger and is present in 
nearly every community, but the con- 
sensus of opinion among those who are 
making inspections daily is that the 
greatest danger of fire loss still comes 
from the carelessness and indifference 
of the property owner. 

When elevator owners are employing 
night watchmen with only one arm, who 
could not possibly operate a one-quart 
fire extinguisher if there were a fire in 
the mill; when thirty and forty sacks 
of mill dust and sweepings can be found 
scattered over an elevator, chiefly in the 
cupola; when one night watchman is 
being employed where two and three 
are needed; when forty recommenda- 
tions for improvements must be made 
on a single elevator, and when, to ob- 
tain an improvement in all the deficien- 
cies outlined, the property owners must 
be reached individually by the fire chief, 





the chairman of the state food admin- 
istration and the United States district 
attorney, all acting together, it surely 
ought to be evident to all that the 
greatest menace to our food supply, 
from the fire hazard viewpoint, is the 
American citizen himself. 

It is also suggested by some fire 
chiefs and fire marshals that insurance 
companies ought to be a little slow in 
accepting the German spy as a cause 
for all fires so assigned. The suspicion 
has been aroused in some cases that in- 
cendiary fires which were attributed to 
German agents were really due to 
traitorous Americans, who were actu- 
ated by other motives than sympathy 
with the German government. 

Don’t overlook the old hazards that 
have always been with us and need 
careful safeguarding. We should be 
just as vigilant as ever with our old- 
time enemies, that have cost us millions 
of dollars, 





ABUSE OF CREDIT SYSTEM 

Is there any city in this country 
where the agents are big enough, strong 
enough, loyal enough to themselves, to 
their associates in the business, and to 
the fire insurance business as a whole 
to put a stop to the iniquitous, much 
abused credit system which has grown 
up in the business? If there is such a 
group, it probably never had a better 
opportunity to make a beginriing of 
eliminating the practice of paying insur- 
ance premiums at any time between the 
issuing of the policy and eternity at the 
whim and caprice of the fire insurance 
buyer. That opportunity is believed to 
be presented in introducing the use of 
the trade acceptance. 

In an address before the CrNcINNATI 
INSURANCE Society, JoHN L. RICHEY, sec- 
retary of the Cincinnati Crepit MEN’s 
ASSOCIATION, gave an illuminating ex- 
planation of the trade acceptance and 
its possibilities. While the trade ac- 
ceptance given in payment for insur- 
ance premiums can not be rediscounted 
at federal reserve banks by local banks 
until a special rule has been passed by 
the federal reserve governing board, 
there is no reason why the trade accept- 
ance should not be taken by local banks 
which should be able to rediscount 
enough of their commercial paper to 
carry any that might be presented by 
insurance agents. 

The federal reserve governing board 
has admitted trade acceptances given 
for advertising to the rediscount priv- 
ilege, and without doubt would grant 
the same privilege to trade acceptances 
for insurance premiums if the matter 
were brought to its attention in the 
proper way. The chief advantage to 
the insurance agent would be in the 
setting of a definite time within which 
the buyer obligated himself to pay his 
insurance premium. 

Successful using of the trade accept- 
ance in fire insurance agencies is 
doubted by some, not on account of any 
impracticability for such use, but due 
to the nonuniformity of practice in its 
use, which would spring up because 
some agent got more eager to capture 
a line of business than to see the busi- 
ness of all put on a sounder basis for 
all time. If there is any group of 
agents that can remove‘ this doubt by 
showing that it can use this acceptance 
successfully, may not the way be 
opened for revolutionizing the credit 
system in fire insurance agencies? 





Personal Side of the 
Insurance 





Miss Mary L. Fletcher, from the na- 
tional headquarters of the National 
Council of Insurance Federations at 
Detroit, Mich., is assisting the Kansas 
state federation for a couple of months 
or so. Secretary John T. Hutchinson 
from the Detroit office has completed 
his work in Kansas, organizing that 
state, and Miss Fletcher will remain 
there until an executive secretary is 
chosen. 


Alfred Stinson, vice-president of the 
Minneapolis Fire & Marine, has re- 
signed, but expects to remain in the 
business in some capacity. Mr. Stin- 
son reorganized the Minneapolis Fire 
& Marine after the old Winona Fire & 
Marine decided to branch out and be- 
come a general writing company. The 
Minneapolis Fire & Marine has made 
a success, has acquired a fine plant, 
and its operations have been profitable. 
Walter C. Leach, secretary, will be the 
underwriter hereafter. Mr. Leach is 
prominent in the business, serving for 
many years in the field and then be- 
coming president of the Northwestern 
Fire & Marine. He is now president 
of the Western Hail Association. Mr. 
Leach retired from the Northwestern 
Fire & Marine shortly after its arrange- 
ment was made with the Hartford Fire. 

William Nelson Johnson of Chicago, 
former western general agent of the 
North America, died Thursday of last 
week at the Presbyterian Hospital in 
Chicago. He had been in delicate 
health for some time, retiring from the 
management of the company over a 
year ago because of his condition. His 
friends saw that he was rapidly break- 
ing. A few days previous to his death 
he had a fall at his home, resulting in 
breaking a rib, and this complicated his 
condition. 

Mr. Johnson was one of the best 
known western fire underwriters, a man 
of studious habits, a glutton for work, 
serious in demeanor, one who pos- 
sessed the power of research, and who 
had a head for mathematics. He delved 
particularly into the loss problems and 
the more technical features of his busi- 
ness, : 

Mr. Johnson was a man of high char- 
acter, whose heart had been mellowed 
by many sorrows. He was over 73 
years of age. For many years Mr. 
Johnson resided at Dixon, IIl., where 
he was a lawyer and local agent. He 
traveled for many years in the field, 
where he attained high rank, being 
prominent in the various organizations. 
During his field days he took a special 
interest in loss matters and became a 
very competent adjuster. He was 
called to the western department of 
the North America as assistant general 
agent, serving in that capacity for 15 
years, 

When the North America decided to 
transfer its department to Chicago, Mr. 
Johnson was made general agent. He 
was therefore entrusted with the duties 
of expanding the company in the west 
and making it more popular and ag- 
gressive and of larger service to its 
agents. Mr. Johnson’s physical condi- 
tion was a big handicap to him in his 
work, but he remained at his task, even 
when suffering acutely. One of his last 
great works was compiling statistics 
and information concerning the Ford 
Manufacturing Company loss at Van- 
dalia, Ill. He felt that this was an un- 
just claim and he delved to the very 
bottom. A few years.ago Mr. Johnson 
brought out a book to prove that Com- 
modore Peary did not reach the North 
Pole. It showed a mind gifted with 
analytical power and poise. During this 
time he had many conferences with Dr. 
Frederick A. Cook, who claimed to 
have reached the Pole. Mr. Johnson 
leaves two children, W. N. Johnson, 
Jr., of Chicago, an artist, and a daugh- 
ter at Erie, Pa. 

A few weeks ago Mr. Johnson’s son, 
Oliver W. Johnson, died and _ this 





-weighed heavily on his mind. These 
two, father and son, had been confined 
to their home with illness for a long 
time. The burial of Mr. Johnson took 
place at his old home at Dixon, Ill. 


Harry F. Wanvig, formerly assistant 
United States manager of the York- 
shire, is now a major in the United 
States army and is stationed at Fort 
Sill, Okla. Before going to New York 
as assistant United States manager he 
was executive special agent of the com- 
pany, with headquarters at Chicago, 
and prior to that in adjustment work 
in the mountain field. 


Alfred Blauvelt, associate manager of 
the Western Factory Insurance Asso- 
ciation at Chicago, committed suicide 
last Friday, at Nashville, Tenn. by 
jumping off a bridge over the Cumber- 
land river. He had placed a rope 
around his neck, but it broke and the 
body plunged through the ice into the 
water. The news of Mr. Blauvelt’s 
death caused profound regret among 
his many friends who cannot account 
for his rash deed, but, of course, know 
that it was due to some temporary de- 
rangement. He left a note in his room 
at the hotel to S. W. Tripp, associate 
manager of the factory association, 
telling him that his head had split, like 
his father’s had done, and he could not 
lie down. : 

Mr. Blauvelt was recognized as one 
of the most eminent sprinkler engineers 
in the country. His technical knowl- 
edge was extensive and he had a wide 
experience. His judgment was re- 
garded as sound, The technical work 
of the factory association has always 
commanded admiration. Mr. Blauvelt 
was 50 years of age. He was promi- 
nent in the National Fire Protection 
Association, serving with great distinc- 
tion on some of its prominent commit- 
tees. 

Mr. Blauvelt left his office Wednes- 
day night on this trip. No one has 
been able to assign any reason for his 
drastic deed. He seemed to be in usual 
good health and spirits. His body was 
recovered Saturday. Mr. Blauvelt was 
at one time fire prevention engineer for 
the American Cotton Seed Oil Com- 
pany, equipping all its plants with 
sprinklers. He went with the Western 
Factory Association in 1894 as an in- 
spector and was made superintendent 
of surveys in 1896. When W. E. Hig- 
bee, retired as manager of the associa- 
tion, he became associate manager with 
S. W. Tripp. He was inventor of a 
number of sprinkler devices and me- 
chanical appliances. 

Last Friday morning at 4 o’clock he 
registered at the Tulane Hotel, calling 
for an outside room as high up as pos- 
sible. He left the hotel shortly after 
breakfast and about 11 o’clock pur- 
chased a rope from a local hardware 
store. According to eyewitnesses who 
were at a distance, he walked out to the 
middle span of the bridge about 11:30 
o’clock and removed his overcoat. Tie- 
ing one end of the rope to the bridge 
and the other about his neck he leaped 
into space. The weight of the body 
broke the rope and the body continued 
downward into the swelling current. 
It was found twenty-four hours later 
about 300 feet from where it disap- 
peared. An examination revealed the 
fact that the neck was broken before it 
struck the water. 


— 


Arthur Rogers Porter, who was for- 
merly a field man in the central west, 
and son of Rogers Porter, late assist- 
ant western manager of the German 
American, has returned to the home of 
his mother in Grand Rapids, Mich., be- 
ing released from a hospital in England 
where he has been recuperating for 
nine months from wounds received 
while engaged in military work. Mr. 
Porter enlisted in a Canadian regiment, 
serving four months in the trenches be- 
fore he was wounded. He intends to 
engage in the fire insurance business in 
some capacity. 
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General News of the States 








OH10 AND WEST VIRGINIA 


SURVEY OF CLEVELAND’S YEAR 
—_—F 
Industrial and Mercantile Losses Were 
Heavier Than Usual—Some 
More Important Ones 











CLEVELAND, O., Jan. 8—Losses 
on manufacturing plants and mercan- 
tile houses in the downtown congested 
district in Cleveland were heavy in 1917 
—much heavier than usual. However, 


neither the aggregate premium receipts 
nor the aggregate insurance losses are 
yet known and nothing definite can, 


therefore, be said in regard to the loss 
ratio, % 

Among the heavy mercantile losses 
early in the year was the Chandler & 
Rudd Company’s grocery on Euclid 
avenue, near 105th street. While this 
was outside the congested district, it 
was one of the big fires. Later in the 
year the Mayer-Marks Company’s fur- 
niture store, at Prospect and. East 
Fourth street, was practically destroyed 
and then followed the damage to the 
Bing Furniture Company. Perhaps the 
heaviest mercantile loss was that of 
B. R. Baker Company, retail clothing, 
which occurred in October. At the 
same time the clothing store of Brown- 
ing, King & Co., in the same block, and 
several small stores were badly dam- 
aged by smoke and water. 

The Cleveland Box Company and the 
United Salt Company fires were two of 
the largest among manufacturing plants, 
but there were a number of others on 
which the losses were heavy, together 
with many small fires which brought up 
the aggregate. Some of these are sup- 
posed to have been incendiary and a few 
of them were thought to be the work of 
enemies. 

Dwelling house experience has not been 
any too good. The largest loss was that 
of the Rockefeller summer home, which 
occurred only a few weeks since. Many 
dwellings under construction were dam- 
aged by fire during the year and there is 
a suspicion that some of them were due 
to labor troubles. However, it has been 
difficult to fix the guilt in any cases of 
this kind, although earnest efforts on the 
part of deputy fire marshals and fire war- 
dens was made to do:so. 

C. H. Patton, of the Cleveland Inspec- 
tion Bureau, believes. that the premium 
receipts for the year will perhaps show 
an increase of 5 per cent over 1916. 





To Have Conservation Congress 


A conservation fire congress will be 
held in Columbus, Ohio, during the spring 
to which will be invited fire chiefs, fire 
prevention associations, rating and audit 
bureaus, credit associations, chambers of 
commerce, school superintendents, etc. 


The affair will be under the auspices of | 


the new fire prevention committee of the 
Ohio Industrial Commission. Charles B. 
Cranston of Columbus is chairman of the 
committee. 


Ohio Field Men Meet 


COLUMBUS, OHIO, Jan. 9—The Ohio 
field clubs had lengthy and well-attended 
meetings Tuesday. The new standard 
policy forms were discussed. The Union 
Club took into membership Walter M. 
Cranston, of the Home, and George B. 
Crause, of the Twin City. 

The members of both organizations were 
given their 1918 conservation inspection 
cards by State Fire Marshal Fleming, and 
then in joint session heard James F. 
Joseph of Chicago on the new forms. 
Mr. Joseph’s talk was friendly and to 
the point. He asked the field men to get 
busy and instruct their local agents that 
the new forms must be used. He an- 
swered numerous questions and then told 
the men to be like Dewey—‘“cut the cable” 
and go to it. 


A. West Schell Enters Firm 


CINCINNATI, Jan. 8—A. West Schell, 
son of Albert W. Schell, of Albert W. 
Schell & Co., the “Company” of which has 
been R. H. West, Jr., has been admitted to 
membership in ‘the firm. Mr. Schell has 
been with the agency five years. He is 
a graduate of the insurance engineering 
course of Armour Institute. He repre- 
sents the third generation in the agency 








Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


LEACH, Secretary 











“QOHIO’'S OWN FIRE COMPANY” 


SERVICE—“BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 


Economic Management 





JOHN W. ZUBER 
President 
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National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 


Broad and Conservative Underwriting 











bm was established by H. C. Schell in 
1877. 





Hare Back on the Job 


The many friends of Robert P. Hare, 
Jr., special agent of the North America, 
with headquarters at Lima, Ohio, will be 
glad to know that he is on deck again and 
that the trouble with his eyes is better. 
Mr. Hare was in attendance at the joint 
field club’s meeting at Columbus Tuesday. 


Ohio Notes 


The Ohio Inspection Bureau is now mak- 
ing special daily. reports on defective 
sprinklered risks. 

The fire report for Columbus, O., shows 
an increase of 50 percent over 1916. In 


1916 the loss was $294,532, and in 1917, 
$429,193. 








Virginia Notes 


Losses from fire in Richmond, Va., dur- 
ing 1917 aggregated $229,718 compared 
with $294,540 for the preceding year, a de- 
crease of $64,821. 

On account of the death of Charles H. 
Ryland, Jr., the local agency at Richmonda, 
Va., of Talley, Ryland & Hobson, has been 
dissolved and the firm is now Talley, Hob- 
son and Richardson. The new member is 
Archer L. Richardson, previously of the 
agency of Walters and Richardson. 





Ohio Agency Appointments 
Netherlands F. & L.—W. C. Keenan, Akron. 
Hartford—E. FE. Green, Byesville; O. M. 

Swoveland, Rockford; W. C 


W. Downing, Piketon. : 
=_— Natl—E. Bogart, Eurania H. Bogard, 
iffin. 

New Jersey—G. R. Allen, Elyria. 

Nor. Assur.—Kiess & Co., Bucyrus. 

Security, Ia—J. W. Thew, Marion. 

Springheld F. & M.—Reynolds & Newell, Up- 
per Sandusky; E. C. Cooperrider, Thornville. 

Sterling, Ind.—M. H. Baker, Newark. 

Sun, Eng—The Bowen Co., Norwalk; H. S. 
Bowen, Norwalk; Reynoltis & Newell, Upper 
Sandusky. 

Teutonia, Pa—H. M. Stowe, Cleveland. 

Twin City—H. O. Rice, Cleveland. 

Westchester—O, M. Swoveland, Rockford; H. 
S. Bowen, Norwalk; C. S. h de apy Kingsville. 

Aachen & Munich—Dr. Shields, Marion. 

Albany—W. M. Bradford, Akron. 

American—G. A. Katzenberger, 
Stentzel & Pendlum, Greenville. 

Arizona—W. R. Newhall, Toledo. * s 

Auto of Hartford—F. Krollman, Cincinnati; 
H. A. Newman, Cleveland; W. A. Robinson, J. 
C. Thompson, ree Cleveland. 

Caledonian (Scotch Und. Dept.)—G. F. Mal- 
loy, Youngstown. . : 

Camden—J. B. Wilherding, The Davis & Far- 
ley Co., E. W. Davis, I. H. Farley, J. H. Krous, 


land. 
be os H. S. Bowen, Mae 


Greenville; 


Com. U.—The Bowen Co. 
M. Mack, H. S. Bowen, Miss Mae Mack, The 
Bowen Co., Norwalk. pf 
Connecticut—Hodges & Heckman, Prairie De- 


it. 
POF id.-Phen.—Clara Allen, Swanton; C. M. 
Smith, Conway; L. W. Wilder, Sherwood. 


OF WHEELING, W. VA. 
Organized in 1867 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
714 Hippodrome Bldg. 
Special Agent for Ohio, Indiana and Penna. 


GERMAN FIRE 
INSURANCE COMPANY 


Cash Capital $200,000 Net Surplus $159,096.82 


J e e 
Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. Co. Security Ins. Co. 

Organized 1864 Organised 1881 





COMBINED STATEMENT 


Capital - - - - $250,000.00 
Assets - - - - 895,201.24 
Surplus to Policy Holders - 606,086.66 
Cleveland, Ohio | F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C.BARTON, Asst.Secy. R. B. HEATON, State Agt. 





1898 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $16,000,000 


Premiums in force over 4 


Nineteen Years of Service 1917 


Security Mutual 


Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas 


Ohio’s oldest company doing a gener} 
business. 


~ Our contracts have been good for three 








5 te na CHAS ee tay PPER | fourths of a century and are still good. 
oye e 64th ANNUAL STATEMENT 
Capital - = = = © = = § 500,000.08 
Assets (to protect policy holders) - -<- 5,036 ,003.02 
Swuwrauce Company Net Surplus to policy holders - - 2,739,141.06 
of WatertowncN.B: Net surplus to stockholders - - = 1,989,161.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklah: 


oma, Kansas City, Mo. 


E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 














The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCONSIN 
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MANY INSPECTIONS ARE MADE 





Reports Made by Fire Chiefs to the 
Indiana State Fire Marshal 
Are Gratifying 





INDIANAPOLIS, IND., Jan. 7—In- 
spection reports received by’ the state 
fire marshal from the fire chiefs of 
twenty-nine Indiana cities coming with- 
in the provisions of the new fire depart- 
ment inspection law, show that 12,366 
inspections were made by the members 
of the fire departments of those cities 
during the quarter ending Sept. 30. A 
total of 2,642 orders for the correction 
of defects were issued during that pe- 
riod, of which 1,622 were within the fire 
limits, and 1,020 were outside of the fire 
limits. Compliance with the orders is 
noted in 1,327 cases within the fire lim- 
its, or 79 percent, and in 866 instances 
outside of the fire limits, or 84 percent. 

The new law under which these in- 
spections are made was passed by the 
1917 legislature, and requires that fire 
departments in cities of the first, sec- 
ond, third and fourth class make quar- 
terly inspections of all property within 
the fire limits and semi-annual inspec- 
tions of property lying outside of the 
fire limits. The statistics are made up 
from reports which the fire chiefs are 
required to send to the state fire mar- 
shal at the end of each three months’ 
period. 





Working in Illinois 


Lloyd O. Mayer, secretary of the Illinois 
Insurance Federation, left this week to 
make a canvass of the state. Mr. Mayer 
has been doing excellent work in Chicago 
since he took office and will now visit the 
various points getting federation members 
and acquainting insurance men with the 
purpose of the movement. 


= 
Prohibits All Bank Agencies 


MADISON, WIS., Jan. 7—National 
banks operating in Wisconsin cannot act 
as the agents for fire insurance com- 
panies. The opinion to this effect has 
been rendered by Attorney General Owen 
to Insurance Commissioner Cleary today. 
A federal law permits national banks in 
cities under 5,000 population to act as 
insurance agents. A state law prohibits 
it. The attorney generalholds that under 
these circumstances and the other circum- 
stances in the laws of Wisconsin regard- 
ing the delivery of insurance policies, the 
Wisconsin statute would be controlling. 





Adams & Fox Reorganize 


MADISON, WIS., Jan. 9—Reorganiza- 
tion of the Adams & Fox agency has been 
effected, and the business will be extended 
to that of a general plate glass, cyclone 
and liability agency. It was incorporated 
Thursday as the Adams & Fox Company, 
with capital of $10,000, by M. H. Hovey, 
president and treasurer; R. L. Adams, 
vice-president, and D. D. Foxwell, secre- 
tary. Madison city business and that of 
eight counties will be handled. Offices 
will be moved to a downtown location. 





Increased Facilities 


MADISON, WIS., Jan. 8—The L’Homme- 
dieu & Gasser agency has taken the 
agency for the Sun of London, Eng.; the 
Providence-Washington, and the Philadel- 
phia Underwriters. This agency now will 
write any kind of insurance. They have 
received notice from the Travelers of 
Hartford that the Madison office wrote 
more insurance in their company than any 
other in Wisconsin last year. 





Ingram Goes to Meet Son 


J. C. Ingram, of Ingram & Lerch, west- 
ern managers of the Great American, left 
Wednesday evening for California, where 
he will meet his son, Dwight, who is re- 
turning from Mesopotamia, where he has 
been doing Y. M. C. A. work with the 
British troops. 


Indianapolis Losses 


According to figures compiled by the 
Indianapolis Salvage Corps, the fire losses 
in Indianapolis in 1917 were $86,521 more 
than in 1916. The number of fires was 
2,780, and the total — $769,901. The 
insurance loss was $654,563, compared to 

622,522 in 1916 and $424,713 in 1915. 

he loss on dwellings was $189,191 due 
largely to sparks from chimneys falling 
on shingle roofs. Loss on buildings was 


were: ae ais Company, wes 
376; Acme-Evans Milling Co., $74,045 
Van Camp Packing Company, $70 0,401; Cli- 
max Coffee Company, $55,739; Indiana 
Tinware Company, $42,670. The loss on 
the Colfax building was $20,923 


Buckeye National’ Fire 


Insurance Co. 
Capital$100,000 (9) Net Surplus $46,135.00 


Writing Business Through Ohi Conservative Underwr: 
etn ere MANAGEMENT «MAKING SPLENDID PR 


OHIO AGENTS WANTED! 


Omitted Quarterly Meeting 


The Wisconsin Fire Prevention Asso- 
ciation omitted its regular quarterly 
meeting Monday. During the quarter 
ending Dec. 31, twenty-four individual in- 
spection reports were received, and most 
of these have been corrected. The serious 
gasoline hazard in the Menomonie Valley, 
endangering property of big values, has 
been ordered corrected by the authorities. 























Milwaukee’s 1917 Losses 


MILWAUKEB, WIS., Jan. 8—Milwau- i : 
hen'a ns Inge Mabie THAT a coabaed te ae F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


proximately $645,000. The largest indi- 

vidual loss was that of $71,800 on the e e 

John Deere Plow Company, 96-104 Reed 

street, Sept. 22. The equipment of the n e 

ee ee pn Rete Se 4 
ree motor-driven hook and ladder trucks 

and 6,000 a. = hose. oe $2600 AKRON, OHIO 

were purchased at an expense o ,500. = P 

Three fire prevention. inspectors were Capital $300,000 Surplus to Policyholders $408,562 

added to the force and 51 new appoint- 

ments were made. The department on 


Jan i consisted of 570 officers and men, |¢ An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 
Death of Carl Hansen 


Carl Hansen, for many years a well AGENTS WANTED 
known local agent at Manitowoc, Wis., and 
a member of the Wisconsin assembly, was 














found dead in his insurance offices Friday, 
with a bullet hole in his right temple. A 


revarves wag found clawed wv hcg | Richland Mutual Insurance Company 











for some time. He was born in Manitowoc 

= —— 3, ag and Ha Pg that ony all MANSFIELD, OHIO. 

his e. e was elected. assemblyman 

from ithe first district of Manitowoc county Incorporated 1850 

in and was reelected in " an 

1916. He previously held many offices of TOTAL ASSETS, Re ee ee aes $2,486,445.48 


blic trust. 
ipconfig A.C. CUMMINS, President © BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








To Have Illinois Meeting 


It is likely that the mid-winter meetine | FM Central Manufacturers’ Mutual Insurance Company 


ré ~ San un tau ok dian rea ee N D 6 
gents wi e held at reator, -» Feb. ZE 

20. This is the home of President George | VAN WERT, OHIO ORGA I 187 
North Taylor. Mr. Taylor and Secretary | 














ap Rageeg pen Fd. Eel Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
F. A. Gregory Retires | H. V. OLNEY, President C. A. L. PURMORT, Secretary 








INDIANAPOLIS, IND., Jan. 8—Fred A. 


Gregory has retired from the long-estab- 

lished agency of Gregory & Appel at In- 

Cianapolis, having sold his interest to 

John Rs wre ee > had been 
associated since i r. Gregory re- 

tires: from’ active business and. Mtr. Appel INSURANCE CO. Inc. 1849 MINSTER, OHIO 
aa OF hie cat Wend ae dna cee De B. RATERMAN, President OS. E. SCHMIEDER, Secreta 

ance of his son, Fred G. Appel and Albert J. aor J pea’ 

J. Huber. The agency, which began as VERNON B. ARNOLD, Special Agent, Lima, Ohio 








a partnership, was incorporated as a stock 
company in 1909. 











E. J. Forney, Pres. J. M. Cook, Sec’g. 
Michigan Field Meeting Incorporated, 1873 


The Michigan field rill t i D M | Fi 
Jackson, Mich, March fF aed in ee ae ayton utua Ire 
ing the annual dinner of the Blue Goose 


THE 
e 
ill be held. Duri he day wi DAYTON ] 
husinese ‘meeting of the dive Goose ara || Imsurance Co., Mansfield Mutua 


field club conferences. H. M. Carmichael OHIO Me 
= payee 8 scare yg ey edger fncaperee wal B Cc COLEMAN Se Fire Insur ance Company 
ion a icago is the head of the order ° cy. 

in as much as Most Loyal Gander A. BE. : 4 y OF MANSFIELD, OHIO 
Henry has quit the business and left the 


field. The committee on arrangements Conservative and Careful 

















consists of W. T. Benallack, Michi 7: Managemeut 

& M., G. A. Minsky, American, and BM. M. — Insurance - $6,519,788 

Hawzhurst, Niagara. AGENTS WANTED Total Assets 385,313 
Walkout Is Threatened Address Home Office. 

’ The fire-fighting f f East St. Louis, : 

kee teak scat eae An Agency Company 





days unless their demands for an increase 
in salary are met by the city council. 
There ri 95 pice ag ——~ ‘gv aba e e e 

is er mon eman 
pay is 390 per month. They, demand $15 |! Qhig Retail Grocers Mutual Fire Insurance Co. 


tenants, who now draw $92. East St. 








Louis’ fire record is not of the best, and SPRINGFIELD, OHIO 

with this added handicap, should the 

threatened walkout take place, would cause ORGANIZED 1905 W. H. COOK, Secretary and General Manager 
a" now operating there serious BUSINESS CONFINED TO OHIO 




















Low Rates on Automobile Insurance 
While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building HAMILTON, OHIO 
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TWO FIRE MARSHAL DISTRICTS 





Work in South Dakota Divided, Sav- 
ing Lost Motion and Giving 
a ° 
Closer Inspections 


PIERRE, S. D., Jan. 8—The South 
Dakota fire marshal’s department has 
divided the state into two districts, a 
fire marshal being assigned to each dis- 
trict. S. E. Crans, who resides in Lead, 
has charge of the northern district, 
while George H. Henry, who resides in 
Platt, has assumed charge of the south- 
ern district. Insurance Commisisoner 
W. N. Van Camp has general supervi- 
sion over both fields. 

The plan is said to have worked out 
satisfactorily, preventing lost motion 
and time. Fire losses are also inspected 
more promptly than would otherwise 
be the case. 


ST. PAUL EXCHANGE MEETS 





Insurance Commissioner Sanborn was 
the Chief Speaker at the Annual 
Banquet Tuesday 


ST. PAUL, MINN., Jan. 9—Commis- 
sioner Sanborn was the chief speaker 
-at the annual banquet of the St. Paul 
Insurance Exchange last evening. He 
urged the need of greater efforts to- 
wards fire protection during the war. 
“War is teaching the need of conserva- 
tion,” Mr. Sanborn said. “I hope the 
lesson will be remembered after the war 
is over. People are watching fire haz- 
ards today as they never did before.” 

R Sherer, vice-director of the 
Minnesota State War Savings Commis- 
sion, asked fire insurance men to boost 
the sale of war savings certificates. 
John Hanson, chairman of the Conser- 
vation Association of Minnesota, dis- 
cussed technical means of fire preyen- 
tion. Glenn A. Morton, of the Ameri- 
can Insurance Agency, spoke on “Col- 
lection of Fire Premiums.” E. M. Al- 
len, president of the National Associa- 
tion of Insurance Agents, who was 
scheduled to speak, was unable to be 
present. 


Fire insurance losses in St. Paul during 
1917 were $966,859.58 and premiums ap- 
proximately $1,000,000, according to re- 
ports made at the annual meeting of the 
Insurance Exchange. 

Fire losses during 1917 were: January, 
$172,118.29; February, $98,722.35; March, 
$71,621.28; April, $92,023.92; May, $73,- 
283.44; June, $117,563.89; July, $43,054.89; 
August, $21,635.29; September, $44,971.49: 
October, $200,926.14; November, $22,273.28: 
December, $28,665.32. Of the total, $293,- 
895.01 was loss on buildings and $672,- 
964.57 on contents. All seven officials of 
the Insurance Exchange were reelected. 
They are: John Townsend, president; 
Lawrence I. Casserly, vice-president; W. 
Ss. Gilliam, secretary, and Henry Martin, 
P. W. Parker, Marcus J. Rogers and E. R. 
Whitacre, directors. 


Must Fill Out Affidavit 


The Minnesota department has ruled 
that state agents, managers and special 
agents must fill out the affidavit and regu- 
lar form for licensed representatives along 
with the local agents. This question had 
— before the commissioner for some 

ime. 





Farewell for Burgster 


MINNEAPOLIS, MINN., Jan. 8—The 
Blue Goose friends of Nate G. Burgster 
gave him a farewell luncheon on Monday, 
Jan. 7. Nearly fifty were present, and 
Mr. Burgster was presented with a hand- 
some gold watch as a memento of their 
friendship. The presentation speech was 
made by Walter L. Fisher, manager of 
the General Inspection Company, with 
whom Mr. Burgster was. associated for a 
number of years. Mr. Burgster goes to 
Chicago, where he has accepted a position 
with the Western Actuarial Bureau. He 
had been in charge of the rating depart- 
ment in the state insurance department 
during the past year. He served three 
years as wielder. 


Minnesota Notes 


C. E. Dugan has entered the local insur- 
ance business at Owatonna, Minn. 

The fire loss at Red Wing, Minn., for 
the past year shows a reduction of over 
oe as compared with the 1916 rec- 
ord. 


TO INSTALL MISSOURI PLAN 


_—— 


Fred B. Clarke Goes to St. Louis to 
Establish an Audit System for 
the State 


Fred B. Clarke, who has been secre- 
tary of the auditing bureau for fire rates 
in Indiana has been engaged to install 
an auditing system in Missouri and 
will move to St. Louis from Indian- 
apolis. Mr. Clarke at one time repre- 
sented the St. Paul F. & M. in Indiana 
and later the Concordia. For some 
months past he has been connected 
with the auditing work in Indiana and 
is thoroughly posted in this line of serv- 
ice. 

It is understood that Missouri will 
be placed under the audit system fol- 
lowing the same plan as adopted in 
many other western states. 





KANSAS HEARING STARTED 


Probable an Entirely New Basis of 
Rates Will Be Worked Out 
in Conference 





TOPEKA, KAN., Jan. 9—The formal 
hearing on the new basis schedule for 
fixing fire’ insurance rates in Kansas 
began before the commissioner Wednes- 
day. It is probable that an entirely 
new basis of rates will be worked out 
by the department and the actuaries 
representing the companies. It will not 
be so high as that produced by the 
Dean schedule and not so low as that 
produced by the proposed order of the 
insurance department itself, following 
the filing of the 1914 analytical tables 
last fall. 

Some of the insurance men who have 
been in Topeka recently have intimated 


that their companies were perfectly [ 


willing to withdraw from Kansas un-- 
less the new schedule were permitted to 
go into effect without revision. But 
it may be stated authoritatively that 
this will not be permitted. That there 
should be a revision in the basis sched- 
ules is admitted and the companies 
assert that they must have increased 
revenues from their Kansas business. 
But the new schedules were filed with- 
out any showing as to the amount of 
additional revenues needed and from 
tests made in typical instances it is 
asserted by officials of the department 
that a genuine application of the pres- 
ent schedules with the removal of all 
the alleged discriminations, would make 
a considerable increase in the revenues. 
These will be pointed out to the in- 
— men at the hearing Wednes- 
ay. 

Unless one side or the other “gets on 
its ear” over the report of the inspectors 
who recently made the tests in Kan- 
sas and the assertions of the depart- 
ment, there is no reason why an ad- 
justment of the fire rates on all Kansas 
properties cannot be worked out sat- 
isfactorily. The department has many 
instances of alleged discriminations in 
rates over the state which it desires ex- 
plained and corrected and this is likely 





to take up considerable time before the 
actual adjustment work begins. 


To Make Reinspections 


DES MOINES, Jan. 8—Chairman John 
Carpenter of the Conservation Association 
of Iowa, called his associates together 
Monday afternoon and assigned the food 
storage plants of Iowa for reinspections 
by the field men of the various fire com- 
panies. Over 1,800 risks were inspected 
the past few months. These are-to be 
gone over again to see how many of the 
original recommendations have been com- 
plied with. Iowa has been remarkably 
pene from food storage plant and elevator 

res. 


Used Home for Repair Shop 


TOPEKA, KAN., Jan. 8—A home cannot 
be used as a motor car repair shop with- 
out paying an additional rate on the prop- 
erty. This was the ruling of the insurance 
department in a case appealed from Mont- 
gomery county where a man was carrying 
insurance on mechanics’ tools in his home 
and after a fire it developed that he was 
using one room of his home as a motor 
car repair shop. The company carrying 
the risk declined to pay except upon the 
differential basis between a dwelling and 
a motor car repair shop and the depart- 
ment sustained this contention. 


Inspecting Electrical Wiring 


TOPEKA, KAN., Jan. 8—The city elec- 
trician has undertaken a reinspection of 
all the electric wiring in the city to elimi- 
nate the danger from fires, particularly in 
business houses on account of old and 
worn wires. The inspection began the 
first of the year and three bad places have 
already been found. In one the contract 
has already been let for a complete re- 
wiring of the entire property. There is 
comparatively little new electrical work 
being installed except in old buildings as 
the building boom of a year ago has al- 
most entirely disappeared. The electrical 
inspector has considerable time not needed 
for general inspection so he has under- 
taken the reinspection to remove bad haz- 
ards. Wherever a dangerous condition of 
electrical wiring is found it is to be cor- 
rected either by a complete rewiring of 
the property or suitable reconstruction 
and repairs. 


Asks Rate Explanation 


TOPEKA, Jan. 8—Carey J. Wilson, in- 
surance commissioner, has asked for an 
explanation from the stock fire companies 
which wrote the business of the National 
Refining Company in Kansas. The refin- 
ing company was given a rate of $1.80 
en its property at Coffeyville, but there 
is no rate on file with the department cor- 
responding to this and the companies have 
been asked to furnish an explanation of 
how this rate was obtained. From infor- 
mation already in the hands of the de- 
partment it appears that the line was 
written by brokers with the local agents 
countersigning the policies for a small part 
of the commission. 





Larger Business in Kansas 


TOPEKA, KAN., Jan. 8—The increased 
business of the insurance companies oper- 
ating in Kansas is reflected in the annual 
statement of the superintendent of insur- 
ance. The revenues of the department for 
1917 exceeded those of 1916 by almost 
$66,000, sufficient to pay the operating ex- 
penses of the department for three years. 
The big increase came in the state tax 
of 2 and 4 percent on the business written 
in the state during the year. This alone 
aggregated $53,000. 





Bersch Denied an Injunction 


ST. LOUIS, Jan. 8—Arthur Bersch, the 
insurance agent, was denied an injunction 
by the circuit court, restraining the St. 
Louis Fire Underwriters’ Association from 
interfering with his business. Mr. Bersch 
alleged he was a former member of the 
association and was ousted as a member 
because he broke one of the rules, and 
that the association has. given notice it 
will enforce a boycott against him in the 
St. Louis field. 


Harry E. Wagoner, prominent insurance 
broker of St. Louis, fell on the ice in that 
city Monday and broke his left arm. 
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SOUTHWESTERN STATES 


KENTUCKY AND THE SOUTH 





MOUNTAIN AND COAST FIELD 





NEW TERM RULE IS ADOPTED 





Texas State Fire Insurance Commis- 
sion Allows Concessions Made on 
Petition of Companies 





DALLAS, TEX., Jan. 8.—Effective 
Jan. 1 the new term rule goes into effect 
in Texas and will apply to all dwellings, 
apartments, churches, schools and con- 
tents. The new rates for term risks on 
five year policies will be four times the 
annual premium, and for three year 
policies two and one-half times the an- 
nual premium. 

The adoption of the new term rule 
and consequent advance in rates is the 
final result of the petition of the com- 
panies filed with the State Fire Insur- 
ance Commission in May, 1916, and is 
a recognition by the commission of the 
fact that the companies must receive an 
income commensurate with the losses 
paid by them if they are to survive and 
do business on a solid and substantial 
basis in Texas. 

In addition to the adoption of the 
new term rule the State Fire Insurance 
Commission has already promulgated 
amendments advancing rates on all cot- 
ton storage compress risks, cotton seed 
oil mills, mercantiles in unprotected 
towns, court houses and public build- 
ings, club houses. At the present time 
it has under consideration the adjust- 
ment of rates on terminal grain ele- 
vators, fuel oil in tanks and ‘refineries, 
and certain unprofitable mercantile 
classes, all of which classes were in- 
cluded in the companies’ petition for 
advance in rates. 


LOSSES IN ARKANSAS LOWER 





Have Been Below 60 Percent Only 
Seven Times in 56 
Years 


LITTLE ROCK, ARK., Jan. 8.—It is 
estimated that the loss ratio in this 
state for 1917 will be approximately 45 
percent, which is the lowest since 1907. 
This is very much below the loss ratio 
of recent years, it going below 60 only 
seven times since 1861. It has been 
an open secret for years that the fire 
insurance business in Arkansas has not 
been profitable for the companies. 

The reduction in the loss ratio is due 
to a large extent to the fire preven- 
tion operations of the state fire mar- 
shal’s office, of the insurance agencies 
and of the city councils in insisting 
upon an improved type of building con- 
struction. It is estimated that there 
are in Arkansas at least 1,500 losses 
annually, not including losses of $200 
and less. 


MAY ASK INCREASE IN TEXAS 


Petition Likely to Be Presented Asking 
Horizontal Raise of 10 
Percent 


AUSTIN, TEX., Jan. 7.—It is possi- 
ble the fire companies may petition the 
Texas Fire Commission to make a 
horizontal advance of 10 percent in 
rates due to added war expense. It is 
not known how the Texas tommission 
would look on such an application, 
though it has been made cognizant of 
the specific burdens imposed on the 
fire companies. 

The commission has a statement pre- 
pared by a well known underwriter 
setting forth the situation. It shows 
that the new war taxes amount to 10 
percent of the premiums. This is addi- 
tional to the old taxes, licenses and 
fees, aggregating 3 percent. Besides 
the war taxes foregoing the fire com- 
panies feel the following raises: In- 
crease of 50 percent in letter postage; 
8 percent in railroad fare and 10 per- 
cent in parlor and sleeping car charges; 
5 cents on each telephone and telegram 
costing over 15 cents; increase of 40 
percent in printing and supplies and 
the several wage increases to employes 
to meet the high cost of living. All 
of these charges have no connection 














ENEMY AGENTS WERE ACTIVE 
Kentucky State Fire Marshal Com- 
ments on the Losses During 
the Last Year 








LOUISVILLE, KY., Jan. 9—Alien 
enemy agents, to all appearances, were 
active in Kentucky during the year just 
closed, according to the report to 
Thomas B. Pannell, State Fire Marshal, 
for the year recently ended. The fire 
marshal noted that although there had 
been a reduction in the number of fires, 
from 2,188 in 1916, to 1,446 up to Dec. 
1, for 1917, the property loss had 
jumped from $1,428,528 to $3,271,218. 
Analyzing the report the marshal said 
that the destruction of the Louisville 
Public Elevator Company plant, the fire 
in the Lexington, Ky., business district 
the nicotine factory fire at Henderson 
and fires at coal mines and flour mills 
had made up practically all of the loss. 
Here he commented: 

“Practically all these fires have oc- 
curred since war was declared,” he said. 
The marshal’s office and government 
representatives have been investigating 
a number of the fires which they are 
convinced were of incendiary origin 
and in two instances Germans are be- 
lieved to have been guilty although no 
arrests have been made. 





Opposed to Moving 


Votes of stockholders of the Henry Clay 
Fire of Lexington, Ky., on the proposition 
of whether the company will remove its 
headquarters to Frankfort, Ky., are 
heavily against the proposition. The 
referendum has been in progress since 
the first of November last, and although 
there has been no official statement as 
to the result, it is said that there has all 
along been a decided majority in favor of 
the company remaining in Lexington. 








with actual losses, but are temporary 
and heavy additions to overhead. 

With the elimination of enemy and 
enemy ally companies the burden falls 
heavier on the companies now operat- 
ing in this country. The incendiary 
fires in the east and elsewhere have 
increased the fire loss, but that is to 
be dealt with later. What the compa- 
nies now seek is some revenue to meet 
the increased overhead cost entailed by 
war conditions. . 


Savings Society Formed 


The Fire Underwriters War Savings 
Society of Dallas, Tex., composed entirely 
of the tenants of the Fire Insurance 
building, has been formed with an initial 
membership of seventy. Others expect to 
join this organization within the near 
future. P. P. Tucker was elected presi- 
dent and Miss Kathleen O’Connell, secre- 
tary. Pledges approximating $9,000 a 
year were made, arranging from 25¢c a 
month to $1,000 a year, the highest pos- 
sible pledge. In the $1,000 class were 
four members—R. W. Mayo, Carr P. Col- 
lins, B. P. Bailey and Gross R. Scruggs. 
ade the colored janitor joined the organ- 
ization. 





Mayo Makes Connection 


R. W. Mayo, for many years an inde- 
pendent adjuster in Texas, has been ap- 
pointed general adjuster for the Texas 
companies, the Austin, Commonwealth 
and International Fire. It is with regret 
that company representatives see Mr. 
Mayo leave the independent adjusting 
field, for thereby they lose the services 
of an experienced and seasoned adjuster. 








SPRINKLER WARRANTY CLAUSE 





Company Official Calls Attention to the 
Situation as to Equipped 
Properties 





_The Pacific Board has up for con- 
sideration a rule prohibiting the waiving 
by indorsement of sprinkler warranty 
for a period of over five days, without 
the assured or his representatives first 
securing the approval of the board hav- 
ing jurisdiction. It has become com- 
mon to give a waiving of sprinkler war- 
ranty running from’ 10 days to a month. 
During this time sprinklers are shut 
off and no charge is made. The pres- 
ent sprinkler situation is an interesting 
one because of the shortage of coal 
and the severe winter. One company 
official in commenting on the situation 
Says: 

According to all the usual rules of the 
game the worst part of the winter is still 
ahead of us and the coal shortage, par- 
ticularly if the weather is bad for a few 
days, can only be considered appalling. 
When you take into consideration, along 
with this, the fact that coal is likely to be 
diverted at any time from plants manu- 
facturing non-essentials, it is easy to see 
companies writing sprinklered business 
are going to be up against a hard propo- 
sition for the balance of the winter in all 
probability, and anything that can be done 
to bring about a feeling among public 
and agents that companies should be prop- 
erly compensated for the increase of haz- 
ard is bound to result in good for the 
public as a whole in the way of conserva- 
tion of resources. The additional pre- 
miums the companies will receive are but 
a drop in the bucket compared to the sav- 
ing of resources to be made if such a 
catastrophe as the Saxon fire can be 
avoided this season. 





Will Investigate Fires 


SALEM, ORE., Jan. 8—Commissioner 
Wells, who is also state fire marshal, has 
issued a pullethso_fire adjusters stating 
that an investigation will be made of all 
fires where the origin is reported as sus- 
picious, providing a notice is given the 
department soon after the fire occurred. 
Also over insurance will be investigated, 
if the information is furnished before an 





attempt is made to adjust the loss, but in 
no event will he make an investigation of 
over insurance where the adjuster has 
been unable to effect a compromise set- 
tlement. In other words, the department 
cannot be used for the settlement of 
losses. 





Pacific Coast Notes 


The Olds & Stoller Insurance Exchange 
of San Francisco, which was recently or- 
ganized as an interinsurer, has received 
its license from California and wrote its 
first policy Jan. 1. 





Grove Goes With Hartford 


SAN FRANCISCO, CAL., Jan. 9—W. W. 
Grove, independent adjuster at San Fran- 
cisco for the past four years, has been 
appointed special agent for the Hartford 
Fire in the San Joaquin Valley field, with 
headquarters at Fresno, He _ succeeds 
Robert E. Dollars, who is detailed in 
Pacific Coast headquarters. Mr. Grove is 
an old Hartford man, having been special 
agent in the Pacific Northwest before tak- 
ing up independent adjusting. 


Indiana Notes 


John S. Spann, Inc., Indianapolis, one 
of the leading agencies, announces that the 
merger of that firm with the Union Trust 
Company has been cancelled by mutual 
consent. 

Fire prevention made progress in Evans- 
ville, Ind., in 191 Much progress had 
been made in removing fire traps and in 
the construction of better buildings. In 
the first nine months the fire loss per 
capita in 1916 was $2.72. For the same 
period in 1917 it was $1.90. 


The annual report of the Farmers Mu- 
tual Fire of Johnson and Shelby counties, 
Indiana, showed that the assessments for 
losses on rodded buildings in 1917 were 16 
cents and on unrodded buildings, 20 cents. 
Both of these were the lowest in the his- 
tory of the company. The company now 
carries $6,250,000. 

The Home Fire & Marine, which has 
been reorganized by Firemans Fund inter- 
ests, announces that it will be ready for 
business about the middle of January and 
is seeking admission to Indiana. It begins 
with $500,000 capital and $1,000,000 net 
surplus. , 

W. H. Heiny, veteran agent of Monti- 
cello, Ind., has gone to Florida for the 
winter. He has represented the Home for 
thirty-seven years and will join H. H. 
Walker of Chicago, farm secretary of the 
company, and John B. Cromer, recently- 
retired state agent for Indiana, who have 
been in Florida several weeks. 








Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 

Great Eastern Casualty Company 
Thames & Mersey Marine Ins. Co. 





JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


We are strictly an Agency office, and 
can offer service’and facilities in Penn- 
sylvania, New Jersey and Delaware 
through our head Office. 4 ‘atabcall 
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The Mark of Quality 


> LIGHTNINGIRODS 


S) FIXTURESTAND ORNAMENTS: 
wae K RETZER?BRAND ooo 


Manufactured Exclusively by 


S St. Louis Lightning Rod Co. 


ST. LOUIS, MO. 








George W. La Brande 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 


George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 


George T. Simpson ; Carl G. Schulz J.C. Fulton _ 
Albert Berg . L. Maguire Louis F. Dow George Jarchow 
A. O. Eberhart Julius A. Schmahl Louis B. Krook Dr. J. J. Ecklund 
Dr. A. B. Kirk Joseph I. Silbar 


Jos. I. Silbar, Sec’y 
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CONTROL IS IN NEW HANDS 











Pittsburgh Fire Will Now Be Asso- 
ciated With the North Branch 
and City 





The control of the Pittsburgh Fire 
has gone to interests that are allied 
with the North Branch Fire of Sun- 
bury, Pa., and the City of Pittsburgh. 
These interests now have six of the 
eleven directors. The North Branch 
Fire and City have been successful and 
aggressive and will now have three 
companies in their organization. 





WILL BOOM THE MEMBERSHIP 





New Jersey Local Agents Association 
Plans to Make Big Drive 
Through the State 


—_—_ 


NEWARK, N. J., Jan. 8—In response 
to a call issued by Fred J. Cox of Perth 
Amboy, N. J., president of the New 
Jersey Association of Insurance Agents 
and chairman of the executive commit- 
tee of the National association, an en- 
thusiastic meeting of the executive com- 
mittee and the ways and means com- 
mittee of the New Jersey association 
was held Friday morning here. 

More than a score of the leading 
agents from all parts of the state at- 
tended, Chauncey S. S. Miller, the new 
field secretary of the National associa- 
tion, was in attendance. A compre- 
hensive and specific program was dis- 
cussed and arrangements were made 
for Mr. Miller to address special meet- 
ings at twelve county seats in New Jer- 
sey this month in a big concerted drive 
to increase the membership of the New 
Jersey and the National associations. 

The situation with regard to monopo- 
listic and socialistic measures wherever 
they have been or are being tried in this 
country and the political, social and eco- 
nomic fallacies of the propaganda which 
is being waged was studied. Plans were 
made for what promises to be the biggest 
and most enthusiastic annual meeting of 
the New Jersey association Feb. 14, wind- 
ing up with a banquet that night at 
Newark, N. J., in honor of E. M.. Allen, 
president of the National association. 
Several other speakers of national emi- 
nence will speak and the committee in 
charge, headed by Mr. Cox and Secretary 
T. C. Moffatt of the New Jersey state or- 
ganization, have promised that the morn- 
ing and afternoon business meetings and 
the banquet will include the best program 
ever presented at any sucn an affair. 





Froggatt in New Work 


Joseph Froggatt, the insurance account- 
ant, has been appointed representative of 
the alien property custodian for New York, 
Chicago and Hartford to handle the de- 
tails in the liquidation of American 
branches of German insurance companies. 





Club House Losses 


BOSTON, Jan. 5.—The wisdom of many 
of the fire companies in declining to take 
on country club houses seemed well dem- 
onstrated New Year’s day when two of 
the most prominent and popular club 
quarters in Greater Boston were com- 
pletely destroyed by fire. In both cases 
the fires were apparently caused by over- 
heating in an effort to drive the dampness 
out of the houses and warm up the quar- 
ters for holiday parties. At Belmont the 
Belmont Springs Country Club house was 
completely destroyed, the loss on the 
building being $23,500 and on the con- 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 





UNDERWRITER ; 


CASH CAPITAL $839,130.00 ; 


CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 





CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


13 





Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 
SURPLUS TO 


POLICY HOLDERS 
$1,245,852.60 











tents $13,500, making the total loss 
37,000. At Dedham the Dedham Country 

and Polo Club house was also completely 
destroyed at a total loss of $25,000. 





Not a Fire Alarm in 1917 


HOPEDALE, MASS., Jan. 5—The town 
of Hopedale, with the usual proportion of 
wooden buildings, in fact 90 percent of 
the dwellings are frame structures, claims 
the fire record of a town of its size, 2,663 
population, for 1917. Not a fire alarm was 
sounded throughout the year. However, 
the town has an efficient and up-to-date 
fire fighting apparatus, with modern build- 
ings and auto apparatus, while the Draper 
Corporation has a complete fire equipment 
for use at the mills. 





Made Agency Superintendent 


NEW YORK, Jan. 7.—Richard S. Kis- 
sam has been appointed agency superin- 
tendant of the City of New York at its 
head office. He will continue in the under- 
writing department under the direction 
of General Agent F. W. Kentner. 





Home Office Changes 


Arthur Worley has been appointed gen- 
eral manager of the North British & Mer- 
cantile in London, as of Jan. 1. Mr. Wor- 
ley’s association with the North British 
dates from 1911. Owen Daniel Jones, for 
the past five years Edinburgh manager, 
has been made general manager of the 
cempany in Edinburgh, 





Hilliard Agency Incorporates 


The J. G. Hilliard Agency of New York 
City has been incorporated under title of 
John G. Hilliard, Inc., with John G. Hil- 
liard, president; Peter Yoost, vice-presi- 
dent and treasurer; William G. Minnier, 
secretary, and Herman, assistant 
secretary. The incorporation affords = 
portunity to give official recognition to 
those who have assisted Mr. Hilliard in 
establishing and maintaining his agency 
among the most prominent in the city. 





Eastern Notes 


Henry M. Fenton became local manager 
for Boston and vicinity for the Liverpool 
& London & Globe Jan. 1, succeeding East- 
man & Fenton. 


Manager A. K. Simpson of the eastern 
department of the Fireman’s Fund at Bos- 
ton has appointed Henry G. Griswold of 
New Haven as special agent for Connecti- 
cut. Mr. Griswold has some 12 years 
experience in the home office of the Secur- 
ity. 

The agency of McCall & Co., Philadel- 
phia, has removed from 209 South Third 
street to enable the Insurance Company of 
North America to enlarge its quarters. The 
automobile and parcel post departments 
acquire much needed office space by be- 
ing located in the Third street addition 
to the North America’s home office build- 
ing. 


St. Louis Losses 


ST. LOUIS, MO., Jan. 9—According to 
figures given in the annual report of the 
chief of the St. Louis fire department, fire 
losses during 1917 increased $171,180 over 
those of the year 1916, Losses for the 
year were $1,987,740, with the heaviest 
damage in January and February. In 
January losses totaled $200,000 and in 
February they were $389,374. 





Losses of the Week 











F ROZEN sprinkler equipment has 
caused several losses during the 
week. Losses on all classes of busi- 
ness have been heavy during the first 
two weeks of the year. 


Wyo., Jan. 7—A total loss is re- 
ported on the Pease-Peterson Company, 
operating a general store. 

of 


Beloit, Wis., Jan. 7.—An almost total 
loss is reported on the Hamlin block. The 
clothing stock of Louis Levy in this build- 





ing is an almost total loss. Insurance: 
Mil. Mech.....$1,000 Coml. Un..... 
National ..... 2,000 Northern .... 1,00 
Ger. Amer.... 1,000 Niag.-Del..... 1, 
National ..... 1,000 Mercantile.... 1,000 
Phoenix, Ct... 1,000 Yorkshire - 1,000 
Northern .... 1,000 Pittsburg .... 1,000 
Agricul. ..... 1,000 Natl.-Ben. F.. 1.000 
Boston 


Britton, S. D., Jan. 8.—There is a- total 
loss to the Lee Mercantile Company and 
the Farmers & Merchants Bank. 

* 


Racine, Wis., Jan. 5—The Belle City 
Malleable Iron Company, 1500 Kewaunee 
Street, sustained an estimated loss of 
$75,000 by fire of unknown origin in its 
main shop building. The building was 
two stories high, 80x120 feet, and used 
for machine shop, pattern shop, core room, 
shipping room, stock room and superin- 
tendent’s office. Five freight cars on 
tracks alongside the shop were destroyed 
with contents. mie 
Pueblo, Colo., Jan. 4.—There is a $6,000 
loss to the Fountain, school. 
oe 
Saginaw, Mich., Jan. 1—A 25 percent 
loss is reported on the stock, furniture 
and fixtures of F. Bommareto, 526 Genes- 
see avenue. Insurance: 
Yorkshire ....$2,000 Westchester.. .$2,000 
Alliance ..... 2,000 Niagara 1,000 


Marshalltown, Ia., Jan. 3.—A 30 percent 
loss is reported on the stock and fixtures 
of Orlando Baxter, 20 West Main street. 
Insurance: 


weer 


Prov. Wash...$2,500 U. S. Fire....$1,000 
Springfield ... 1,500 Ia. Farm..... 2,00 
Sun ...... -.-- 1,000 Det. Natl..... 1,000 
Brit. Amer.... 500 Mil. Mec 500 
L. & L. & G.. 1,000 London ...... 
Northern ..... 1,000 O. Farmers... 500 
Fid. Phen..... 1,500 A. & Munich.. 1,000 
Natl.-Ben F... 3,000 U. S. Und.... 1,000 
Firemen’s .... 300, r 


Detroit, Mich., Jan. 2.—There is a total 
loss to the stock of the J. H. Reardon 
Piano, Inc., 65 Forest avenue. Insurance: 
Scot. U. & N..$4,000 Springfield 
New Hamp... 4,000 Natl, Chiskeee 

St. Paul, Minn., Jan. 1.—There is a total 
loss to the country estate of Geo. 4 
Slade at White Bear Lake. A line of 
$41,000 insurance is involved, a partial 
list following: 


Northern .....$7,000 Springfield ...$4,500 
Ger. Amer.... 5,000 Aetna ....... 5,000 
Hartford .... 7,50 

Hoboken, N. J., Jan. 2.—A loss of $500,- 


000 was sustained on the Gatti-McQuaid 
paper mills and Butler Brothers ware- 
house in Hoboken, N. J., last week. The 





buildings were equipped with automatic 








sprinklers and it is presumed that the 
equipment was frozen up, as the sprinklers 
apparently failed. | 


Galesburg, Ill., Jan. 5.—There is a total 
loss to the stock of McCollum Bros. A 
line of $29,500 insurance is involved. 


x 


* * * 
Columbus, Ohio, Jan. 8—The plant of 
the American Chain Company, 134 North 
Scioto street, burned tonight. Exact cause 
not yet ascertained. The company was 
working on government contracts for ship 
chains. Loss estimated at $100,000. Be- 
tween 70 and 90 percent insurance carried, 





Leather Salvage—Anywhere 


Will pay highest price for leather 
and leather goods of all descriptions 


A Woh 229-31 SO. WOOD STREET, 


CHICAGO, ILL. 
9 PHONE SEELEY 3962 


STRICTLY FIREPROOF 


NEW HOTEL... 


BREVOORT 


Chicago, Illinois A 
On Madison St., near LaSalle} 
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Insurance District 
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FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
Insurance Co., Ltd., of London 
COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
hicago 
H. C. EDDY, Resident Secretary 











HARMON J. WELLS 


Michigan Livestock Insurance 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President 
le Secretary 


and Superintendent of Agencies 
and General Manager 


Co. 


the substan: 


Organized, owned and managed by Michigan men. Backed by 
tial interests of Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


AGENTS WANTED 














CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illincis, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, 


Sec’y & Gen’! Mer. 
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ee 000 divided in Westchester, St. Paul 

Fire & Marine, Commonwealth, Phoenix 
of Hartford, London & Lancashire, Aetna, 
Sun, Union, Western of Toronto and Scot- 
tish Union. Twenty-eight thousand dol- 
lars was carried through a Pittsburgh 
agency. 


* 

Little Rock, Ark., Jan. 4.—Much inter- 
est was taken in the recent loss on the 
Buckeye Cottonseed Oil plant at Little 
Rock, Ark., a sprinklered risk, the loss of 
$150,000 being due to the fact that the 
sprinklers were frozen up. The insurance 
follows: 

Lon. & Lan. +200 OOo ,000 Spfd. F. & “Ss 5,000 


fy sera s ni 0 Palatine ... 5,000 
F.-Phenix.. 26'000 Coml. Un. F. 5,000 
BRIAR. %.60.0 42,000 Queen .. 22,500 


Stuyvesant.. 5,500 Ins. C. N. A. 50. 000 
Hartford ... 33,750 Natl. Union.. 25,000 
8. U. & Nat. 33,750 

Use and occupancy: 
Firemen’s F..$ 3,500 Coml. U. As.. oem 000 
Paiatine .... 15,000 Royal ...... 22,5 
Coml. Union. 15,000 Lon. & Lanc. 10, "000 

The Buckeye Cottonseed Oil Company 
also ‘had a loss of $200,000 last week in 
its plant at Charlotte, N. C. The general 
form insurance amounted to $910,000, 
with $331,000 under schedule and $121,200 
of use and occupancy insurance. 

a ae co 

St. Louis, Mo., Jan. 3.—/Fire in the three 
story brick building, 1419-21 Franklin ave- 
nue, owned and occupied by Sophir & 
Becker Wall Paper & Painting Company, 
used as store, badly damaged stock of 
second floor. Small damage to building, 
water to stock of first floor and basement. 
Insurance on building: 


Mil. Moech......$4,000 Sun ........0. $3,000 
BONO © =. ays 4,000 Brit. Domin... 4 000 
RAINS. 33585 s50 4,000 


Insurance on stock: 


Agricultural. $1, 000 Mil. Mech.....$1,000 
St. Pal «2.036 2,000 Franklin ..... ,000 
Springfield ... 1,000 
Tnsurance on furriture and fixtures: 
Pi eee $500 \mer. Cent.....$500 


St. Louis, Jan. 6—Fire in the one and 
two-story brick building, 4273 Olive street, 
owned and occupied by The Dietrich Art 
Company, Ine., as art store, manufactur- 
ers of pictures and picture frames. Fire 
apparently occurred in three separate parts 
of the building. Stock and fixtures badly 
damaged; 40 percent damage to building. 
Insurance on building: 

Newark ......$5,000 Palatine ..... $5,000 
Pruss. Nat’l... 5,000 

insurance on stock: 

Nord Deut....$2,500 Buff. 'Ger..... $1,000 
Colum. Nat’l.. pet Ohio Farm.... 1,500 


Neth’lds ..... a3 Brit. Domin... 2,000 
Old Colony.... 1,000 Merchants ... 1,000 
TY Sagara 1,000 Phoenix, Ct... 1,000 
Guardian ..... 1,000 Ger. Amer.... 1,000 
Buckeye Nat’l. 1,000 Franklin ...... 1,500 
Neth’lds ...... 1,000 Royal Ex..... 1,000 
eee 1,000 Norwich Un.. 1,000 


* * * 

Milwaukee, Wis., Jan. 4—The three-story 
brick wholesale supply house at 111-123 
Buffalo street, owned by the Jacob Wel- 
lauer estate and John Hoffmann Realty 
Company, and occupied by the Day, Berg- 
wall Company, manufacturing chemists 
and wholesale grocery supplies, was badly 
damaged by fire. The loss on building is 
almost total, and on contents from 85 to 
90 percent. Insurance on building: 


Mil. Mech...$14,000 Buff. Ger..... $1,500 
German, Pa.. 4,000 Ger. Alli...... 3,000 
Insurance on cortents: 

Ohio Farm....$5.500 L.&L&G $2,000 
BURR Sein ss ss 1,500 Aach. & Mun. 5,000 
Fid.-Phen -- 8,000 Old Colony 4,000 
Fire Ass’n.... 7,000 Fid.-Phen. ... 1,000 
L&L.& G Se, Weer 2,000 
Prov.-Wash ee et 2,500 
BVER Fo sce 08s 000 Svea 

CS. eee 7,000 LL&L &G. 9,000 


New Hamp... 2,590 Phoenix, Ct. 2,500 
National, Ct.. 1,000 Western, Ont. 2,000 


Ger. Amer.... 1,500 Frmn’s Fund.. 1,000 

Hanover ..... 1,500 Fid.-Phen, ... 1,500 

Federal Un... 1,000 Nationale .... 2,500 

Rhode Island. 2,500 Ohio Farm.... 2,500 

Royal Tk... 1,000 Nat’l-Ben F... 1,000 

Westchester .. 1,000 St. Paul...... ,000 
* * * 


Chicago, Til, Jan. 6—A 40 percent loss 
is reported on the five-story brick at 322 
South State street, owned by Catherine 
Isham. First and second floors occupied 
by Rogers Bros.., clothing. Insurance: 


Buckeye Nat’1.$1,500 Inter-State ...$1,750 
Columbian ... 6,000 Keystone Und. 1,000 
Colum. Nat’l.. 3,000 Mil. Mech..... 2,500 
Det. Nat’l..... 1,500 Mech., Pa..... 1,750 
Fid.-Phen. ... 2,500 Newark ...... 1,500 
Franklin, Pa.. 1,000 Royal ....... 1,000 
Ger., W. Va... 1,000 Sun, Eng..... 2,500 


Georgia Home 2,000 Western, Pa.. 2,000 
Ger. Am., Pa.. 1,000 
~ * * 

Rugby, N. D., Jan. 3—Fire destroyed the 
plant of the Farmers Publishing Company. 
Total loss, $1,300. Insurance: 

Bank, & Mer. -$1,000 Girard .- $1,800 
Globe Und.... 1,600 


Danube, Minn., Jan. 3—Fire, supposedly 
of incendiary ne Pi a totally destroyed the 
Farmers Elevator Company’s_ elevator. 
The value of the property exceeded the 
insurance, which was as follows: 


Stock: 
Fid.-Phen, ...$2,000 St. Paul. . $9, a 
2 ae ee ped Twin City: . SS 
Springfield ... 2 000 

Building and machinery: 
Fid.-Phen, ...$1 N. F. & M.$1,000 
HOmMe es cece 1,000 Springnela os 1,500 
Mpls. F. & M.. 2,000 St.: Paul...... 





There was 23,000 bushels of grain stored 
in the elevator. 4 ig 

Logansport, Ind., Jan. 8—Fire destroyed 
the toundry of the Logansport Foundry 
Company, part of the Western Motor 
Works. The loss was $75,000, partly cov- 
ered by insurance. The fire is believed 
to have been incendiary, and the state 
marshal has been asked to investigate. 
There was a strike at the plant a month 
= * * * 

Farmland, Ind., Jan. 8—Oscar Hubbard’s 
public garage was burned early today, 
with a loss of $25,000, including fourteen 
automobiles, Hubbard’s house and Carl 
Manor’s livery barn. The insurance was 
about $15,000. The fire was of uncertain 
origin, but supposed to be due to spon- 
taneous combustion. The garage was of 
cement. 


MAKING FIRE TESTS OF 
BUILDING COLUMNS 


(CONTINUED FROM PAGE 1) 


by means of wires attached to the column 
at each end of the gauge length, the other 
ends being weighted and passed over an 
idler at a point outside of the furnace 
and as far from the column as room con- 
ditions will permit. The wires are pro- 
tected inside and outside of the furnace 
by suitable insulating and protecting 
tubes. Readings of vertical movement are 
taken at intermediate points on the wires 
by means of microscopes mounted in mi- 
crometer slides, the true movement at the 
column being calculated from the distance 
relations of the microscopes and the fixed 
end of the wire, with reference to the 
point of attachment to the column. The 
lateral deflection of the column is meas- 
ured by means of readings on scales placed 
perpendicular to and parallel with the 
wires. 
Use Full-Sized Columns 


All of the tests are of full-sized col- 
umns of 12 feet 8 inches effective length 
and of various steel sections, which are 
protected by concrete, tile and other forms 
of fire protective coverings. One column 
of each type is tested unprotected; also 
several concrete columns reinforced ac- 
cording to methods used in current prac- 
tice have been introduced. 

The tests are continued to a breakdown 
of the sample, and hence no inferences 
as to the comparative merits of the vari- 
ous column designs and column coverings 
should be drawn from the illustrations, 
which show simply the effect of load and 
fire on a number of samples which have 
been subjected to test. The time required 
to obtain failure varies with the type of 
material and thickness of covering, the 
periods for the columns so far tested rang- 
ing from 17 minutes for the unprotected 
column to over eight hours for the heavier 
types of protection. 


First Ever Undertaken 


This is the first work of this character 
ever undertaken employing modern forms 
of columns and methods of protection, and 
it is expected that it will develop data 
of great interest to city governments, un- 
derwriters, manufacturers, architects and 
engineers. 

Specifications for columns and column 
coverings have: necessarily been made 
ever since the advent of modern fire re- 
sistive construction, but there has been lit- 
tle or no experimental data as a basis for 
the various requirements promulgated, 
which in point of amount of protection re- 
quired, differ by more than 100 percent 
as between various city building codes. 

It is also thought that the tests will 
give much information on the general fire- 
resistive qualities of the covering ma- 
terials employed. Differences in point of 
effectiveness of over one hundred percent 
have already been found as between con- 
cretes made from different aggregates, 
some showing. up unexpectedly well and 
others indicating decided unsuitability for 
use where the fire-resistive feature is a 
point of importance. 


Optimistic in Texas 

AUSTIN, TEX., Jan. 8—While no defi- 
nite figures are available on the 1917 loss 
ratio in Texas, optimism prevails in state 
house circles that the companies will be 
able to break even after the disastrous 
year of 1916, when the loss ratio was .922 
percent. With the estimated overhead ex- 
pense of 35 percent, the total was 127 
percent. What this meant to the com- 
panies is easily realized when it is known 
that the net premiums that year were 
$12,074,708. 


Big Increase in Premiums 


Some of the fire companies will show 
a tremendous increase in premiums this 
year and those doing a marine business 
increased their receipts beyond all ex- 
pectations. Explosion insurance was a 


big feeder to some of the companies | 


last year and those doing a hail busi- 
ness, as a rule, make good money. 











Company officials are anxiously await- 
ing annual returns this year to note | 
particularly the receipts and losses. It i 


*SERVICEK’’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 
Companies in fourteen states. 


Representing several conservative and well-established 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlemente 


We Can Supply Your Needs—Write Us 





will, no doubt, be a record-breaking 
year so far as receipts are concerned. 
Losses in the west will run about 52 
percent. 


New Canadian Pond 


A meeting to organize the Maritime 
Provinces pond of the Blue Goose in east- 
ern Canada will be held at St. John, N. B., 
Thursday, Jan. 10. R. D. Fudrer is sec- 
retary pro-tem of the contemplated pond. 
The meeting will be in connection with a 
dinner and musical program. 


To Hold Midyear Conference 


The midyear conference of the National 
Association of Insurance =gents will be 
‘held at the Hotel LaSalle in Chicago, Feb. 
21-23. President E. M. Allen, Chairman 
F. J. Cox of the executive committee, Sec- 
retary H. H. Putnam, Executive Secretary 





Chauncey S. S. Miller and other National 
officers will be in Chicago the day before 
for an informal conference. 


Has Paid Stockholders Well 
The State of Illinois, of Rockford, which 
reinsured in the Hanover about five years 
ago, and liquidated its business, has paid 
a dividend of 180 percent to stockholders, 
and there will be a small additional divi- 
dend yet to come. 


Entering for Reinsurance 


The Merchants National Fire of Chicago 
has applied for admission to a number of 
states for the purpose of accepting re- 
insurance. The Merchants National is 
doing considerable reinsurance these days, 
being one of the retrocession companies 
for the Eagle Fire of New Jersey. It be- 


lieves that with the retirement of the 
German companies there will be a big 
field for American companies in reinsur- 
ance. 





ever been devised. 








hinn-Fla 





(Formerly known as National Flat Cable) 
Shinn-Flat is the most u-to-date Lightning Conductor, scientifically, that has 
{| ‘tis recognized by the highest scientific authorities as 


the ideal form for a Lightning Conductor. It has greater streng*h and is much 
more effective in controlling an electrical discharge because of its greater conducting surface. 


Mandacued wi . WC. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 


Lightning Cant Strike IF Shinn Gets There First 











The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


























General Agents Wanted 





LTD., OF LONDON, ENGLAND 


Surplus Home Office Statement - - 


In addition to this each subscriber’s 
liability is unlimited. 











INDEMNITY MUTUAL MARINE ASSURANCE CO. 
Surplus United States Statement, - - $ 461,101 
11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. Y. 
Surplus - - - - - - = = = - $830,150 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - - - $1,348,075 
THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


* Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


APPLETON & COX, Attorneys 
3 South William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 
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RALLY OF FIELD FORCE 


NATIONAL UNDERWRITER MEN 





First Convention of the Business and 
Editorial Staff Held in Chicago 
Last Week 





A rally of the business and editorial 
forces of THE NATIONAL UNDERWRITER, 
Rough Notes, and allied publications 
was held in Chicago last week. The 
scope of Tue NATIONAL UNDERWRITER has 
been greatly widened during the past 
few years and extended to cover many 
fields. Its field and office forces have 
been augmented to the extent that its 
convention very much resembled that 
of a respectable sized insurance com- 
pany. Business and editorial problems 
were thoroughly discussed. 

At the conclusion of the business 
session a banquet was held with C. M. 
Cartwright, managing editor, presiding 
as toastmaster. Professor ‘Nelson of 
the University of Chicago gave a pa- 
triotic address, and talks were made by 
several members of the organization. 

Representatives were present from 
the various branch offices as follows: 

New York City—Charles F. Howell, 
eastern news editor. 

Cincinnati—E. Jay Wohlgemuth, 
president; Emerson R. Smith, associate 
manager; Ralph E. Richman, editor of 
Fire Protection; J. H. Higgins, as- 
sociate manager, and Frank W. Bland 
and George C. Roeding, special repre- 
sentatives. 

Indianapolis—Albert J. Wohlgemuth, 
manager of Rough Notes; Irving 
Williams editor of Rough Notes: 
William A. Scanlon, business manager 
of Rough Notes, and Miss C. U. 
Thomas, manager supply department 
of Rough Notes. 

Chicago—C. M. Cartwright, manag- 
ing editor; C. W. Van Beynum, H. J 
Burridge and Victor E. Russum, as- 
sociate editors; H. E. Wright, associate 
manager; Nora V. Paul, manager hand 
book department; John F. Wohlge- 
muth, secretary, and Miss O. Dockham, 
manager, Chicago supply department. 


Discuss Service Subjects 


Business sessions lasted two full days. 
A program had been carefully prepared 
covering every phase of the work. The 
purpose of the gathering was to discuss 
the larger and more efficient service the 
organization can give insurance interests. 
In addition to the newspapers, The Na- 
tional Underwriter, Rough Notes, Fire 
Protection and Casualty Review, insurance 
supplies, insurance directories, Policy- 
holders’ Digest, and other service giving 
products were treated. Each man or 
woman had some special topic to take up 
and a general discussion followed. Presi- 
dent E. Jay Wohlgemuth presided at the 
business conferences. Much enthusiasm 
prevailed, every one present feeling that 
a big opportunity presented itself at the 
present time for all to contribute mightily 
to the progress of insurance. 

At the banquet the Chicago office force 
was present, there being 35 at hand. 
There were no guests present except W. 
S. Crawford, former associate editor of 
The National Underwriter, Mrs. Crawford 
and Dr. D. H. Keller, ‘‘medical director” of 
the organization and department editor of 
the Casualty Review. <A dance followed 
the dinner. 


Since Delbert Card, superintendent of 
the western automobile department of the 
Liverpool & London & Globe, enlisted in 
the army, Norman B. Neselrode, his as- 
sistant, has been in charge of the depart- 
ment. The company has now given him 
officially the title of superintendent. 


AGENTS WANTED 


Add to your income. While writing auto~ 
mobile insurance register the owners’ cars 
with the NATIONAL AUTOMOBILE 
ABSTRACT & TRACING SERVICE, Room 
606, 118 North La Salle St., Chicago. 


Liberal Commissions 











National Automobile Insurance 


Cor 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 


Agency applications now being received. 




















HOME OFFICE, PIERCE, BUILDING 


St.LOuIs 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 


























MOTOR 
Insurance News 











NO NEW RATES TILL MARCH 


Slow-Voting on Theft Changes and 
Opposition to Proposals of Rate 
Committee 


It now seems likely that no new au- 
tomobile rates will become effective un- 
til March 1, the date on which the lia- 
bility, property damage and collision 
rates were to be promulgated. It was 
expected that the new theft rates would 
become effective Feb. 1, but many com- 
panies have not yet voted on the pro- 
posals of the rate committee and there 
is considerable opposition to the 50 
percent protection feature. It is alto- 
gether possible that some new plan may 
be devised to meet the situation. 


Imposes Heavy Sentence 


MILWAUKEE, WIS., Jan. 8—The heav- 
iest penalty yet imposed upon an auto- 
mobile thief in the courts of Wisconsin 
was the sentencé of ten years in the state 
prison meted out to Anton Swienczikowski 
when he was found guilty on five counts 
in municipal court. The police say that 


the man was the ringleader of a gang of' 


thieves responsible for more than 100 
automobile thefts in Milwaukee during the 
past year. The heaviest sentence pre- 
viously imposed was one of five years in 
prison several months ago. 


Oklahoma Registrations 


There was an increase of more than 100 
percent in the number of motor vehicles 
registered in Oklahoma during 1917, bring- 
ing the total to 105,323, or one automobile 
for each fourteen in the state. In 1916 
there were 52,718 registrations. 


Thefts at St. Louis 


_ There were 283 automobiles stolen dur- 
ing 1917 at St. Louis and not recovered. 
The total greatly exceeds previous years’ 
records. 

In 1913 only one machine was _ stolen 
and not recovered. During the following 
year two machines were taken, and in 1915 
the total missing and not recovered was 
eight. In 1916 it was only 32. 

Three suggestions have been made by 
police officials. These three, the police 
believe, would greatly lessen the number 
of thefts: 

First, drastic punishment in the courts 
and no paroles for persons convicted of 
automobile theft. 

Second, an amendment of the state auto 
law which differentiates between driving 
an automobile away and actually stealing 
it. The law at present charges theft only 





when the machine is offered for sale. A 
separate statute provides a lighter pun- 
ishment for persons who take machines 
for joyrides and then abandon or retain 
them for personal use. Police would make 
it a theft to drive the machine half a 
block. 

The third recommendation is that in- 
surance companies be more careful. Po- 
lice say they know of several instances 
in which owners of stolen automobiles 
refused to claim the machines after they 
were recovered, preferring to collect the 
insurance. 





Alleged Gang Rounded Up 


PROVIDENCE, R. I., Jan. 5.—Members 
of an alleged automobile gang, which 
operated here extensively and sold stolen 
machines in and about Boston, have been 
rounded up by the local police and 
brought into court. Oliver LeChance, one 
of the gang, who attempted to shoot a 
policeman when arrested, was sentenced 
to two years in prison. George R. Mowry 
was sentenced to three years. Charles A. 
Williams, alleged to have been associated 
with a former Boston automobile dealer 
in conspiring to defraud insurance com- 
panies, pleaded not guilty to three larceny 
indictments and one of conspiracy and 
was held in $10,000 bail. On conspiracy 
charges in connection with an attempt to 
defraud insurance companies in automo- 
bile cases John Barker, Herman Rosen, 
Morris Buchbinder and Israel Cherwick 
were each held in $3,000 bail. Hyman 
Bernstein was held in $3,500 on the charge 
of stealing automobiles from two local 
citizens. 





Handling Only Auto Losses 


A. C. Nelson, who has been established 
as an adjuster at 402 Ford Building, De- 
troit, for the past two years, is now giv- 
ing all of his time and attention to the 
adjustment of automobile claims. He is 
the son of J. H. Nelson, an adjuster at 
Milwaukee, and one of the well known 
men of the fire insurance business. 


Licensed in Illinois 


The Indemnity Company of America, 
with home office in St. Louis, has been li- 
censed to do automobile, fire, theft, col- 
lision, personal injury and property dam- 
age liability business in Illinois. The 
company was recently organized without 
Promotion expenses, and with a paid up 
capital stock of $200,000. It applied for 
license in Illinois recently, but the appli- 
cation was not allowed until the company 
increased its capital stock to $250,000, in 
order to permit it to meet the require- 
ments of the Illinois law for this kind of 
company. 

Hugh Monnig is president of the com- 
pany and J. W. Francis, secretary. Charles 
G. Revelle, former insurance superintend- 
ent of Missouri, is one of the directors, 
and also general counsel. 


F. C. McDiarmid, manager of the auto- 
mobile department of the American Cen- 
tral,, who recently went to the western 


‘department of the Pennsylvania Fire to 


take charge of its automobile business, 
has accepted the position as superintend- 
ent of the automobile department in the 
_— branch of the Northern of Lon- 
on. 














Division Offices 
Rees Wilkinson. Secretary and General Manager Woolworth Bl Harris Trust Bl Satie’ 
Recscpae Blip. Li — uN. NEBRASKA 2 NEW YORE” CHICAGO = — Louis 


INVESTIGATE INSURANCE RISKS 


of all kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


N REGARD TO THE MORAL HAZARD 


THE JORDAN REPORTING CO. 














DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU: 
‘ < Wells Building, Quincy 
GEORGE C. GILL, Manager 





IOWA 





ILL., WIS., IND. 
Cc.H. T AYLOR 
829 a Bey \ smenadt 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 
BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





ILLINOIS 
J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 





618 W. Jefferson Springfield Illinois 
ILLINOIS INDIANA 
ELDR 


IDGE H. SPERR 
201 First Nat'l Bank Bldg. ay ag i 
Western Union or Long Dist. Phone (Off. 147, Rea. 
458) facilitates prompt service, 





WISCONSIN AND MICHIGAN 


Fire Loss Adjustments. Wisconsin and No. Michigan 

ver 25 oS experience. 

DAVI LAW f ON 

Room 1, Cook Block __ Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 


ne es KENTUCKY, TENNESSEE 
e-OGell & Som 
s+ r Second St., Evansville, Ind. 
pre ts] of Fire, Tornado, ‘Automobile and Inlané 
Marine Losses 








KANSAS 
THE WARREN ADJUSTMENT 
BUREAU | 
ADJUSTERS o of FIRE, DO, HAIL, 


FT and AUTOMOBILE 1 LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 


KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON 2 - KANSAS 
MICHIGAN 


FPREDEK. MM. CHAWPLIN 
629 Michigan big <> | eins 


Grand — 
ANTUSTER OF FIRE. TOssEs 











N. DABGTA and N. W. MINNESOTA 
- G. SCHULTHEIS 
“ae nd Forks, N. D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


HIO—MICHIGAN—INDIANA 
CHAS. E. CURT'!S 
1202-3 Second Natl. Bank Bidg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


INSURANCE ADJUSTMENT Co. 

C. W Crossan G. W. Shirley H. G: Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 











STUDY THE DEAN SCHEDULE 
Taught by. Mail in 20 Lessons 
FIRE PROTECTION 
403-4 Lincoln Inn Court, Cincinnati 
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EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt. : ce ) 
NEWARK FIRE MICHIGAN COMMERCIAL INSURANCE -COMPANY 
Lansing, Michigan 
“nen — ae 
ipetate Reames be ot oep | >. $2,270,250.98 anuary |, 1717 ......... ’ e ; ’ - 
i: tie a oui oe em 7 ae 935,693.93 200,120.21 
Surplus to Policyhol ee 8 ee as oon-7e8.03 en & aa 1,020,369.41 211,057.76 
WESTERN STATE AGENTS Jommery 1 AGU Sess. . 1,178,606.00 212,243.00 
a W.4. WENDT, linn, Tdiana sd Won, 2021 Trans Basan Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
v) 

















GEO. R. DAVIES, 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 
Manager 


Commonwealth Bidg., Pittsburg, Pa. 
ee BY 


Fire Insurance Humboldt Fire Insurance Co. 
ruuemtemmemme 7 Teutonia Fire Insurance Co. 
Combined Capital, $1,700,000 ‘Assets, $8175,146 Surplus to Policyholders, $3,572,680 


P. w. Wi . Toledo, Ohio, i it for Indiana and Ohio 
Bliel & Loeb Chicago it Generel Agente for Illinois 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 








Assets, $1,116,968 


ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


Surplus $514,026 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS ~ - - - 


- - - $1,643,174.45 
SURPLUS TO POLICYHOLDERS - ~ - 


1,235,360.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 











S U nd p L U & Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. z 


L i By E fy AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
Y 


OUR BUSINESS SOLICITED; PROMPT ATTENTION 
FLOATERS 


F. R. THOMPSON 


Insurance Exchange, Chicago, Il. 








Detroit National Fire Insurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, 
sive, yet operating saat tion, Licensed in New York, New Jersey, Connee 
ticut, Indiana, Pennsylvania, Vj,ginia, Mi ta, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 

MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 




















Merchants National 
Hive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 

















‘IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 





INCORPORATED 1720 ; 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 





Ss B.C VU 


R 1. ¥-¥ 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 © « 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good re mp. for the 
agent, because in addition to writing a general business, it accepts _— y all classes 
of farm risks. We want agents in the above states, and would apprec 
ing from agents desiring to represent us. 


jate hear- 
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GEO. A. MOWRY 
“President 


W. A. GORDON 
Secretary 


Capital $500,000 








GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Aaaste cs Go %* 


t for the 





Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders . 


The Securities of this Company are a with the Indiana Insurance - 
Departmen Premesién ° 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


- + $421,944.00 
325,530.00 


Policyholders and Creditors 











ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


eee 


A.G. McILWAINE, Jr. - - President 
HARTFORD, CONN. 


Aeneas eee 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 


Seen 











SAMB.STOY, - - - - Manager 
SAN FRANCISCO 


CHARLES E. DOX, Manager | . 


The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS, 


Cash Capital - - $ 600,000.00 
Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities 111,534.54 
Surplus to Policyholders —_1,015,168.55 











Total Assets - - -  2,587,558.08 
Writing 
Fire Tornado 
Sprinkler Leakage 


Rents 


Use and Occu: pancy 
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CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JANUARY 10, 1918 


$3.00 per Year, 15 Cents a Copy 








FINEST, BEST, BIGGEST 
YEAR NOW AT HAND 


Vice-President R. W. Stevens of 
the Illinois Life Points Out 
Promising Conditions 








GREAT TIME FOR AGENTS 





Annual Meeting of Home State Men 
Brings Out Much Enthusiasm 
Over Outlook 





Vice-President R. W. Stevens of the 
Illinois Life, in his talk before the 
Green Signal Club, composed of the 
Illinois agents of the company, who had 
qualified to attend its annual meeting in 
the Hotel La Salle, Chicago, last Sat- 
urday, said that 1917 was a most satis- 
factory year for life insurance men and 
that 1918 opened most auspiciously from 
the standpoint of new business. In fact 
Mr. Stevens characterized 1918 as the 
most promising, the finest and the 
brightest year for life insurance in its 
history. p 

Mr. Stevens reviewed 1917 saying that 
it opened auspiciously with much new 
business coming in. War was declared 
which brought out new war clauses, and 
this disturbed business to some extent. 
Many companies he said made a drive 
for business on young men before their 
war clauses were finally adopted and 
this he characterized as extreme folly. 
He said that 20 percent of the business 
of the Illinois Life is on men of mili- 
tary age. It has always had, however, 
a military clause in its policy. He said 
that 80 percent of the policyholders are 
beyond military age and hence war 
clauses are necessary to protect the ma- 
jority of policyholders. He believes 
that the percentage of his company will 
be borne out by most others of its size 
and age. 

Cause for the Demand 


Mr. Stevens said that during this pe- 
riod after war was declared many 
agents felt that their usefulness was at 
an end because so many young men 
were being called into military service. 
Mr. Stevens pointed out that the de- 
mand for life insurance on part of 
young men of military age was due al- 
most entirely to the impending draft 
and the certainty that they would be 

(CONTINUED ON PAGE 14) 
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Mutual Life dividends 





Preasonzscesuceep 


We make all promotions from the ranks of our 
own agency force—thereby giving our own men the 
full advantage of all opportunities created by the de- 
velopment of new territory and the growth of the 
Company. We give our men something to work for 
at all times. 


We achieve success better by having a definite goal 
with an absolute knowledge that the opportunity will 
come for us. If you are a PEORIA LIFE man we will 
not only make you a success but will give you an op- 
portunity for all of your ability. 


COOD CONTRACTS TO LIVE, CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY 


INSURANCE 
COMPAN Y 
ILLINOIS 


PEORIA: LIF 


PEORIA 



















STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 





GOVERNMENT ASKS 
AGENTS TO LEND A HAND 


Federal Life Insurance Is Not 
Being Purchased by National 
Army Soldiers 








ONLY ONE-FIFTH INVEST 





Life Agents Will Devote Week to 
Persuading Soldiers to Take 
Protection 





A distinct tribute is paid to the life 
insurance agents of the country in the 
recent request of President Wilson that 
the active life insurance agents set 
aside the last week in January for the 
purpose of persuading soldiers in the 
National army to take government life 
insurance. Last week Lawrence Priddy, 
president of the National Association 
of Life Underwriters, had a conference 
with the President and some of the 
members of his cabinet, and at that 
time it developed that only 350,000 sol- 
diers in the National army have ap- 
plied for government life insurance 
with a possible 1,600,000 applications 
to be written. 


Priddy Organizes Forces 


It is thus apparent that the govern- 
ments’ method of interesting the sol- 
diers is a failure, and it becomes neces- 
sary to recruit the selling forces of the 
existing. life insurance companies. 
President Wilson asked Mr. Priddy to 
put the proposition before the life in- 

(CONTINUED ON PAGE 13) 








“*The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 


Address the Home Office 


Rockford Illinois 
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LIFE MEN FURNISH 
MANY EXPERIENCES 


Cleveland People Relate Some 
Striking Observations in Their 





Work in Field 
INTERESTING INCIDENTS 


Comment Is Made on Various Phases 
of the Business—Many Mem- 
bers Participate 





CLEVELAND, O., Jan. 7—The Jan- 
uary meeting of the Cleveland Life Un- 
derwriters Association, held Monday 
evening, was an experience meeting. 
All the speakers were members and 
their talks were based upon interesting 
phases of their work, drawn from ac- 
tual experience. 

R. C. Lowe of the Northwestern Mu- 
tual declared he was induced to go into 
the life insurance business in northern 
Michigan by the financial allurements 
set forth by a certain general agent. 
He wonders, he said, whether general 
agents always use the right arguments 
to influence men to enter their work. 





is her anchor of safety, if circumstances 
become such that she will need it, and 
she adopted the plan upon Mr. Lowe’s 
advice. The other was an instance of 
where he allowed a young man to defer 
his application, because of the approach 
of the holidays. Before the date set for 
taking it, he was accidentally killed and 
his mother is making her living by tak- 
ing in washing. Mr. Lowe expressed 
doubt as to whether he had done his 
duty there, although he had not been 
in the business long at the time. He 
advised that every possible case be 
closed up at once, for fear that others 
may defer the protection of their de- 
pendents until too late. 

Mr. Lowe, in talking of success in 
the work, quoted Dr. Albright of the 
Northwestern, when. asked how he 
writes his business. “I just walked into 
the man’s office,” he*began. “If we all 
will just walk into men’s offices, enough 
of them and often enough, we will at 
least write a fair share of the busi- 
ness,” he said. 


J. M. Mackintosh’s Views 


In a brief talk, J. M. Mackintosh, su- 
perintendent of district No. 2 of the 
Prudential, cited several instances where 
industrial insurance was all families 
had to depend upon when death entered 
the circle, and the great benefit it 
proves, even though the policies are 
small. Sometimes the funeral expenses 
depend altogether upon the life insur- 
ance, he said, and it would often be 
impossible to secure undertakers or 





ness and well off in the world’s goods. 
They were educated and ready to con- 
sider insurance when it was presented 
to them, and most of them have taken 
all the protection they can carry. 

“We are, thus, not only doing a great 
work for those who need the protection 
at this moment, but we are preparing 
the coming generation to make liberal 
provision for their families, to protect 
their business, and to become better cit- 
izens than they otherwise would have 
been.” 

Work Among the Women 


Miss Elizabeth C. Adams of the 
Phoenix Mutual, in her talk on work 
among the women, said she secured 
her prospects from the city and tele- 
phone directories, from friends and 
from her policyholders. “When you 
insure a woman,” said Miss Adams, 
“you secure a booster. She will help 
you insure others and do anything she 
can to increase your list of prospects, 
and give you such information as you 
may need in presenting the matter to 
them.” 

Miss Adams explained that the com- 
pany cooperates with her in writing let- 
ters to lists of prospects which she fur- 
nishes, or, rather, lists of names, and 
that so far she has succeeded in writ- 
ing about 40 percent of those who re- 
spond to the letters. She has found 
this a very successful and profitable 
feature of her selling campaign. 

In soliciting girls and young business 
women, Miss Adams said that men too 
often fail to understand just what kind 





of nervousness, she turns to her rate 
book and begins to show them the dif- 
ferent kinds of insurance and explains 
the policy contracts briefly, In doing 
this, she moves her chair close to theirs 
and talks in a low voice, so that they 
must pay close attention in order to 
hear her. She has found that she can 
induce them to concentrate on the sub- 
ject by getting their interest in this 
way. 
Curiosity Gets In Iis Work 


Miss Adams does not mention appli- 
cation when soliciting girls. She merely 
tells them she has a slip which she 
wishes they would sign. Neither does 
she tell them they are to undergo a 
medical examination, but, instead, that 
the doctor will look them over to see 
if they can get insurance, if they desire 
it. Curiosity gets in its work there, 
for most of them wish to know whether 
their physical condition is such that 
they can secure insurance. She said 
some girls will fill out the applications 
themselves, if given the opportunity, 
and she thinks this a really good plan. 

In her work Miss Adams uses a com- 
plete set of files. One of them is a 
change of rate file. Another is a fol- 
low-up file. From the latter she makes 
out each day’s work and she said that 
most of the time she maps out more 
than she can do, and that some of the 
names have to be moved up to a future 
time. ; 

George T. Struggles Speaks 


George T. Struggles of the National 
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FINANCIAL STATEMENT a 
mi 
ORTHERN SSURANCE OMPANY , 
as 
CY ee Ee TAR TED AND 265l A we TES “TE 3D) ri 
DETROIT, MICHIGAN al 
at 
CLARENCE L. AYRES, President 
December 3lst, 1917 ° 
ASSETS GROWTH OF THE COMPANY 8 
First Mortgage Securities (all on improved income bear- W 
Tee ee Pee oOo eo +++, $1,005,948.39 Paid-for As- 
Premium Loans, net (fully secured by reserves on policies) 18,640.15 Year Ending Sates dinate edie cauiiiet ie a 
Policy Loans on this Company’s policies as collateral.... 157,377.60 ~ anal 
Real Estate (includes Home Office Properties at actual sities - 
IE as 8 GE so rai os 6b 6a Coe Talc boa ea ERI Tee tee F Dec. 31, 1907 81,554.41 144,097.74 17,146.15 2,111,000.00 
I cock. so cv ins cor diimenetir es 12,763.63 Dec. 31, 1909 | 142,852.98 | 256,481.26 | 115,236.25 |  3,906,648.00 F 
Interest due and accrued.....................05- Steet eeeees 28,437.70 Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 \ 
Net amount of deferred and uncollected premiums (re- Dec. 31, 1913 | 311,028.20 | 676,046.68 | 531,439.87 10,077,462.00 
Serve Gharged in TADMITIOS),.. 0... ees ec ce nee 19,271.29 Dec. 31, 1915 379,082.24 | 1,021,784.34 861,144.86 12,185,019.45 | 
SSM os ee Ort wok Sig Wakwisenis ee tee Ewe ioeas 2,000.00 Dec. 30, 1916 433,713.35 | 1,236,775.39 | 1,059,210.31 13,707,101.78 P 
rt dy om memes EB Sb wiSciscn casas naa ere oes oes — Dec. 31, 1917 502,587.41 | 1,477,567.44 | 1,276,925.84 15,310,527.00 
gents MEMMACOSS oc ccccceraccveccescccccveccccesccsesccccece ] 
Furniture and Fixtures (all charged off).................. None ; 
te ES SS ae Sra ea mms 3 Ais 7 5, ey None ( 
fos | Bae oe er anes Se Co. $1,477,567.44 GAINS DURING THE YEAR 1917 
iia , Bs 
LSABILATIES or moet er ee i 
Reserve (Michigan Standard) including dis- Gain in net surplus protection of policy holders........ 40.63% 
ace pene on olla baie oP nich ta aieisieen er ees Gain in paid-for assurance in force...................05: 11.69% 
vei AN <p OE a pad ae a i le atl ’ Paid-for assurance written and revived during 1917 (net) $ 3,103,022.00 
ES B . . 
Deferred annuities not yet due......................0000: Me aSTAl Assurance terminated durin g the = from all causes, 
Death Claims unpaid (proofs not received)................ 2,000.00 including death, maturity, expirity, surrender, lapse 
Premiums paid in advance 2 TS SOO ONGRS eee 2'240.32 and decrease $0. Peck OSS 0. e- Ok 60 Ore) OSD, Che 6 O10: 64 000.8 9 be oc 8 a Ope rere 1,499,597.00 
Reserve for unpaid Agency expenses...................... 1,428.11 oe . ' 
Reserve for re-insurance premiums................:.....: 1,119.57 Net gain in paid-for assurance in force.................. 1,603,425.00 
Other special reserves set aside...................0e00e0e- 22,776.78 Paid-for assurance in force December 3lst, 1916.......... 13,707,102.00 
PAE RTE SIA TNRERBO 55 oo OT i oo od oices scae ce sl adeclub au bwwices 2,520.11 —_—_—_——_— 
SRR MURINE EES 2 fo NE gE, ore ad v:0.0's oro.s oa a'es'a's Oe $100,000.00 Total paid-for assurance now in force (net)............ $15,310,527.00 
Te INN 6 865 55 o5bG adic spakaieaeaeeosce ose 45,599.30 Of the assurance in force at the beginning of the year, 
145,599.30 the termination from all causes was only............ 10.94% 
$1,477,567.44 The termination from lapses was only................... 7.53% 
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“THE ADVENTURES OF TWO AGENTS”: A 


Continuous Story. Chapter 17. Watch for next Chapter. 
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The Real Salesman GOES IN, Where the Timid Salesman Fears to Enter 
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| Reserve Loan Life I 


GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. We have the policies that sell and territory open. 
WE ACCEPT LIBERTY BONDS IN PAYMENT FOR FIRST YEAR AND RENEWAL PREMIUMS 
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INDIANA 








NEWSPAPER MEN MEET 


DISCUSS IMPORTANT TOPICS 





Forces of the National Underwriter 
and Its Allied Publications Hold 
Two Days’ Conference 





The largest gathering of insurance 
newspaper men and women composing 
one business family ever assembled was 
held in Chicago last week when the 
chief forces of THE NATIONAL UNDER- 
wriTER, Rough Notes, Fire Protection 
and Casualty Review were in business 
conference for two days. The object 
of this meeting was to study ways and 
means of enlarging the service of these 
publications to the insurance business, 
making them more efficient and valu- 
able.. 

A program had been carefully pre- 
pared by a committee and special topics 
assigned. Each participant presented 
his views and a general discussion fol- 
lowed. There was much enthusiasm at 
all times, but the climax was reached 
at the close of the last session Saturday 
evening, when Editor Ralph Richman 
of Fire Protection, brought every one 
to his feet in a magnetic and forceful 
call to duty. He sounded a most pro- 
gressive note in insurance newspaper 
work. 

Those at the Conference 

Those who participated in the busi- 
ness conference were: 

From Chicago—C. M. Cartwright, 
managing editor; J. F. Wohlgemuth, 
secretary; H. J. Burridge and Victor 
E. Russum, associate editors; H. E. 
Wright, associate manager; Miss Olive 
Dockham, sueprintendent supply de 
partment; Mrs. Nora V. Paul, insurance 
directory superintendent, all of the 
NATIONAL UNDERWRITER ; Van 
Beynum, editor Casualty Review; W. 
A. Scanlon, special agent Rough Notes 
Company. _ 

From Cincinnati—E. Jay Wohlge- 
muth, president; J. H. Higgins and E. 
R. Smith, associate managers; F. W. 
Bland, special agent, THE NATIOONAL 
UNDERWRITER. 

From New York—C. F. Howell, east- 
ern news editor and Geo. E. Roeding, 
special agent, THE NATIONAL UNDER- 
WRITER. 

From Indianapolis—Irving Williams, 
editor; A.. J.-.Wohlgemuth, , business 
manager, and Miss C. U. Thomas, man- 
ager supply department, Rough Notes. 

All Forms of Service 

E, Jay Wohlgemuth presided at the 
business sessions. Each one present 
gave a talk on the best and highest 
service his particular department could 
give to the insurance business. THE 
NATIONAL UNDERWRITER entering its 


APPOINTMENT IS OPPOSED 


ASSOCIATION FIGHTS KUHNS 





Claims Treasury’s Appointee to Get 
Soldier Insurance Is Not 
Representative 


DES MOINES, Jan. 8—A contro- 
versy has arisen among life insurance 
men here over the appointment of 
President George Kuhns of the Bank- 





seven insurance men who are to pro- 
mote the sale of government war risk 
insurance to soldiers. Secretary Mc- 
Adoo made the appointment. 

Members of the Iowa Life Under- 
writers, at their session Saturday night, 
drew up a protest against Mr. Kuhns’ 
appointment, to be forwarded to Wash- 
ington. The life men ask that some other 
man be named to represent the north- 
western territory. Their stand is that 
Mr. Kuhns is not identified with the 
association, that he has never joined 
the organization, has never actively par- 
ticipated with them in various patriotic 
campaigns, and that he is not serving 
all groups in his present capacity. They 
deny that any personal fight is being 
made on Mr. Kuhns. 

On the other hand, President Kuhns 
characterizes the action as “small town 
stuff, prompted by local, petty business 
jealousies.” “This is not an underwrit- 
ers’ affair, but a big, patriotic move- 
ment,” said Mr. Kuhns. “It is a pitiful 
state of affairs when Des Moines insur- 
ance men will permit small things to in- 
terfere with the big work expected of 
them by the nation.” 

Mr. Kuhns says he will call the un- 
derwriters together and arrange for two 
or three hundred men to descend upon 
the cantonment at Camp Dodge, with 
a view of interesting the soldiers in 
government insurance. He anticipates 
the fullest cooperation when the call 
is issued. 








GENERAL AGENTS’ MEET 


70 GATHER AT DES MOINES 








Bankers Life of Iowa Representatives 
From 30 States Celebrate 
Year’s Success 


DES MOINES, Jan. 7— General 
agents of the Bankers Life of Des 
Moines, 75 of them, enjoyed a most 








ers Life as one of the committee of | 





twenty-first year has ‘developed along 
national lines on a solid basis. 

There were 35 present at the annual 
dinner Friday evening, this including 
the Chicago office employes. The 
toastmaster was . M. Cartwright. 
Aside from THE NATIONAL UNDERWRITER 
family there were present: Prof. Nel- 
son of the University of Chicago, W. 
S. Crawford, formerly associate edi- 
tor, Mrs. Crawford, and Dr. ‘D. H. 
Keller, department editor of the Cas- 
ualty Review. 

Following a number of talks, there 





was a dance. Prof. Nelson gave a pa- 
triotic address, 


successful convention at the home 
offices here last week. Thirty states 
| were represented. This was the third 
| annual conference and they celebrated 
their victory of 1917 when they went 
over their quota of $60,000,000 of insur- 
ance for the year. 

President George Kuhns explained 
‘that the Bankers Life had insurance in 
Kode: Dec. 31, 1916, of $415,700,000 and 

on Dec. 31, 1917, $437,700,000, an in- 
crease of $22,000,000. Business issued 
in 1917 was $50,500,000, an increase of 
, $6,000,000 over 1916, 

The officers of the $100,000 Club were 
‘announced as follows: President, A. 
T. Kirk, Denver, who wrote $735,000 in 
1917; vice-president, W. A. Hinshaw, 
!Des Moines, who wrote 229 applica- 
tions; second vice-president, George F. 
Murrell, Pittsburgh, who wrote $664,- 
500; third vice-president, B. T. Chil- 
dress, Terrell, Tex., 169 applications. 
| Superintendent of Agents C. C. Blevins 
lis secretary. 


Trophy Is Awarded 


Permanent possession of the secre- 
'tary’s trophy was awarded to the 
agency of Clarke & Murrell of Pitts- 
burgh, with a gain of 35 percent busi- 
ness over 1916. The Fieldman’s trophy 
went to A. T. Kirk of Denver, with the 
greatest amount of issued business in 
the year. 

Medals were awarded to the mem- 
bers of the Gold Medal Club as follows: 
C. F. Murrell, Pittsburgh; C. G. Heck- 
enlively, Indiana; R. W. Barnes, Wis- 
consin; B. T. Childress, Texas; W. A. 











Hinshaw, Iowa; C. H. Rosenbaum, 
Iowa; Frank Mason, Iowa; N. E. 
Spradley, Kansas; J. E. Newburn, 
Ohio. 


Greetings were cabled and wired to 
three general agents who are now in 
service, They are Lieut. R. H. Cherry, 
San Antonio; Lieut. W. F. Winterble, 
Primghar, Iowa; Lieut. J. H. Allan, 
Cleveland. The first is in France and 
the other two at Camp Grant. 

Social events included the annual ban- 
quet, presided over by President Kuhns. 
Mrs. Gerard Nollen, wife of Secretary 
Nollen entertained the visiting ladies at 
tea at her home and the entire party 
attended “Very Good, Eddie,” Friday 
night. 














MUST STAND BY POLICY 


_,— 


DECISION IN INDIANA CASE 





Appellate Court Holds Assured Need 
Not Be Bound by Reinsurance 
Contract Terms 


INDIANAPOLIS, IND., Jan. 7—A 
policyholder in the Model Life, which 
was reinsured in the Federal Life in 
1900, had a contract by which his pre- 
miums were to be reduced $21 a year 
because of supposed services to be ren- 
dered by him. In the reinsurance con- 
tract the Federal Life was to charge 
up against the Model’s policies the 
amount which the premiums paid were 
less than those provided by the sched- 
ules of rates and charge against the pol- 
icies any deficiencies of future payment 
of premiums, 

This policyholder did not know of 
this provision in the reinsurance con- 
tract and it was represented to him that 
he was to pay what he had previously 
been paying, and he continued to do so 
until 1910, when he was informed by 
the Federal Life that it would no longer 
accept the reduced premiums and that 
the company had charged the deficiency 
in premiums in the past against his pol- 
icy, with 5 percent interest. He re- 
fused to pay the larger premium, and 
the policy was lapsed. 

He obtained an assignment of his 
wife’s interest in the ‘policy, brought 
suit against the company, and got a 
judgment for damages of $1,036. The 
Indiana appellate court holds that the 
policy issued by the company is to be 
construed against it because the in- 
sured was not a party to it; that the 
contract between the companies charg- 
ing sums against him was not binding 
on him, as he had not participated in it, 
and that his repudiation of the contract 
between him and the Model, which the. 
Federal reinsured, obviated any neces- 
sity of a finding by the court that he 
was ready and willing to fulfill his part 
of the contract, or his giving any notice 
to the Federal of intent to hold it to 
the contract, 


Admitted to Membership 


NEW YORK, Jan. 7—The Life In- 
surance Company of Virginia is now a 
member of the Association of Life In- 
surance Presidents. By a tnanimous 
vote, the executive committee, at its 
regular bi-monthly meeting, admitted 
the Virginia company into membership. 
This company, whose home office is at 
Richmond, Va., was organized in 1871. 





Its president is John G. Walker. 
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UNITED LIFE AND ACCIDENT INSURANCE C 


WORTH KNOWING 


Vermont, Gieseetiien, Pennsylvania, 
dress: 
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Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


that in case of death $5,000, the face 
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SECURED MANY GROUPS 


GREAT YEAR FOR THIS PLAN 








New Year’s Gifts of These Policies an 
Equitable Life Feature 
of 1917 





NEW YORK, Jan. 8—New Year 
gifts to employes of various industrial, 
manufacturing and commercial institu- 
tions in the form of group life insur- 
ance aggregating some $20,000,000 life 
insurance is reported by the Equitable 
Life of New York. This insurance 
went into effect Jan. 2, covering em- 
ployes without medical examination. 
In most cases the insurance is for the 
amount of one year’s salary, or income, 
and in other cases it is for flat amounts, 
increasing $100 a year for each addi- 
tional year of service up to a maximum 
of $3,000 insurance. 


Get Group Coverage 


Among the companies adopting the 
Fpauitable group plan at this time are 
t following: LaLance & Grosjean 
Manufacturing Company, of New York 
and Woodhaven, L. L., ‘where the big 
steel agate ware plants are located; F. 
C. Linde Company and Mercantile Com- 
pany of New York, warehouses; L. Op- 
penheimer, chain of 38 stores, New 
York City; Okonite Company of New 
York City, manufacturers of insulator; 
American Paper Company, Kensington, 
Conn.; George W. Smith & Co., Inc., 
Philadelphia, wood-workers and ship- 
builders; Aultman & Taylor Machinery 
Company, Mansfield, O.; The Fisher 
Brothers Company, chain wholesale 
and retail groceries, Cleveland; em- 
ployes of Equitable Office Building Cor- 
poration; American Bottle Company, 
Chicago and Streator, Ill.; Whitney 
Glass Company, Glassboro, N. J.; Gra- 
ham Glass Company, Evansville, Ind.; 
Graham Glass Company, Oklahoma; 
Champion Coated Paper Company, 
Hamilton, O.; Central Paper Company, 
Muskegon, Mich.; Peoples State Bank, 
Detroit; Merchants National Bank, Los 
Angeles; Greenfield Tap & Die Cor- 
poration, Greenfield, Mass.; Reliance 
Electric & Engine Company, Cleveland; 
Tygart Valley, Glass Company, Grafton, 
W. Va.; H. C. Christy, groceries, Cleve- 
land; Liberty Flour Mills, Nashville, 
Tenn.; J. Allen Smith, Flour Mills, 
Knoxville, Tenn.; Stone-Ordean-Wells 
Company, wholesale groceries, Duluth, 
Minn.; Kelly-How-Thomson Company, 
wholesale hardware, Duluth; Watts, 
, Ritter & Co, Huntington, "'W. Va. 
wholesale dry goods and notions; S. 
Marcus Company, Worcester, Mass., de- 
partment store; Oscar Sherer & Bro., 
leather manufacturers, Newark, N. J. 
The Hirsch Company, outfitters, Cleve- 
land; Duriron Castings Company, Co- 
lumbus; Hisey-Wolf Machine Com- 
pany, Cincinnati; J. L. Sommer Manu- 
ae oe Company, novelties, Newark, 

. J.; Clinton Woolen Manufacturing 


Frederick A. Brown |‘ 
Insurance Law 





ong: Clinton, Mich.; Jonathan 

Ring &. Son, mantfactiirrers of yarns, 
Philadelphia; B. A. Ballow & Co., Inc., 
manufacturing jewelers, Providence, 


President Day’s Comment 


Speaking of these gifts, President 
William A. Day, of the Equitable, stated 
that group insurance was in tune with 
the times as promoting better industrial 
relations between employer and em- 
ployes and helping to safeguard the 
home. “During the year” continued 
President Day, “the Equitable broke all 
records for the size of individual groups 
and the aggregate volume of group in- 
surance issued. One hundred millions 
of group insurance has been issued this 
year covering many scores of indus- 
tries, large and small, the largest trans- 
action being the insurance of the em- 
ployes.of three railroads constituting 
the Union Pacific System, numbering 
some 30,000 lives. This volume of busi- 
ness combined with the renewal of 
group business on industries which 
have previously adopted the plan of in- 
suring their employes’ lives for the 
benefit of their families, covers now 
probably a half million people, workers 
and their beneficiaries, directly bene- 
fited by the Equitable group plan. The 
endorsement of the comptroller of the 
currency in his current report to the 
Secretary of the Treasury has been in- 
fluential in further extension of group 
insurance to banks and trust companies 
of the country inclusive of the various 
f- ‘ral reserve banks.” 








Life Insurance Tribute 


by Ex-President Taft 














In a personal letter to President W. 

H. Hunt of the Cleveland, another dis- 
tinguished Ohioan, also another Wil- 
liam H., pays a notable tribute to life 
insurance. Ex-President W. H. Taft 
thus writes: 
“T am glad to know of the prosperity 
of the Cleveland Life Insurance Com- 
pany. You have a fine directorate. I 
am strongly in favor of life insurance. 
It is a means of gently enforced saving 
that makes not only for the security of 
the family of the moderately circum- 
stanced and the poor, but it strengthens 
the self-restraint and prudential virtues 
of the men who assume the responsi- 
bilities of the life insurance contract. 
It has done as much in developing the 
moral tone of men in the business 
world as any one secular agency that I 
know. I have taken out policies for my 
son just for the purposes of teaching 
him prudence and saving for a definite 
purpose. I wish your company every 
success.” 


Hoyt Buys Melson Interest 


ST. LOUIS, MO., Jan. 9—John C. 
Hoyt, president of the Missouri State 
Life, confirms the report that he has 
purchased the entire’ stock holding of 
P. Melson, the former president of 
the company. ‘Mr. Hoyt refuses to 
state the number of shares Mr, Melson 
held in the company, neither will he 
state the price paid for them. However, 
Mr. Melson’s holdings were large and 
the transaction represented quite a sum 





10 So. La Salle St. Chicago 


of money. 





EVANSVILLE, IND. 


The Intermediate Life havibaaite Co. 





This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 





$6, 000-$12, 000 Policy—$12.00 a Year 


Claims Paid, $1, 000.00 





ced Insurance Salesmen like to sell our I 
they get the commissions in cash instead of in notes 
Our Leading Salesman in 1916 made over $6,000.00 








W.T. GRANT, Secretary 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


KANSAS CITY, MO. 











First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non -Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS 
President and Gen'l Counsel WILLARD E. KING 


Vice-Pres. and Mgr. Agencies 
F. A. BENSON. Secretary and Superintendent of Agents 














RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, 


INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 








ASSOCIATION 


OMAHA, NEBRASKA 





LIBERAL CONTRACTS FOR RELIABLE 
AGENTS IN 22 STATES 
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Life Agency Changes 











SPAULDING MADE ASSISTANT 





Popular Superintendent of Agents in 
Mutual Life’s Big Chicago 
Agency Promoted 





Robert E. Spaulding has been made | 


assistant manager of the Chicago 
agency of the Mutual Life. He has 
been with the office for nine years, 
starting in as an agent, then becoming 


supervising agent and next superintend- ' 


ent of agents. Mr, Spaulding is one of 
the popular men in the life insurance 


business in Chicago and has had much | 


to do with making the Chicago agency 
of the Mutual the biggest in the coun- 
try. His first insurance experience was 
with the insurance department of the 
Knights of Pythias, with which he 
started as a bookkeeper in 1892 and 
worked up to the position of general 
secretary. In that capacity he was 
largely responsible for getting the de- 
partment on an adequate rate basis. 
When he left the order he took a con- 
tract with the Union Central in the 
south, and then for a short time was 
connected with the restoration depart- 
ment of the National Life, U. S. A. 





HADLOW WITH SUPERIOR LIFE 





Well Equipped Leader Takes Charge 
of the Agency Organization 
of New Company 





H. H. Hadlow has been appointed 
agency manager of the Superior Life 
of Chicago, which will start business in 
a few weeks. Mr. Hadlow has been 
with the Public Savings of Indianapolis 
for five years, both in the field and 
home office. He is a very valuable 
and experienced life insurance man, 
covering a career of 16 years. He 
started with an industrial company in 
London, England, on a straight can- 
vass. He has been a strong believer 
in that form of soliciting ever since. 
He not only is a man who has demon- 
strated his work with the rate book, 
but has also been an agency organizer. 
Mr. Hadlow has had military experi- 
ence, serving in a regiment of cavalry 
in the Boer war for three years. On 
a visit to this country he was so im- 
pressed with the opportunities that he 
decided to locate in the United States 
permanently, ; 

The Superior Life held its first 
agency convention last week, both men 
and women salesmen being in the con- 
ference at the home office. There were 
various forms of entertainment between 
the business gatherings. The officers 
gave addresses and a strong talk was 
given by ex-Governor R. S. Vesey of 
South Dakota, who has personally 
known President L. O. V. Everhard and 
his family for many years. Mr. Ever- 
hard is a South Dakota man by birth 
and his family is engaged in the bank- 
ing business in that state. 

The Superior Life already has a fine 
nucleus of insurance salesmen who are 
deeply interested in the proposition. 





Helmbold Made Manager 


The Travelers announces the promo- 
tion of S. Arnold Helmbold to the posi- 
tion of acting manager, life and acci- 
dent departments, Pittsburgh, Pa. Mr. 
Helmbold has represented the com- 
pany as a local agent and more recently 
as special agent in West Virginia and 
as special agent in charge of the Pitts- 
burgh branch office since Manager Per- 
sell assumed his office as major in the 
United States army. 





Goes With Connecticut Mutual 
RICHMOND, VA., Jan. s—Samuel 
S. Northington, district agent at 
Lynchburg for the Mutual Life of New 
York for the last seven years, became 


general agent at Richmond for the Con- 
necticut Mutual Life, Jan. 1. He suc- 
ceeds Gerald A. Eubank, who resigned 
several months ago to become an as- 
sistant paymaster in the navy. Mr. 
Northington has been a member of the 
Mutual Life’s $200,000 Club. His new 
territory embraces all of Virginia ex- 
cept the northern section, which is 
, within the jurisdiction of the Washing- 
ton agency. 





C. I. Nordstrom Promoted 


| CC. I. Nordstrom has been appointed 
agency manager of the Equitable of 
New York at Duluth, Minn., succeeding 
David Watts. Mr. Nordstrom is pro- 
moted from the ranks, having been a 
producing agent in the Duluth agency 
for some years. Ben Goldish is ap- 
pointed assistant agency manager. The 
Duluth agency has built up a good vol- 
ume of business in a short length of 
time, having increased its production 
in the past three years over 300 percent. 





French Joins Agency 


Harry L. French has joined the gen- 
eral agency of Shakshesky & McMillen 
of Madison, Wis., representing the 
Northwestern Mutual of Milwaukee, 
and the new firm will be known as 
Shakshesky, McMillen & French. 





Barton State Agent 


C. A. Barton, for the past year and 
a half general agent of the Provident 
Life of Bismarck, N. D., with headquar- 
ters at Minot, N. D., has been appointed 
state agent for the company with head- 
quarters at the home office. M. 
Snow, district agent of the company at 
Williston, becomes district agent at 
Minot. 





Fred Pleasants Resigns 


Fred Pleasants, general agent of the 
National Life of Vermont at Richmond, 
Va., has resigned. 





‘Two General Agents Appointed 


The Pacific Mutual Life has ap- 
pointed M. D. Sennette general agent 
at Redfield, S. D., and A. T. Watson 
general agent at Cedar Rapids, Iowa. 





Kimball Designated Counselor 


R. R. Kimball, genera! agent of the 
Old Life Line of Milwaukee at Clinton- 
ville, Wis., has been granted a certificate 
by the Life Convention of Wiscon- 
sin, conferring upon him the designa- 
tion of Life Insurance Counselor. Only 
seven members of the Old Line field 
force, numbering more than 500, were 
awarded the honor. Mrs. Kimball has 
been of great assistance in his solicita- 
tion work and it is said that she is 
able to sell policies almost as well as 
her husband. 





France Heads List 


CLEVELAND, O., Jan. 8—E. M. 
France, general agent of the State Mu- 
tual Life, again carried off the honors 
for the largest business written and 
the largest paid business in his com- 
pany for 1917. Mr. France stood at 
the head of the general agents’ list for 
1916 business, but this time he beat his 
own record by a considerable margin. 
In addition, $800,000 of insurance was 
placed with other companies, because 
of the limitation in amount on single 
risks made by the State Mutual. This 
does not look much as if war conditions 
are reducing the prospects for life in- 
surance. 





Help Out Farm Loan Banks 





Both the House and Senate have 
passed measures providing for the pur- 
chase Qf $100,000,000 of farm loan bonds 
by the’ government. Such securities 
are issued under the farm loan act, 
adopted about two years ago. 





Ralph C. Lowes, of Peoria, Ill., has 
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been appointed state manager for the Lin- | 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ...............-..5065 $ 2,220,534.72 
Insurance in Force.................--: 21,329,698.00 
Surplus to Policyholders.............. 358,399.47 


New Continuous Monthly Income Policies | ’ 
Splendid opportunities for AGENTS sn many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non -participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in: Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 





HOME OEFICE BUILDING 




















Over $17,500 000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. 





S. B. Bradford, Sec’y 
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With Industrial Men 











CANADIAN AGENCY CHANGES 





Prudential’ Makes Many Shifts in Su- 
perintendents in Its Northern 
Territories 





There are several managerial changes 
in the Prudential’s Canadian territory, 
effective Jan. 7. Superintendents F. H. 
Cornelius of St. John, N. B., and J. H. 
Callahan of Winnipeg, Man., both go 
to New England points. To the St. 
John superintendency H. A. Mence, 
formerly assistant superintendent in 
the Toronto 2 district, is appointed. 
Superintendent Walter Hammond of 
the Toronto 3 district assumes charge 
at Winnipeg. Toronto 3 is assigned to 
William J. McDonnell, up to this time 
an assistant superintendent in the To- 
ronto 1 district. Owing to the resig- 
ntaion of Superintendent C. A. Hughes 
of Regina, Sask., on account of ill 
health, a vacancy has occurred at that 
point, which is being filled by F. W. 
Clayton, formerly agency organizer at 
Fort William, Ont. Former Assistant 
Superintendent G. S. Pew of Winnipeg 
is promoted to take charge of the Fort 
William agency organization. 

To Samuel D. Kay, “igs agency was 
in the West Hoboken, J., district, 
came promotion to an hey nbs super- 
intendency in New York 7 on the last 
day of the old year. Mr. Kay there- 
fore entered the 1918 race at the be- 
ginning of the course and here’s to him 
for a record of the very best. 


U.: Lombardi, of the New York 1 dist- 
rict, a member of Class A of The Pru- 
dential Old Guard, has maintained his 
debit in a most satisfactory condition, 
and at the same time he has secured satis- 
factory results in both industrial and 
ordinary. 

The agents whose names are herewith 
listed lead the staff of Division A in in- 
dustrial net increase for the year just 
closed: J. Guzzardi, N. Y., 10; J. Halpern, 
N. Y., 3; J. Selzer, Hoboken, N. J.; H. 
Lukowsky, N. Y., 2; P. Hurwitz, N. Y., 5; 
I, Bobowick, N. Y., 12; P. Weber, N. Y., 
10; M. Jacobs, N. Y., 1; J. Solomon, N. Y., 
8; I. Dauman, N. Y., 1. 

Good agency results were secured by 
H. F. Albertz, Chicago 5, F. C. Kelly, De- 
troit 1, and Ww. Cc. Darling of South Bend, 
Ind. ‘In recognition of efficiency they 
have been advanced to assistancies in 
their respective districts. Of course they 
will make commendable progress in their 
new line of work. 

J. S. Saffer of Chicago 6 is a fine builder 
of industrial increase and he holds a lead- 
ing place among the agents of Division J; 
it is also gratifying to know that he has 
a favorable production of ordinary. C. W. 
Wilson, an agent in Chicago 1 has shown 
exceptional ability as a pruducer of: ordi- 
nary business and at the same time he 
does not overlook the importance of in- 
dustrial. 

A. M. Harmer, Jr., has been promoted 
to the superintendency of the Philadelphia 
8 district, effective Jan. 7. Mr. Harmer 
succeeds Superintendent E. C. Foppert, 
who has resigned on account of ill health. 

Fritz Kwasniewski made a good agency 
record in Philadelphia 9 and he is now 
receiving the congratulations of his 
friends because of his prumotion to the 
position of assistant superintendent, dat- 
ing from Jan. 7, in his home field. 

December 15, 1917, was a gala day in 
the career of Inspector H. R. Raiguel, Jr., 
of Philadelphia, it being the anniversary 
of his connection with the Prudential, and 
the day of his entry into membership in 
Class G of the Prudential Old Guard. 

The leading agent in industrial increase 
in the “Quaker City” for 1917 is W. Ettel- 
son of Philadelphia 10. 





Public Savings Changes 


The Public Savings announces the 
following promotions, transfers and 
appointments: 

Agent H. Washburn promoted to 
superintendent at Indianapolis; J. W. 
Seamon appointed superintendent at 
Brazil; the Crawfordsville independent 
superintendency transferred to the 
Terre Haute district; Agent A. M. 


Shanks, of Kokomo, promoted to super- 
intendent at Kokomo; Agent W. C. 
Holmes, of Fort Wayne, promoted to 
home office inspector; Agent W. J. 
promoted to 
Superin- 


Gosman, of Kokomo, 
superintendent at Kokomo; 





tendent Charles A. Heilman, of Ko- 
komo, transferred to New Castle. 


Public Savings Leaders 


The Public Savings announces the 
1917 leaders as follows: 

Industrial — Superintendent Paul 
Korff, Indianapolis; Manager W. A. 
Smith, Indianapolis; Agent R. C. Sul- 
ton, Indianapolis. 

Ordinary — Superintendent Henry 
Schender, East Chicago; Acting Man- 
ager W. J. Hering, Gary, eet Agent 
A. J. Kovach, South Bend, 

Industrial 'Proportionate a ae 
Thos. C. May, Terre Haute, Ind.; Joint 
Results Superintendent Paul Korff, 
Manager W. A. Smith and Agent A. J. 
Kovach. 


Conservative Life News 


The Conservative Life of South Bend, 
Ind., announces the transfer of Super- 
intendent A. J. Decker from the Peru, 
Ind., district, to the Kokomo, Ind., dis- 
trict. Superintendent W. B. Lindsey, 
who has been in charge of the Kokomo 
district for the last two years, where 
he has made an enviable record in both 
branches of the business, has been 
transferred as superintendent to the 
new Gary No. 2 district. Guy W. Alex- 
ander, who has been assistant superin- 
tendent of the Ft. Wayne district, has 
been promoted to the position of super- 
intendent, and transferred to the Peru, 
Ind., district. 


Refused Fraternal License 


TOPEKA, KANS., Jan. 8—The Na- 
tional Benevolent Society of Kansas 
City, Mo., has been refused a license to 
begin business in Kansas as a fraternal 
organization. From an examination of 
the records of this association the de- 
partment held that it was not a fra- 
ternal company, but in reality a close 
corporation. The company probably 
would be admitted to do business in 
Kansas as an assessment company. 





New Association Formed 


The Association of Provincial Super- 
intendents of Insurance of the Domin- 
ion of Canada has been organized con- 
sisting of the superintendents of the 
various provinces in order to bring 
about greater uniformity. At the pres- 
ent time there 4 is a lack of uniformity in 
legislation and supervising practice. A. 
E. Ham of Manitoba is president and 
A. E. Fisher of Saskatchewan is sec- 
retary. The next annual conference 
will be held in Montreal. 








In addition to the usual Christmas re- 
membrance, the People’ s State Bank of De- 
troit gave group insurance certificates to 
its employes. 





Central States Life Insurance Company 


St. Louis, Missouri 





Insurance in Force 


$28,500,000.00 





JAMES A. McVOY, Vice President and General Manager 














HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 


Industrial policies are in full immediate benefit from date of issue. 


Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas 



































Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 



















































































Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 














The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in’ on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


FELIX BROEKER, Secretary and Manager - 


For territory and particulars address 


SALINA, KANSAS 
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FIGURES FOR THE YEAR 


COMPANIES SHOW FINE GAIN 





Continental Life of Wilmington, Del., 
Is One of Early Ones to 
Publish Statement 





The Continental Life of Wilmington, 
Del., is one of the first companies to 
publish its annual statement. Last year 
its renewal premiums were about $444,- 
000 and its first year premiums over 
$100,000. Its total income was $740,462. 
Its total disbursements were $384,533. 
Its assets are $2,582,638; capital stock 
$601,690, and its net surplus $720,794. 
Its insurance in force is $18,004,571. In 
spite of the increase in dividends to 
policyholders and increased war taxes 
and heavier expenses, the company’s 
net earnings for last year, after the pay- 
ment of dividends to policyholders, 
were the largest in its history. They 
were 21 percent higher than the pre- 
ceding year and were sufficient not only 
to cover the regular dividend of 12 per- 
cent, but an extra dividend of 6 percent 
to stockholders and leave a good bal- 
ance for surplus. The net surplus is 
nearly 20 percent greater than the out- 
standing capital stock. The assets are 
more than double the total liabilities, 
thus. giving the Continental a fine 
financial standing. The increases of 
note are as follows: 21 percent in net 
earnings; 10 percent in insurance; 22 
percent in assets; 16 percent in net sur- 
plus. 

All its participating business is on the 
annual dividend plan. It is earning 
more than three times the amount of 
its dividends. The net cost of its par- 
ticipating insurance is low, putting 
it among the best dividend payers. 1t 
is interesting to note also that the pay- 
ments to living policyholders were 
nearly twice as great as the death 
losses. The interest income alone was 
more than two and one-half times the 
death claims. President Philip Burnet 
can certainly be congratulated on this 
financial exhibit. 

Northern Assurance Figures 


The Northern Assurance of Detroit 
is out with its new annual statement, 
making a splendid showing. Its assets 
are $1,477,567, gain 21.29 percent. Its 
net surplus over and above capital of 
$100,000 is $45,599, a gain of 40.63 per- 
cent. The Northern Assurance has got- 
ten to be quite a sizable institution, as 
its reserve is now $1,276,926. Its in- 
come last year was $502,587. Its new 
business was $3,103,022 and its insur- 
ance in force $15,310,527, gain $1,603,- 
425. The terminations from all causes 
during the year amounted to 10.94 per- 
cent and the terminations from lapses 
was 7.53 percent. This statement shows 
the company to be in most excellent 
condition. President Clarence L. Ayres 
is one of: the wideawake western life 
insurance men, who have built solidly 
and substantially. The Northern As- 
surance has moved along at a steady, 


THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
‘the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 











Home Office Building 
Chicago 














natural gait, and has built up a very val- 
uable agency plant. 

The Farmers & Bankers Life of 
Wichita, Kans., showed total new 
business in December of $734,155. The 
total insurance in force is $18,810,557, 
gain $4,295,671. The assets are over 
$1,325,000. 

Fidelity Mutual Life 


The Fidelity Mutual Life shows over 
$142,000,000 of insurance in force the 
first of the year. This is a net gain of 
$6,380,000, the largest of 13 years. The 
mortality ratio was approximately 75 
percent, the lowest in many years. The 
Fidelity Mutual is entering its fortieth 
year, and is determined to close 1918 
with $150,000,000 in force. 


Illinois Life 


The Illinois Life is out with an ad- 
vance statement showing outstanding 
of more than $85,000,000, increase, 
$5,000,000. Its net admitted assets were 
over $14,000,000, an increase of more 
than $1,000,000. Its income for last 
year was $3,500,000. It paid its living 
policyholders cash benefits of $600,000. 
In death losses it paid out $650,000. 
Since organization the Illinois Life has 
paid to its policyholders and their bene- 
ficiaries the magnificent sum of $15,000,- 
000. 

Mutual Benefit 


The Mutual Benefit showed applica- 
tions received during December, $12,- 
232,596; new policies issued, $11,583,583. 
The applications received during the 
year amounted to $149,469,910, increase 
$10,229,233. New policies were issued 
on original applications for $133,261,214, 
increase $10,013,714. December showed 
a decrease in applications and new busi- 
ness, 

‘the Lincoln Life closed the year with 
over $63,000,000 of paid for insurance in 
force and over $5,000,000 of assets. 

The Des Moines Life & Annuity of 
Des Moines started in business Sept. 10 
and wrote $630,500 of new business by 
the end of the year. General Manager 
O. G. Wilson got a good body of agents 
together, and they went to it. 


Travelers 


The Travelers paid for $185,000,000 
of new business last year, or $70,500,000 
more than in 1916. 

The Missouri State Life reports a 
ten million dollar gain in 1917, and 
closed the year with $62,444,000 of new 
business. 

The International Life of St. Louis 
issued new business to the extent of 
$29,000,000 for 1917 and its total assets 
at the close of the year amounted to 
almost $10,000,000. 


Holds Agency Meeting 


KANSAS CITY, MO., Jan. 9—The 
southwestern department agency of the 
Illinois Life held its sixteenth annual 
convention at Kansas City, Jan. 7-8. 
Despite the call of war, which has taken 
six of the best producers, the attend- 
ance of 35 was equal to last year, and 
the production of the department for 
the year shows no diminution, reaching 
$3,800,000. The department includes 
Missouri and Kansas. Wesley R. Childs 
is president of the Southwestern De- 
partment Club this year, leading the 
field with a production of $375,000; Mel- 
ville E. Dark, Ervin D. Harold and 
David A. Kendall are vice-presidents, 
and Roger Davis, the “son” of Davis & 
Son, secretary. W. B. Davis & Son 
are managers of the agency and have 
built a fine plant. Vice-President R. 
W. Stevens and Assistant Agency Man- 
ager K. B. Korrady represented the 
home office. 





New Treasury Ruling 


The treasury department has made a 
ruling that the proceeds of life insur- 
ance policies, paid to individual benefi- 
ciaries on the death of the insured, are 
exempt from income, as is also the 
amount received by the insured as-a 
return of premiums paid by him, either 
during the term or at the maturity or 
surrender of the contract. 














to Reserve. 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 





Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
$220,509.26 per day in Increase of Assets. 


























SAINT PAUL 


THE MINNESOT. 


MANAGER WANTED 


FOR 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 


A MUTUAL LIFE INSURANCE CoO. 


Liberal Cash Allowance 


MINNESOTA 














The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
q Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

Address all inquiries to the company 


Hartman Building 


Columbus, Ohio 











An Unusual Opportunity. Superintendency o‘ an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva ive management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communica.ions confidential. Address 9-V, care The 


National Underwriter. 








INCORPORATED UNDER 


THE COMPULSORY DEPOSIT | 
) LAWSOF THE STATF =F | 
a OF (INDIANA i) 





The traditional western push has made the 


Conservative Life Insurance Company 


Proclaimed by 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. i i i 


Highest forms 
miums and 
issued to first 


man by applying to 
A. S. BURKART, Vice-Pres. and General Manager 


(Ordinary and Monthly Premium) 


Monthly Premiums and Monthly Income policies 


of America 


famous from coast to coast 


insurance experts to be one of. the best managed 
companies in the United States. 


Our agents are overflowing with prosperity. 
of Actuary, Perfect, Ordinary and Monthly Pre- 





class risks. Become a Safety First conservative 


South Bend, Indiana 














Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 
20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 
and. to,sell the best thing going. 


Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President 


5 Superintendents 


J. L. MITCHELL, General Agency Manager 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manage: 








UUDUITUUTIULUULALULANLAUVLEUSUEUOE.ULUU0 0 NTA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 




















“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect,? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the“poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 


The 


Provident 
Life and Trust Company 


of Philadelphia 
Founded 1865 




















NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES. SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 A e45........ $17.50 


Agency Openings in Many 
Desirable Localities 














BERTRAM DAY AT HEAD 


NOW MANAGER CRESCENT LIFE 





Well-Known Life Insurance Leader 
Secures Control of the Indian- 
apolis Institution 





INDIANAPOLIS, IND., Jan. 8— 
Bertram Day, the well-known life in- 
surance man of the state, has become 
manager of the Crescent Life of this 
city. He was formerly head of the 
La Fayette Life and prior to that was 
superintendent of agents of the Amer- 
ican Central Life. lt is stated that Mr. 
Day will be in control of the Crescent 
Life financially and will be the main 
man at the helm. He is a very capable, 
scholarly man, full of ginger and am- 
bition to become connected with a com- 
pany that will forge ahead. Mr. Day 
is a great student and a well read man. 
After he retired from the La Fayette 
Life he continued to live in La Fayette, 
took a course at Purdue University and 
then moved back to Indianapolis to 
look after his own private interests. 
He has traveled all over the world, has 
been on the Chautauqua circuit and has 
gathered a world of inf of information. 


NEWS ABOUT LIFE POLIGIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
4 Supplementing Policyholders’ Digest, 
Batiebed Annually in May. Price, $2.56 506 








New Monthly Income 


The California State Life is putting 
out a new monthly life income policy, 
20 years certain. It is on the nonpar- 
ticipating plan and gives total and per- 
manent disability benefits. 





New Railroad Policy 


The American National of Galveston, 
Tex., is drafting a new policy for its 
monthly premium and railroad depart- 
ments which will be issued about 
Feb. 1 





Western Mutual Life 


The Western Mutual Life of Aber- 
deen, S. D., is getting out a full line of 
policies that will be ready about Feb- 
ruary. The company made no effort to 
push for business last year, but will 
again become active in 1918. It is ina 
good position to advance steadily from 
now on. 





Germania Life 


The Germania Life announces new 
limits in draft age. It will consider ap- 
plications up to $25,000 on an individual 
life. Of this, the usual two-year war 
clause will cover $5,000 in case of single 
men and $7,500 in case of married men. 
The amount in excess of these limits 
will be covered by a military clause 
providing that if the assured within five 
years goes into military service only 
the premiums will be returned. 





Northwestern Mutual 


The Northwestern Mutual has put 
out a new policy that contains the 
standard 5-year war clause. One 
change from the former contract is in 
the loan clause which permits the in- 
sured to borrow without the consent 
of the beneficiary where he reserves 
the right to change the beneficiary. 
Other changes are chiefly in verbiage. 





Pacific Mutual Life 


Actuary Alfred G..Hann of the Pa- 
cific Mutual Life in speaking of what 
it is doing regarding the war tax says: 

“In respect to the method of charging 
the increased war taxes will state that 
for the present this company will main- 
tain its dividend scales, and the tax of 
80 cents per thousand on new business 
issued will be charged against the gen- 
eral surplus. There is no doubt but 





that the war will increase the mortality 
rate of the different companies and 
have a depressing effect on the securi- 
ties. Whether or not this will require 
an increase in rates or a decrease in 
the dividend scale is a question which 
cannot be answered at this time. All 
that I, being an optimist, can say, is 
that I am hopeful that there will be no 
need for changes.” 


PACIFIC MUTUAL 
New rates of the Pacific Mutual Life 
for policies additional to those shown 
in THE NATIONAL UNDERWRITER of Jan. 


2 


3 are given below: 
$10 MONTHLY INCOME FOR 240 
MONTHS 





Age Ord. Life 20-P. = 20-Yr. End. 
of Non- = — 
Ins’d Par. par. 
20 $30.95 $25 50 sig 60 $38. 45 $85, 30 $71: 35 
25 34.70 28.55 49.70 41.85 83.15 71.85 
30 39.50 32.45 54.65 45.95 84.55 72.75 
35 45.75 37.60 60.80 51.00 86.55 73.95 
40 53.95 44.35 68.65 57.25 89.70 76.15 
45 65.10 54.30 78.65 66.05 94.85 80.55 


-35 85.60 110.60 117.60 100.05 
60 130.50 110. 75 136. 60 116. 30 140.25 119.65 
CONTINUOUS $10 MONTHLY INCOME, 
120 MONTHS CERTAIN 
Ordinary Life Participating 


Age 
of ————— of Beneficiary—————_, 
Ins’d 15 25 35 45 55 


20 _= "60 $32.40 + 25 $26.25 = 50 $21. po 
0.40 36.55 32.70 29.15 26.05 23.4 

30 46:80 42.25 37. 45 33.05 39:38 36.40 
35 55.45 50.15 44.25 38.60 33.95 30.45 
40 67.05 60.95 53. 65 46.35 40.25 35.80 

: 0 76.05 67.25 57.80 49.50 43.50 
50 105.30 97.20 86.60 74.40 62.95 54.40 
55 136.05 126.65 113.90 98.35 82.60 70.15 
60 179.00 167.90 152.40 132.70 118.15 98.35 


Ordinary Life Nonparticipating 





Age of Beneficiary————__., 
5 5 35 4 55 

$32.40 $29.20 $26.05 $23.05 $20.30 $17.85 

36.80 32.95 29.10 25.55 22.45 19.80 
30 42.65 38.10 33.30 28.90 25.20 22.25 
35 50.65 45.35 39.45 33.80 29.15 25.65 
40 61.45 55.35 48.05 40.75 34.65 30.20 
45 76.75 69.70 60.90 51.45 43.15 37.15 
50 97.85 89.75 79.15 66.95 55.60 46.95 


55 126.85 117.45 104.70 89.15 73.40 60.95 
60 167.40 156.30 140.80 121.10 99.60 81.10 


20-Pay Life Participating 


Ins’d 5 


— a * ‘ee ae ME 
20 “ 95 $46.20 $41.45 = +4 $32.90 = i 
6.30 50.85 35.65 


bo 
oa 
i—) 


45.25 

30 es 25 57.05 50.40 ize 39.15 3548 
35 72.05 65.15 57.35 49.85 43.70 39.40 
40 83.55 = 4 66.80 57.60 49.90 44.65 
45 98.40 79.65 68.35 58.45 51.60 
50 118.40 108, 40 97.45 83.75 70.80 61.45 
55 145.65 135.70 122.10 105.50 88.65 75.55 
60 183.75 172.50 156.75 136.55 114.75 96.25 


in 20-Pay Life Nonparticipating 
ge 


of oar ae a 7 "eee angel RE 
Ins’d 5 15 35 


5 45 

20 ye + — ed $37 30 $32.75 = So $25 60 
25 0.70 35.55 27.75 

30 BR i BL 35 45:30 39.15 34:08 30.35 
35 66.30 59.40 51.60 44.10 37.95 33.65 
40 76.85 69.25 60.10 50.90 43.20 37.95 
45 91.00 82.75 72.25 60.95 51.05 44.20 
50 109.90 100.90 88.95 75.25 62.30 52.95 
55 135.75 125.80 112.20 95.60 78.75 65.65 
60 171.90 160.65 144.90 124.80 102.90 84.40 


New Disability Rider 


The Wisconsin Life of Madison has 
adopted a total disability rider with 
extra premiums, under which, in case 
the insured is totally and permanently 
disabled, the company will waive the 
payment of premiums thereafter falling 
due, and liquidate the policy in 120 
monthly installments at $8.33 per $1,000. 
The extra premiums vary from 15 cents 
to $1.50 per thousand, on the different 
forms of policies. 








Northwestern Mutual Life 

The Northwestern Mutual Life has 
put out two new policies, one a limited 
pay life contract on which premiums 
are payable to age 65, and the other a 
continuous premium endowment ma- 
turing at age 65. Rates for the poli- 
cies, for the disability clause for each 
and first dividends and sample ages are 


—— below: 
65 Life 





~ --—Endow. at 65—, 
Dis. 1st Sy Dis, a 
Age Prem. Prem. Div. Prem. Pre 


16..$17.73 $0.16 $ 3.71 - " $0. ing 3 3.83 
20.. 19.38 18 3.91 -20 = 4.06 
25.. 21.99 22 «4.23 34 60 24 = 4.42 
30.. 25.43 27 4.66 28.80 30 = 4.90 
85.. 30.10 35 5.24 34.56 39 = 55.57 
40.. 36.70 47 6.07 42.76 54 6.52 
45.. 46.57 65 7.33 55.15 76 = 7.95 
50.. 62.62 97 9.38 75.66 1.16 10.32 
55.. 93.10 1,53 13.05 115.51 1.89 14.65 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 
@ ; ® 


suranceCompaly 
Home Office Madison 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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WHAT SHALL LIFE MEN DO? 





URING these days no doubt some 
LD life men are asking the question 

as to whether they should stay in 
the business. These are extraordinary 
times, full of many uncertainties with 
radical changes being made. The Chi- 
cago agency of the Mutual Life com- 
ments on this question in the minds of 
some of its agents as follows: 

Within the last day or so two suc- 
cessful men in this agency have ex- 
pressed themselves as somewhat con- 
cerned about the future of our business 
and the question as to whether or not 
it might be advisable for them to take 
up some other line of endeavor at this 
time. 

No doubt every Mutual Life agent 
who has met with even mediocre suc- 
cess has at different times been tempted 
to give up his Mutual Life contract 
and go with some other company or 
embark in some other line of business. 
It is not unusual for the active insur- 
ance man to be approached by repre- 
sentatives of Other lines with proposi- 
tions that sound good, but in most 
cases are really “too good to be true.” 

kok 8 


This is without doubt an era of high 
salaries and the time is not far distant, 
if indeed it has not already arrived, 
when there will be more salaried posi- 
tions open than there are men to fill 
them. Temporarily one might not suf- 
fer through change of vocation, but 
there is just one thing to bear in mind. 
An adjustment will come, and in the 
long run your compensation will be 
equal to the service you render and no 
more. Does it not follow that you, 
with the experience and training you 
have had in the life insurance busi- 
ness, will be able to render greater 
service and for that reason be better 


compensated in this line than would 
be the case were you to take up some 
line of business which you knew noth- 
ing about? 

* * * 

Let others fall back on “get rich 
quick” schemes or be lured away by 
the salaried positions, even though le- 
gitimate, outside of life insurance. You 
selected this business once as your 
choice of a vocation. You have gotten 
a foothold. You have builded the 
foundation of a permanent business—a 
business in a line than which there is 
none more honorable and none that 
carries greater assurance of perma- 
nency or a better future for you. Why 


-throw away the results of your work 


up to date and chase the rainbow or 
the will-o’-the-wisp? °* 


* * * 


Things may seem slow for a time; 
and it is hard of course to have a good- 
sized case declined after you had all 
but spent the commission thereon. But 
is there any line of endeavor in which 
you could embark where everything 
would move along just as you would 
like to have it; and is there any line of 
business in the world which offers the 
same promise of a successful future 
for you with so little worry and with 
so little capital invested as that of life 
insurance? 

Now is the time to renew your de- 
termination to “go to it,” as the saying 
is, firm in the conviction that you are 
in the best business on earth, the best 
business for you and for your family 
and a business where you can render 
a greater service to humanity than in 
any other line of endeavor with which 
you can become identified. Stick to the 
game! 








To Sell Thrift Stamps 


St. Louis Life agents will not do any 
life insurance soliciting this week, but 
will devote their entire time to the 
campaign for the sale of Thrift Stamps 
and War Savings Certificates. Nearly 
1,000 members of the sales forces of 
the different companies will take part. 
The executive committee in charge of 
the insurance men’s work is Warren C. 
Flynn, Charles A. Shafer and Hamilton 
Cooke. The men are working in 47 
teams, each team in charge of a cap- 
tain. 





Gets Connecticut Mutual 


SAN FRANCISCO, CAL., Jan. 9— 
R. W. Crawford, who has been suc- 
cessful as a personal producer for the 
Connecticut mutual life at San Fran- 
cisco, has been appointed general agent 
in northern California for the company, 
succeeding Walter E. Webb, who re- 
signed to move to Chicago to become 
agency superintendent of the National 
Life, U. S. A. 





Big December Record 


W. C. Addy, manager of the Ger- 
mania Life at Minneapolis, wrote dur- 
ing December 104,145, with an average 
policy of better than $4,500. This 
seems to be the record for personal 
production with Twin City life men 
consisting of small policies. He wrote 
22 policies ranging from $1,000 to $15,- 
000 each. 





Changes in Receipt 


Beginning Jan. 1, idis, paragraphs 
second and third in the: “¢oupon receipt 
attached to the application blank of the 
New York Life read as follows: 

Second—That:if the company fails to 

er to deliver a policy on said appli- 

cation within sixty days from this date, 
the company will return said sum to 
the applicant upon surrender of this 
receipt. 

Third—That if said company within 





sixty days from this date offers, upon 
payment of the first premium in full, 
to deliver to said applicant a policy of 
insurance pursuant to his said appli- 
cation, and said offer is refused, then 
said company shall retain from said 
sum the actual cost it has sustained for 
medical examination and _ inspection, 
and return to the applicant the balance, 
if any, upon surrender of this receipt. 





Phillip Greenfield, formerly an inspec- 
tor for the Prudential has been made 
superintendent of New York No. 5 district. 
He started as an agent in Buffalo No. 1, 
and was appointed assistant in the same 
district. Then he was instructor of agents 
remaining in this capacity until he be- 
came an inspector. 








44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











L —I 
ORGANIZED 1867 








OPERATING IN 
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IOWA ILLINOIS 
PENNSYLVANIA OHIO 
EQUITABLE | sansesors INDIANA 
NORTH AND SOUTH nyneee 
NEW JERSEY MI 
L I F E of I O WA KENTUCKY OKLAHOMA 
KANSAS a 
MISSOURI CALIF 
J. Cc. CUMMINS, OREGON WASHINGTON 
GOOD TERRITORY OPEN FOR AGENCY 
APPLY TO 


ATTRACTIVE POLICIES 
TO SELL 


LOW NET COST 
"en ANNUAL DIVIDENDS 


aby 


Pioneer Life Insurance Co. 


of America KANSAS CITY, MO. 
Organized 1907 John W. Cooper, President 


EVERYTHING NEW BUT THE NAME 


H. E. ALDRICH 


Supt. of Agents 
DES MOINES, IOWA - 





























MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW. YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 

NELSON O. TIFFANY, President and em 

NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 

MASONIC TEMPLE, BUFFALO, N. Y. 














WANTED —Managers for These Important Districts 


Northwestern Illinois 
Northeastern Indiana 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 


As Good As We Can Make Them 


ADDRESS 














George Washington Life Insurance Co. 





Resources - - 
Insurance in force - 


$ 1,500,000.00 
10, 100,000.00 














A State Agency open. 





For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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MORE INTELLIGENT HELP 

INSURANCE papers that are giving a 
real service are constantly studying 
methods whereby they may increase 
their efficiency and achieve more for 
the interests they serve. For two days 
last week the editorial force, field work- 
ers and office heads of THE NATIONAL 
UNDERWRITER and its associate publica- 
tions, Rough-Notes, the Casualty Re- 
view and Fire Protection, held a busi- 
ness conference. The gathering of 
these men and women meant a scien- 
tific study of the operations of insur- 
ance papers, supplies and publications. 
There was a symposium of views given 
as to how these service giving enter- 
prises can best help the insurance 
cause. 

More and more it is being recognized 
that the agents are the great educat- 
ing influence in the country so far as 
insurance is concerned. The province 
of the insurance papers is largely to as- 
sist in the education and training of 
the agents. It is through this avenue 
that the agents are given the latest, 
most comprehensive and most helpful 
information. The insurance publica- 
tions are not taking the place of the in- 
surance companies, but they do look 
at the insurance field from a_ broad 
standpoint. They are not aligned with 
any special company or class of com- 
panies. It means something to the 
business when representatives of an in- 
surance paper come together to study 
points of service, efficiency and help- 
fulness. Insurance companies have 
their agency conventions in order to 
promote enthusiasm, inspire their men 
and help the cause. 

The leading insurance papers today 
appreciate the responsibility that is 
resting upon them and are better pre- 
paring themselves in every possible way 
to sustain it to the best of their ability. 
THe NATIONAL UNDERWRITER organiza- 
tion believes that the insurance busi- 
ness is the greatest calling in the world. 
It is glad to be privileged to promote 
this cause to the very best of its ability. 





STOCK TAKING TIME 


Tuis is stock taking time with the 
mefghant and it is also a good time for 
the life agent to take stock of himself. 
In addition to finding out how much 
his sales for the year have been, the 
merchant wants to know what lines 
have been profitable and what ones 
have brought in little or no profit; what 





lines move easily, what ones are slow 
to move. He wants to know how his 
sales. methods have been working out 
and what has been the success of his 
credit department in assisting sales to 
be made, while making sure that out- 
standing accounts would be paid. 

To meet the changing conditions and 
make a success of life insurance field 
work, it is becoming more and more 
necessary for the agent to know what 
he is doing, to study his strong points 
and his weak ones as critically as the 
merchant goes over his annual state- 
ment. In nearly every agency there 
was a drive in the final weeks of the 
year to close everything possible, and 
the general agents and managers urged 
payment of nets on all the outstanding 
business the agent could possibly pay 
for. The agency records will show how 
much the agent’s sales were and how 
much his commissions, but they do not 
show his “net profit” in the sense that 
the merchant wants to know his net 
profit. Why should not a life insurance 
agent know the net profit of his year’s 
business the same as any other busi- 
ness man? 

The sales methods in life insurance 
of ten years ago were not the sales 
methods of two or three years ago, and 
the sales methods of two or three years 
ago are not going to be so successful 
this year for the average agent. The 
agent who has depended largely on ap- 
plications from younger men wil! have 
to change not only his tactics, but his 
strategy. He will have to solicit men 
of greater responsibilities in the 
younger ages and men of more mature 
years. And that means going after 
larger policies. Where he sold the 
young man $1,000 or $2,500 because it 
was a good place to put his money and 
to start the life insurance he would 
be sure to want later, he must sell 
$2,000 or $5,000 to the man who has a 
family dependent upon him now, or 
larger amounts to the older man who 
has become established. That means 
the adaptation of the agent’s selling talk 
to the general class of men he is ap- 
pealing to, and that means not only 
easier but larger sales. 

Another thing the merchant is watch- 
ing for is-leaks, and many a life insur- 
ance agent can well afford to look care- 
fully at his greatest waste—that of time. 
What time do you get to the office, 
what do you really do when you get 
there, what time do you start out on 
your daily rounds? Do you know 
where you are going when you start 
out and do you know what you are go- 
ing to do when you get there? Do 
you know where you are going next, 
and are you taking the shortest route, 
and how sure are you that you will get 
to talk to your man when you get 
there? Do you know you are going to 
be as busy as a cranberry merchant 
until time to go home and that you are 
going to be trying to sell life insurance 
all that time? These are a few of the 
questions the average agent should ask 
himself and to which he should give a 
brutally frank answer’ to the man who 
is paying for his time, himself. 








THINK out your work, then work out 
your think. 








AN outsider who buys stocks on a mar- 
gin is a gambler, pure and simple—espe- 
cially simple. 





Personal Glimpses of 
Life Underwriters 


Philip L. Spooner, a Madison, Wis., 
capitalist, and first insurance commis- 
sioner of Wisconsin, died Jan, 2 after 
a long illness, due to creeping paraly- 
sis, aged 71 years. He was a brother 
of former United States Senator John 
C. Spooner, now of New York City. 
He was graduated from the University 
of Wisconsin in the sixties, and in 1867 
engaged in fire and life insurance in 
Madison. He continued in this line 
until 1878, when the legislature created 
the office of insurance commissioner, 
and Mr. Spooner was appointed to the 
position. By appointment and election 
he held it from April 1, 1878, to Jan. 3, 
1887. He was mayor of Madison in 
1880-1881. 


Col. George M. Paine, formerly presi- 
dent of the Wisconsin National Life of 
Oshkosh, Wis., died at his home in that 
city Dec. 29. He held the presidency 
of that company until a few years ago, 
when he withdrew because of failing 
sight. He was founder and president 
of the Paine Lumber Company, reputed 
to be the largest sash and door manu- 
facturing company in the world, and in 
this respect and in other ways was one 
of the leading citizens of his home city 
and one of its greatest benefactors. 

Henry Rosenbaum, the youngest 
American who ever enlisted in the Ca- 
nadian army, is back in Des Moines 
with an honorable discharge. Henry 
is the fourteen-year-old son of C. H. 
Rosenbaum, agent for the Bankers Life 
of Des Moines. The young man en- 
listed in Des Moines, Sept. 26, in the 
Canadian army, after he had been re- 
‘ected by the U. S. recruiting officers 
because of his age. When the Canadian 
officials learned that the lad was only 
14, they granted him an honorable dis- 
charge. 


W. W. Klingman, agency manager of 
the Equitable Life ‘of New York at St. 
Paul, has just completed a_ record 
breaking year. His agency produced a 
total of $3,621,000 of paid for business, 
which was $621,000 in excess of the 
auota. Mr. Klingman is in charge of 
one of the company’s most important 
agencies in the west, having supervision 
of the entire state of Minnesota and a 
portion of South Dakota. He started 
his career as a part time agent in west- 
ern Nebraska, and early in his life in- 
surance experience formed the habit of 
securing a binder with every applica- 
tion. At the present time 98 percent of 
the business of the entire agency is se- 
evred on binders. Mr. Klingman is full 
of energy, is capable of imparting it to 
his men. and his personal production 
during the past three years is indica- 
tive of what can be accomplished by 
the agency manager who will work, in 
addition to supervising the affairs of the 
men in the agency. 

Byron C. Howes, Chicago manager of 
the Union Mutual Life, is celebrating 
the arrival of an eight-pound boy, 
Byron C., Jr., who is the first arrival 
in the family. He is being hailed by 
his daddy as the future Chicago gen- 
eral agent of the Union Mutual. 


One of the features of the banquet 
of the Green Signal Club of the Illinois 
Life in Chicago last week was the honor 
paid to Frank Morris of Morris & 
Plunket, northwestern Illinois man- 
agers for the Illinois Life. He was 
married at 5:30 p. m., Saturday, the day 
of the haneuiet: to Mise Effie Rush of 
Viola, Ill, The ceremony was per- 
formed in the La Salle hotel by Man- 
ager Stuart B. Edmondson of the Lum- 
ber Exchange agency of the company. 
The witnesses were Vice-President R. 
W. Stevens, Harry A. Davidson. man- 
ager at Rock Island, and Mrs. David- 
son. At 6:30 o’clock the bride and 
groom appeared at the banquet and 
when the banaueters sat down to the 
tables they led the procession to the 





tune of Lohengrin’s wedding march. 
When the official picture was taken the 
bride and groom stood up in a con- 
spicuous place. 


General Agent James M. Cowan of 
the Northwestern Mutual Life at Au- 
rora, Ill., met with splendid success last 
year in his agency, as the men paid for 
$3,501,880 of new business, as compared 
with $875,000 in 1916. This is a show- 
ing that is hard to beat. Mr. Cowan’s 
men have been up on their toes during 
the last year and the results place his 
agency right to the forefront of the 
Northwestern Mutual column. 


General Agent Otto H. Augustine of 
the Illinois Life at Peoria, Ill, made a 
remarkable achievement last year which 
shows the results of consistent, steady 
and enthusiastic work. He secured 397 
applications for $749,500. The follow- 
ing is a tabulated statement of Mr. Au- 
gustine’s work, 


Applications written ..397 for $749,500 





Applications issued ..... 362 for 661,970 
Applications declined .... 34 for 71,00 

Applications incomplete 4 for 16,530 

Policies returned ........ 37 for 56,970 

Policies paid for ........ 309 for 605, 2000 

Applications by Amounts 

i for $  b00UG. 0 66a dices $ 500.00 

222 for . 222,000.00 

2 for ais ,000.00 

104 for . 208,000.00 

18 for 45,000.00 

9 for 27,000.00 

2 for 8,000.00 

32 for 160,000.00 

1 for 6,000.00 

5 for 50,000.00 

1 for 20,000.00 

GUAR. £5. 5.g:3 sie side orn wate iger $749,500.00 


Frank W. Pennell of New York, 
connected with the literary department 
of the home office of the Mutual Life, 
is tripping it high these days, as he is 
announcing the birth of a daughter, 
Jean Esther, on Jan. 3. This young 
lady will be the second “queen of the 
west” to Mr. Pennell. Both Mr. and 
Mrs. Pennell are natives of Michigan, 
Mr. Pennell hailing from Cheboygan, 
which he claims has the greatest and 
biggest sawdust pile of any point in 
the country. Mr. Pennell is thinking in 
big terms these days and among others 
claims that this young lady is the finest 
daughter in the land. 


Benson R. Hedges, formerly with 
the Midland Mutual, Columbus, O., has 
been promoted from captain to major 
in the army. 


Commissioner Erastus J. Carter of 
Maine has sent his resignation to the 
governor and desires to “be relieved of 
his office as soon as possible. It is un- 
derstood there are seven candidates for 
the position. 


Real First of the Month 
By Walter E. Webb 


The clear dawn. 

The anticipation. 

The enthusiasm. 

The cold plunge. 

The hurry to the office. 

The Monday morning meeting. 

The general agent who understands. 
The talk—not a bully one—but the real 


The list of cracker-jack prospects. 

The busy street. 

The first three men “out.” 

The next three “not interested.” 

The agent for another company. 

The h with him. 

The impatience to find a “live one.” 
The hurried lunch. — 

The next man “nothing doing.” ! 
The tenth man “see me after Feb. first.’ 
The momentum. : 
The twelfth man “busy, but let him 





The corking interview. 

The application—with a settlement. 
The afterglow of achievement. 
The return to the office. 

The renewal check on the desk. 
The tired but happy feeling. 
The cheerful homecoming. 

The proud little wife. 

The dandy dinner—earned. 

The easy chair—the friendly book. 
The sweet repose. 





The clear dawn. 
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THE LINCOLN LIFE CLOSED THE YEAR 
WITH SIXTY-THREE MILLION 
OF PAID INSURANCE 
OVER FIVE MILLION DOLLARS OF ASSETS 


DOLLARS 
IN FORCE AND 





THE LINCOLN NATIONAL LIFE 


Pennsylvania, Ohio, Michigan, Indiana, Illinois, Iowa, Nebraska, Minnesota, North Dakota, South Dakota, Mentana. Idaho, Utah 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








LIFE MEN FURNISH 
MANY EXPERIENCES 


(CONTINUED FROM PAGE 2) 


office in an effort to show him that his 
competitors did not amount to much. 
He belittled small companies because 
they were small. Another agent told 
them he could see no good in any of 
the propositions but his own. 

Mr. Struggles said he finally went 
to see these officers, all strangers to 
him, and that he found the general 
agent of another company on the job 
at the same time. The officers arranged 
to meet both of them at the same time, 
and it looked as if they expected to 
have a little sport. The two agents, 
however, got together and when they 
met the men they, together, presented a 
straight business proposition and full 
explanation of its benefits. The tables 
were turned and when they left the 
officers accompanied them to their car. 
Less than forty-eight hours later they 
were called on the telephone and asked 
to make arrangements for the medical 
examination. 


A. D. Hatfield Speaks 


Notwithstanding well laid plans, the 
unexpected often happens in life insur- 
ance, especially business or corpora- 
tion insurance, said A. D. Hatfield’ of 
the State Mutual Life. “Wednesday 
morning last,’ he said, “I got to the 
office late and was feeling rather blue 
for the first of the year. I did not 
know where my month’s business was 
coming from. However, there was a 
call on my desk and when I answered 
it the caller said: ‘Say, if I am going 
to take any more insurance before the 
change of rate, it is about time I was 
doing it, isn’t it? Of course, I told 
him that today would be the best time 
and he said come on. The application 
IT secured that day changed the whole 
aspect of my January business.” 

Regretted He Had Not Insured 

Mr. Hatfield related an instance 
where he had secured a promise from 
two young business men, partners, to 
take out policies to protect their busi- 
ness. A day or two before the appoint- 
ment he received a letter from them, 
saying they had changed their minds 
and would not take the insurance now 
or at any other time. A few years later 
one of them died and the estate of the 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Saiexas, mi 


*s CHICAGO, IL 








other forced a settlement. The surviv- 
ing partner, in order to save the busi- 
ness, was obliged to pay twice as much 
as the estate’s portion was worth. Only 
recently he came to Mr. Hatfield and 
said he had been years in paying off 
the debt he was forced into and applied 
for insurance for future protection. 
Fortunately, he was still able to pass 
the examination and secure it. 


Want to Fraternize 


Mr. Boda of the Cleveland Life said 
that his company is making the ethics 
of its agents so high that they want to 
fraternize with all other agents, He 
feels sure, he said, that agents of all 
other companies want to see a home 
company grow and progress and that 
there is no jealousy between them for 
any reason. 

“The man who goes into anything 
simply for the money he may receive 
will never make much money,” Mr. 
Boda said, “but the one who offers a 
service and with it something of merit 
and sells it because of that merit, need 
not fear for the want of money.” 





Indiana Life Case 


The Meridian Life & Trust is de- 
feated in a second appeal to the In- 
diana appellate court in a case where 
a policy was dated back seven years 
on a 20-payment life, providing for ex- 
tended insurance after three payments 
were made. The insured paid two pre- 
miums and gave his note for the third, 
which he failed to pay when due. It 
was claimed for the insured that the 
ninth premium had been paid and there 
was extended insurance for 14 years on 
default. The company contended there 
were only two premiums paid and that 
the insured did not come under the 
extended insurance provision. The 
company attempted to remove the al- 
leged ambiguity of the policy contract 
by expert testimony that supported the 
company’s contention, but the court 
says such evidence is not conclusive 
and is insufficient to reverse the finding 
of the trial court. 


Information is Desired 


THe NATIONAL UNDERWRITER is asked 
to assist in locating the relatives of 
Frank T. Gerst, who has been living in 
Cleveland for about five years and died 
in that city a few years ago. His ad- 
ministrator has some property and is 
seeking the heirs. Mr. Gerst was rather 
reticent about his affairs, but men- 
tioned that he had a brother who was 
an officer of some insurance company 
in New York or Brooklyn. Any infor- 
mation will be thankfully received by 
T. D. Russell, manager North American 
Accident, Illuminating building, Cleve- 
land, Ohio. 





A PEEP INTO OUR PRIVATE FILES 





AN OFFICIAL OF THE U. S. GOVERNMENT AT 
WASHINGTON SAYS: 


| “T have your letter of October 1st with the bulletin which 
you are mailing to your policyholders and thank you for it. 
This work is the kind that is going to make the 
Second Liberty Loan of 1917 an overwhelming suc- 
cess.” E 


A POLICYHOLDER SAYS: 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
competitors. This Health Service beats anything 
I have ever seen. ‘May your tribe increase.’”’ 


AN AGENT SAYS: 


“If a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received regularly by 
“The Company of Modern Insurance Service,” THE GERMANIA 
LIFE INSURANCE CQMPANY, established 1860 under the laws of 
the State of New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union Square, New York 
City, to tell YOU more about the SERVICE which this Company is render- 
ing ITS COUNTRY, ITS POLICYHOLDERS AND ITS FIELDMEN. 




















Hotel Ia Satie f 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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Room with detached bath = = = © $2to$Sperday is 
Room with private bath © © = © $3 to $5 per day Ae 
TWO PERSONS x 

Room with detached bath - = © © $8 to $5 per day ‘ 
Rooms with private bath - - = «© $5to$Sperday am 
Connecting rooms and suites as desired ane 
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All rooms at $5 or more are the same price [B, 





for one or two persons. 


Hotel La Salle gives more for the price 
@ = you paythan anyother hotel in Chicago 
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Abstracts from Dec. 
31, 1917, Statements 


Net Paid Ins. in Gain in 

Assets — a — ora - 
Columbus Mutual ..... 1,135,886 126,000 167,258 2,950,000 10,210,000 2,010,000 
Continental, Del........ 2,582,638 601,690 NROSTOR visa vsinwes 18,004,571 1,678,917 
MEE G2utG ts Ghee. Keseene | Gl seehee 6... coves 4,175,000 11,765,000 2,131,000 
Farmers & Bankers... .§1,350,000 275,000 §140,000 6,621,236 18,810,000 4,296,000 
CE, DeeneOe, De. Diccce cosasaee.wenscvas | beeen 1,007,000 3,302,000 534,000 
SS A 777,490 100,000 26,552 2,724,909 9,107,529 1,306,928 
Imperial Canada ...... 14,283,846 450,000 2,278,681 13,088,584 63,362,169 8,278,039 
Minn. Mutual ........ 5,709,875 * 430,275 10,114,261 37,683,678 6,341,070 
Provident L. & T:..... 100,573,000 2,000,000 3,323,000 63,680,000 389,091,000 35,962,000 
Southwestern, Tex. .. 5,224,644 500,000 468,541 10,745,546 42,713,070 6,961,485 
Western Mut., S. D... 78,341 * 10 24,500 433 


Western Mut., Calif...’ 703,374 * 
*Mutual Company; no capital stock. 


1000). cccewee 


8,4 00 
703,374 2,688,000 18,471,000 1,125,000 


+ Includes $44,000 borrowed money repaid. 


§ Figures approximate. 


Lite Companies 


Prems. Total Paid P. Hs. Total 
Income & B’f’ciaries Disbursm’ts 


$ $ $ 
373,916 589,208 104,792 +379,794 
544,539 740,462 124,935 384,583 
AUR,COL - \stsecce 0° | obees, ~ pelepreure 
585,279 672,484 77,131 381,473 
269,757 303,189 59,582 187,282 
2,272,279 3,135,046 1,030,392 1,844,959 
1,218,767 1,504,828 47,406 1,002,046 


14,009,000 18,734,000 9,941,000 14,587,000 


1,249,992 1,613,120 337,071 865,641 
14,780 18,241 4,532 8,023 
309,712 340,605 277,737 313,549 





1918 Mutual Life Dividends 


ORDINARY LIFE 





Issues of. 





y 
Age Prem. 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
15 $17.40 $3.01 $3.09 $3.18 $3.27 $3.36 $3.45 $3.54 $3.64 $3.75 ..... «2... 
20 19.21 3.32 42 3.52 3.63 3 3.8 3.97 4.09 4.21 sige 
25 21.49 3.72 3.84 3.97 4.10 4.23 4.36 4.50 4.65 4.80 $4.95 $5.11 
30 24.38 4.22 4.87 4.52 4.68 4.84 5.00 5.17 5.35 5.53 5.71 5.90 
35 28.11 4.87 5.05 5.23 5.42 5.62 5.82 6.03 6.24 6.46 6.68 6.91 
40 33.01 5.72 5.94 6.17 6.40 6.64 6.89 17.14 7.39 7.66 7.92 8.20 
45 39.55 6.84 7.11 7.39 7.68 7.97 8.27 857 888 9.19 9.50 9.81 
50 48.48 8.39 8.72 9.06 9.76 10.11 10.46 10.82 11.18 11.54 11.90 
55 60.72 10.51 10.91 11.32 11.72 12.13 12.54 12.95 13.36 13.77 14.17 14.57 
60 77.69 13.44 13.92 14.40 14.87 15.34 15.81 16.28 16.73 17.18 17.63 18.06 
20-PAY LIFE 
15 $27.34 $4.05 $4.26 $4.47 $4.69 $4.92 $5.16 $5.40 $5.66 $5.92 
20 29.39 4.39 4.62 4.85 5.10 5.35 5.61 5.88 6.15 6.44 
25 31.83 4.80 5.05 5.31 5.58 5.85 6.14 6.44 6.74 7.06 $7.39 $7.73 
30 34.76 5.30 5.58 5.86 6.16 6.47 6.78 7.11 7.45 7.80 8.16 8.54 
35 38.34 5.94 6.25 6.56 6.89 7.23 7.58 7.95 832 8.71 9.11 9.52 
40 42.79 6.74 7.08 7.44 7.80 818 857 8.97 9.3 9.81 10.25 10.70 
45 48.52 7.78 8.17 8.57 8.98 9.40 9.83 10.27 10.72 11.18 11.66 12.15 
55 56.17 9.19 9.63 10.07 10.52 10.98 11.45 11.93 12.41 12.91 13.42 13.93 
60 66.69 11.13 11.61 12.09 12.59 13.08 13.59 14.10 14.61 15.14 15.67 16.20 


20-YEAR ENDOWMENT ’ 
NOTE—On issues from 1909 to 1915, inclusive, rate at age 15 was $47.96, and 


at 20, $48.50. 

15 $47.79 $5.24 $5.72 $6.39 $6.91 $7.45 
20 48.48 5.58 6.07 6.59 7.10 7.64 
25 49.19 5.89 6.37 6.87 7.39 7.93 
30 50.13 6.27 6.76 7.26 7.78 | 8.31 
35 basa? 66:76" 7.25 V76 827° 8:83 
40 53.49 7.41 7.90 8.41 8.93 9.47 
4 56.69 8.29 8.79 9.30 9.83 10.37 


5 ; B : 
50 61.90 9.55 10.06 10.59 11.12 11.67 
5 70.23 11.35 11.88 12.41 142.96 13.51 


(1) (2) (3) 
$8.00 $8.58 $9.18 $9.81 $49.55 $11.40 ..... 
: . 49.97 11.4 


(1) Prems; (2) Issues of 1909; (3) Issues of 1908. 








Association Activities 











QOmaha—The Nebraska association will 
hold its annual. meeting Saturday eve- 
ning, Jan. 12, with Franklin Mann, presi- 
dent, presiding. The association has: ac- 
cepted the government’s invitation to aid 
in selling war insurance at Fort Crook 
and at the Fort Omaha Baloon School. 
The association, the request intimates, 
may also be asked to aid in selling the in- 
surance to men at Camp Funston and 
Camp Cody, the former training camp in 
Kansas; the latter in New Mexico. 


Boston—A score of general agents were 
called together Jan. 5 by Paul S. Burns, 
president, to formulate plans suggested 
by President Lawrence Priddy of the Na- 
tional association, for aiding the govern- 
ment in placing soldiers and sailors in- 
surance. With the same patriotism and 
promptness with which they tackled the 
Liberty bond proposition the insurance 
men wiil aid in placing the government’s 
policies, notwithstanding it means the 
sacrifice of their own livelihood. The 
Boston general agents, as a result of the 
meeting today, started a plan for fur- 
nishing speakers for the various camps 
about New England who will advocate 
the new insurance and tnits will be fol- 
lowed up by a general canvass of,all the 
camps by expert insurance agents fur- 
nished from the companies’ offices in 
Boston. 

ae * * 

Indianapolis—At the monthly meeting 
Monday noon, there was a prolonged dis- 
cussion of the application and effect of 
the new tax law upon corporation and 
partnership insurance. It was the under- 
standing that corporations receiving set- 
tlements of life insurance through the 
death of officers upon whom life insurance 
has been carried for the benefit of the cor- 
poration are to be taxed for the same 
upon e basis of excess profits. This 
was regarded by the Indiana life men as 
imposing a great hardship and as an 
almost: insuperable argument against in- 
surance of this character. A _ resolution 
was passed to the effect that the Indiana 
association keep in touch with the 
National association and be ready, 
through its influence with its represent- 
atives in Congress, to help to secure legis- 
lation that would not be too burdensome 
upon life insurance buyers. Particular 
efforts at first, it was recommended, 
should be made to have life insurance 





premiums exempted from income taxa- 
tion. There was also an interesting dis- 
cussion of the right, under the Indiana 
law, of the policyholder to reserve the 
power to change the beneficiary. It was 
agreed that the Indiana law is desirable 
in this respect. It was suggested that 
life insurance agents in surrounding 
towns be impressed with the value of an 
associate membership in the organization, 
provision for which already is made in 
the by-laws. At the February meeting 
there will be the annual election of offi- 
cers and Isaac Pinkus, William E. Os- 
born and P. W. Simpson were appointed a 
nominating committee. 
* * @ 


Topeka, Kan.—The association will spend 
the week beginning Jan. 28 at Camp Funs- 
ton helping to write government life in- 
surance for the men in the National, Army 
in training there. At a meeting called by 
Henry Hall, president, 20 members agreed 
tu spend an entire week helping the gov- 
ernment in providing life insurance for 
the soldiers. It is proposed that the in- 
surance men go into the camp as if they 
were writing business for their own com- 
panies, doing the work in the same way, 
but writing the applications on the blanks 
furnished by the government and turning 
the applications into the government clerks 
when the work is completed. 

* * * 

St. Louis—A call of the government to 
assist in a campaign to induce all soldiers 
and sailors to take out government life 
insurance before Feb. 12 has been re- 
sponded to by members of the association. 
Warren C. Flynn, president, received a 
letter from National President Priddy urg- 
ing the St. Louis underwriters to assist 
in the campaign. Fifty immediately vol- 
unteered to go to Camp Funston the last 
week in January and conduct a campaign 
there. A fund for the defrayment of the 
expenses of the campaign is being col- 
lected. 

* 7 * 

Des Moines—Members of the associa- 
tion are on record against the scheduled 
meeting of the Northwest Underwriters 
Congress at Fargo until after the war. 
Resolutions favoring such postponement 


“were adopted at the January meeting of 


the organization in DesMoines . Saturday 
night. They say that acute transporta- 
tion conditions and the necessity of cur- 
tailing passenger traffic should cause the 
ealling off of the congress for the time 
being. Robert Orriny of the Mutual 


Benefit was chosen president for 1918; 
Walter St. John of Equitable of Iowa, 
first vice-president; I. M. Treynor of the 
Northwestern Mutual, second vice-presi- 


dent; Bernard Nowack, Connecticut Mutu- 
al, secretary, and F. J. Brennan, Kansas 
City Life, treasurer. A letter from the 
president of the Greater DesMoines com- 
mittee congratulating the life men on 
their showing in the recent Red Cross 
campaign was read. Their work in the 
Liberty Loan campaigns was also warmly 
commended. A committee was named 
to choose committeemen for the National 
Association of Life Underwriters: 


Racine, Wis.—At the monthly meeting 
Saturday the chief speaker will be E. C. 
Fowler of Chicago, general agent of the 
State Mutual and president of the Chicago 
association, who will talk on the govern- 
ment plan of life insurance for enlisted 
men, 


Life Notes . 


The Southwestern Life of Dallas Texas, 
has set aside $25,000 for extra war mor- 
tality reserve. 


The Maryland Assurance of Baltimore, 
the new life insurance consort of the 
Maryland Casualty, has been admitted to 
Indiana. 


Commissioner Emory H. English of 
Iowa, has announced that he will retire 
from the Iowa department Jan. 16. 
Taake will succeed him at that time. 


Lieut. L. A. France, son of E. M. France, 
general agent of the State Mutual at 
Cleveland, is on his way to France. He 
was formerly stationed at Camp Sheri- 
dan, Montgomery, Ala. 


During last week a service flag with 51 


stars was unfurled by the Missouri State 
Life. This shows that number of mem- 
bers have joined the colors from the home 
office and field force. 


Following the trend of some of the 
larger fire agencies in the city, DeWick 
& Flanders have announced the establish- 
ment of a life department in connection 
with their agency, with Harry A. Stevens 
in charge. 

One thousand-dollar life insurance poli- 
cies are being presented to all telegraph 
operators employed by the Associated 
Press, the policies to be maintained by 
the company as long as the beneficiaries 
are in its employ. 

T. A. Wondreyka, of Milwaukee, has 
been appointed agent of the Old Line Life 
of Milwaukee at Watertown, Wis. _He 
assumed his duties on Jan. 1. Mr. Won- 
dreyka will have charge of all agencies 
in Dodge and Jefferson counties. 


The C. A. Lawton Co., DePere, Wis., 
founder and machinist, presented each 
employe with a life insurance policy un- 
der the group plan as a holiday gift. The 
policy is taken out in the Metropolitan 
Life and was written by H. L. Fowler, 
local agent at DePere. 


Sixty agents of the Guarantee Fund 
Life of Omaha, who attended the com- 
pany’s annual convention last week were 
entertained at a dinner by the president 
and Mrs. J. C. Buffington at their home. 
At the conclusion of the dinner the agents 
were guests at a theater party. 











The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE be necessary to realize your am- 
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E. C. CORRY, President 


Des Moines Life and Annuity Company 


of DES MOINES, IOWA 


WAN TED—Two Agency Supervisors to work in Iowa with 
local agents on lists of selected prospects. 


Salary and com- 


Call on or address 


O. G. WILSON, Agency Manager 


E. A. LEWIS, Secretary 














REAL GENERAL AGENCY 
OPENINGS 

In Iowa, Illinois, Indiana, Michigan, Minnesota, 

Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 
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Cincinnati Association Will Assist in 
the Campaign to Interest Soldiers 
in Federal Insurance 





Sam Houston, manager of the 
Phoenix Mutual, will lead the forces 
of the Cincinnati Life Underwriters’ 
Association for the coming year, hav- 
ing been elected president succeeding 
Harry Walter Hutchins at the annual 
meeting Jan. 8. The meeting was ad- 
dressed by Hon. John Galven, the new 
mayor of Cincinnati, who gave a splen- 
did patriotic talk and also showed the 
importance of insurance interests. John 
Jay Rowe, vice-president of the First 
National Bank, chairman of the com- 
mittee on thrift stamps in Cincinnati, 
spoke on that subject. 

John L. Shuff, manager of the Union 
Central Life, who has been appointed 
to take charge of the soldiers and sail- 
ors insurance for Ohio, Kentucky, 
Tennessee, Georgia and Alabama, 
spoke, showing that only about 20 per- 
cent of the soldiers so far have taken 
the government insurance and called 
upon the members of the Cincinnati 
Life Underwriters’ Association for help. 
All volunteered, and the Cincinnati as- 
sociation will have the responsibility 
for the soldiers at Camp Sherman at 
Chillicothe, O., and will also assist Mr. 
Shuff in some of the other cantonments. 

The other officers elected were John 
W. Mackelfresh of the Penn Mutual 
as vice-president, succeeding Sam 
Houston; Carl Dehoney, manager of 
the Western & Southern Life home 
office agency, as secretary, succeeding 
J. N. Lewis of the Equitable; B. W 
Bassford of the John Hancock Mutual, 
treasurer, succeeding W. Howard Cox 
of the Union Central; and executive 
committee A. F. Sommer of the Metro- 
politan, Victor Trounstine of the 
Northwestern and Hiram A. DeCamp 
of the Mutual Life. 


GOVERNMENT ASKS 
AGENTS TO LEND A HAND 


(CONTINUED FROM PAGE 1) 
surance agents of the country through 
the National Association. Accordingly 
Mr. Priddy has wired to the presidents 
of various local associations, and many 
have already volunteered their services 
for the last week in January. It is de- 
sired that all possible applications for 
government life insurance be received 
by Feb. 12. 

Students of life insurance regard it 
as a very significant fact that in spite 
of the extremely low rate at which the 
government offers to insure the mem- 
bers of its National army, only one- 
fifth have purchased the protection, and 
many of these not in the full amount. 
The need of the soliciting agent is rec- 
ognized by the government. 


Rety on Agents to Win 


White the government life insurance 
plan has progressed more rapidly than 
any s.ate life insurance funds that have 
yet been tried, it must be remembered 
that the rate asked is the lowest in the 
history of life insurance, and the pro- 
tection is being offered to men who 
could not otherwise obtain it. In spite 
of this fact only 20 percent of the men 
have availed themselves of the oppor- 
tunity of purchasing government in- 
surance, and the President now calls in 
the organized life insurance selling 
forces of the country to put the gov- 
ernment insurance plan “over the top.” 

The Chicago Association will inter- 
est the men at Ft. Sheridan and will 
also send _ representatives to Camp 
Grant at Rockford and Great’ Lakes 
Naval Training Station. They will be 
assisted at Rockford by the members 
of the Rockford Association, and at 
Great Lakes by the life men of Mil- 
waukee and Racine. The aviation 
camps at Belleville, Ill, will be in 


. vania has decide 








The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 








charge of the St. Louis Association and 
the Decatur, Ill., and Danville, Ill, as- 
sociations will interest the men at 
Rantoul, Ill. 

An insurance campaign committee 
has been appointed by Secretary of 
the Treasury McAdoo, of which John 
L. Way of the Travelers is chairman. 
The members so far selected are as fol- 
lows: Lawrence Priddy, president of 
the National Life Underwriters Asso- 
ciation; John L. Shuff, manager Union 
Central at Cincinnati; George Kuhns, 
president Bankers Life of Iowa; D. P. 
Markey, Detroit; Henry L. Rosenfeld, 
Equitable of New York; A. R. Talbot, 
Illinois; T. W. Vardell, Dallas, Texas. 
Others will be added, the purpose being 
to secure live wires and leaders who 
will make the campaign a success. 


First Government Claim 


Edwin A. Peterson, of Mineapolis, a 
private in the national army who was 
killed in Chicago last week en route 
from Minneapolis to Jefferson Bar- 
racks, St. Louis, Mo., is the first United 
States soldier who applied for a war 
insurance policy to die. He held a pol- 
icy for $10,000 and was 22 years old. 





Guaranty Will Celebrate 


DAVENPORT, IA., Jan. 8— The 
Guaranty Life is making plans to com- 
memorate its fifteenth birthday Feb. 3. 
District meetings will be held in all 
the states in which the company oper- 
ates and a campaign will be put on for 
the first two months of the year to put 
on a record-breaking business. 





Travelers Business 


The Travelers shows new life -busi- 
ness paid for last year $185,500,000, a 
gain of $70,500,000. Its life premiums 
were $16,500,000, a gain of $2,800,000. 


Department Wrote $35,808,000 


The central department of the New 
York Life, including the states of IlIli- 
nois, Iowa, Nebraska and South Da- 
kota, paid for $35,808,000 of new busi- 
ness in 1917, which is $8,158,000 in ex- 
cess of its allotment. Each of the 10 
branches in the department filled its 
allotment. 





Governor as Speaker 


BOSTON, Jan. 5—Manager Paul S. Burns 
of the Mutual Life of New York secured 
the presence of Governor Samuel W. Mc- 
Call and Lieut. Gov. Calvin E. Coolidge 
as special guests for the regular monthly 
dinner given the Boston agency staff this 
week. 





Life Notes 


The three months’ contest between the 
agents of the Equitable Life of New York 
in the state of Massachusetts and the 
City of Chicago, has just ended, the Chi- 
cago agents carrying off the honors, hav- 
ing written $877,000 more than the volume 
produced by the Massachusetts agents. 

The district court of Wyandotte County, 
Kansas, has issued an order restraining 
the Modern Brotherhood of America from 
putting into effect its increased rate 
schedules, until after a hearing Jan. 26. 
The plaintiffs were Paul F. Heusser, sec- 
retary of the order in Kansas City, Kan- 
sas, and other members. 


The inShrevceconpmiggioher of Pennsyl- 

that ‘under the insur- 
ance laws of the state his authority is 
restricted td rates effective against only 
a certain class of insurers and does not 
apply to a general advance on every kind 
of risks He will not interfere with the 
advance ordered by the underwriters’ as- 
sociations in Philadelphia and the middle 





department territory. 








Catch the Spirit of the Company 


Fave you ever noticed that every life company has a distinct individ- 
uality? What life company has made Kansas famous in life insurance 
work? When you speak of Kansas life insurance you think of 


The Farmers & Bankers Life 
Insurance Company 
WICHITA - - - KANSAS 


The company has a name for reliability, service, liberality, enterprise, 
determination and achievement. Its directors are giving it their best 
thought. It is ever to be the premier life company ‘of its home state. 
Kansas has many things to be proud of. It will always find that The 
Farmers & Bankers Life is a credit to the state. Represent a company 
that has a high standing at home. It means much to have back of you 


a crowd of Kansas boosters. 
nary and industrial experience, to take an 


WANTED: 
* important Field position that will appeal 


to a man who can organize and do things in a big way. This is an unusual 
opportunity for the right man. Write in strict confidence, and in detail, 
62-W, care The National Underwriter. 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 


_Ypettsiq? The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representativ. 
terms and territory, write to . nies 


WM. MONTGOMERY, Sec’y and Gen. Mer. 


New Masonic Temple Washington, D. C. 














A well seasoned insurance man with ordi- 


















, if 


For 











An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 
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One UCCESS 18 . We have a contract for you under which your 
ERV 


ICE | income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Pimitin 


Cash Capital $200,000.00 V. D. CLIFF, President 
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IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROY AL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 


PATHFINDER to 


Western Insurance Stability 





jEaming over six per 
cent on its investments. 


q Low Rate of Mortal- 
ity. 


q Liberal Dividends. 


@ Policies that have a 
Selling Force. 


@ Agency Contracts 
that are Modern and 
Just. 


@Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


Whites both Annual 
and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 




















FINEST, BEST, BIGGEST . 
YEAR NOW AT HAND 


(CONTINUED PROM PAGE 1) 


called into service. They would not 
have taken insurance under other con- 
ditions. During the summer and up to 
the cold weather in the fall, there was 
considerable drifting among life insur- 
ance men, some were discouraged, 
many were indifferent, others went in- 
to another line of business. When cold 
weather set in, and men found that it 
was up to them to make more money 
to meet increased expenses, and buy 
coal, they got busy and found that life 
insurance was easy to write. Decem- 
ber was one of the best months of the 
year. All the companies found it an 
excellent period. He said that he has 
every reason to feel that 1918 will be a 
better year than 1917. 


Business Is Prosperous 


Pessimism he characterised as the 
best excuse for lack of effort. He called 
attention to the annual reviews in the 
Jan. 1 daily papers, where various de- 
partments of life’s activities were sur- 
veyed, almost all showing a thrifty and 
healthy condition. He said there is 
more money in the country than ever 
before. People are being educated to 
save and be economical. This helps life 
insurance. Life insurance companies 
advocated thrift, economy and system- 
atic saving decades before the Liberty 
loan campaign started. Now the gov- 
ernment backs up this campaign of 
thrift. Men are generous in subscrib- 
ing money for the protection of human 
life. This creates a mood and deter- 
mination to protect their immediate 
families. 

No Fluctuation Seen 


Mr. Stevens said that a depressed 
and melancholy life insurance man 
these days is no competitor whatever. 
He called attention to the market value 
of stocks and bonds of various kinds, 
showing how life insurance keeps on 
an even keel and.does not fluctuate. He 
believes that life insurance will be more 
sought for than ever because the gov- 
ernment is not overlooking any avenue 
for taxation. Inheritance taxes will in- 
crease and money put into life insur- 
ance is just about the bést investment 
that can be made these days. 

He called attention to the fact that 
the government in its plan for life in- 
surance urged the people to support it 
because the men in the trenches could 
not fight with vigor and confidence if 
they thought that their folks back home 
were not protected in case they were 
killed. The government felt that it 
would be a great stimulator for the 
troops and would improve their morale 
if all carried government life insurance. 


Fighting Life’s Battles 


Mr. Stevens said that men cannot 
fight the big battles of business there- 
fore without knowing that their fami- 
lies are amply cared for. He thinks 
that there are many straws which show 
the way life insurance is drifting. It 
is becoming more and more popular. 
A few years ago the Lutherans did not 
believe in life insurance. Now there 
are Lutheran life insurance companies. 
Wages are high these days. Any able 
man can get work and can command a 
very good price for his wages. Women 
are getting more and more into the 
business world and are earning very 
good money. While the cost of food 
is higher, Mr. Stevens, doubts very 
much whether the cost of living is any 
higher. People have cut out the lux- 
uries, have restricted their diet and are 
not living so fast. They are economiz- 
ing and it has been a good thing for 
the country and the people. Waste is 
being more and more eliminated. A 
few years ago a business man might 
not want to go to a $5 banquet, but he 
felt that he would have to do so, if in- 
vited and urged, in order to hold up his 
front. Now if he is asked to go to a $5 
banquet it if a patriotic thing to de- 
cline. 

He thinks that people, as a rule, have 





just as much money as ever. All this 
means thrift and money to be spent for 
life insurance. He believes that there 
is something certainly wrong with life 
insurance men who, today, see a dis- 
couraged outlook for their business. 
Such men lack backbone and they must 
witness the splendid progress being 
made all around them by life insurance 
men who are working with enthusiasm 
and energy. 


Stuart B. Edmondson’s Talk 


One of the big speeches of the con- 
vention was made by Stuart B. Ed- 
mondson, manager of the Lumber Ex- 


change agency in Chicago. He talked 


on the value of optimism. 

Mr. Edmondson made a profound im- 
pression on his hearers and all realized 
that a new star was shining brightly in 
the life insurance firmament. He stated 
that more life insurance can be sold if 
agents were optimistically enthusiastic. 
He said that a life insurance man is a 
benefactor in his work. He laid stress 
on the fact that a life insurance man’s 
optimism must be sincere and not af- 
fected. He called attention to the fact 
that the great figures in the world’s 
history have always been optimistic. 
He pictured the business man along 
about 4 o’clock in the afternoon, de- 
pressed, somewhat discouraged and 
tired. The life insurance agent who is 
enthusiastic and optimistic comes in 
and radiates an atmosphere of good 
cheer. Life men, he said, should de- 
velop a happy disposition and scatter 
sunshine everywhere, 


Difference Is Seen 


He called attention to the difference 
between life men. He said that on Dec. 
31 he asked one of his men if he could 
not go out and get an application. 
The man replied that it was useless to 
try to do anything on the last day of 
the year. People were busy and did not 
want to talk life insurance, Another 
man came in full of zeal and determina- 
tion. He asked Mr. Edmondson if he 
did not want some business that day. 
Mr. Edmondson said that he did, but 
he understood that it was a poor day 
to get business. This life man told him 
that it was one of the best days in the 





year. Mr. Edmondson said that any 
day is a good day for the right kind 
of an agent. He said that optimism 
conquers where everything else fails. 
Optimism is catching and should be 
scattered around. 

P. N. Musser of Elgin, the retiring 
president, opened the meeting and 
called on Charles H. Thornton to give 
the inaugural address. Mr. Thornton 
is connected with the Lumber Ex- 
change agency in Chicago. He said 
that there should be no difficulty in 
closing this year with $100,000,000 in- 
surance in force, as $85,000,000 was 
passed Dec, 31. 

Korrady Makes a Speech 


Assistant Manager of Agencies Karl 
B. Korrady made a talk, showing why 
the Illinois Life men placed the com- 
pany beyond the $85,000,000 mark. He 
said that it was due to unified support 
all along the line. In calling attention 
to the great record of Otto H. Augus- 
tine of Peoria, Ill, he said that this 
man. believes in what he has to sell, 
talks enthusiastically and works hard. 
One of the achievements of the year 
was the landing of P. D. Armour of 
Chicago for $50,000 by C. H. Thorn- 
ton, president of the Green Signal 


Club. He cited the achievements of J. - 


M. Kelly and Thomas M. Cusick, who 
went out into a district where the regu- 
lar agents were complaining of soft 
corn, saying that it was impossible to 
do anything with the farmers. In four 
days’ work these men landed 16 appli- 
cations, amounting to $50,000. Later 








AO Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life’? plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 
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HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the — in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 
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Central and Southern Ohio and Northern Ker-tucky 
Rooms 601-606 The Fourth National Bank Building 


256 Broadway, NEW YORK 
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they went back and in four days landed 
$125,000. When they delivered the pol- 
icies they got five more applications, 
amounting to $20,000. He said that 
Harold Dyrenforth of Chicago pro- 
duced $200,000 and maintained a per- 
sistency record of 97 percent. 


Arnold Gives Technical Talk 


Secretary O. J. Arnold of the com- 
pany talked on the actuarial features 
of life insurance and said that his ob- 
servations convinced him that a too in- 
timate knowledge of technique is detri- 
mental to the agent, especially if he 
attempts to use it in his canvass. Actu- 
arial analysis is not necessary in selling 
insurance. The agent should tell the 
benefits and explain the provisions of 
the policy, but should not employ tech- 
nical knowledge in the presentation of 
his contract. He said that life insur- 
ance contracts cover the contingency of 
death and in case of the endowments 
the contingency of survival in addition. 

Julius Abrahamson Speaks 


Julius Abrahamson of Chicago, in his 
talk, dwelt on the beauties of the 
monthly income policy, saying that 
most women are poor judges of invest- 
ments and are frequently the prey of 
good intentioned people who guide 
them wrong or ill intentioned people who 
desire to get their money. When wo- 
men come into the possession of life 
insurance, they are usually worried with 
a multitude of other cares and the re- 
sponsibility of investment should not be 
placed upon them. He said that a man 
would not usually give a large sum of 
money to his wife to use in paying the 
household expenses by investing it judi- 
ciously, and employ the income to meet 
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the domestic demands while he is liv- 
ing. At that time she would have the 
benefit of his counsel as to making the 
investment. Mr. Abrahamson said that 
he had been able to go back to his 
old policyholders and get many of them 
to change their policies to the monthly 
income plan and increase their insur- 
ance, so as to give their beneficiaries a 
greater income. 


Inheritance Tax Demand 


He, too, has found the inheritance 
tax argument a good one to induce men 
to take out insurance. A forced sale 
depreciates securities and hence life in- 
surance money comes in good play 
when the inheritance tax has to be paid. 
Women, he said, are better prospects 
for insurance than ever before. He 
thinks that many life agents are over- 
looking small partnerships and small 
business concerns that are just as good 
prospects as the bigger ones, and need 
the insurance just as much. He said 
that it is possible to place a definite 
property value on the individual in his 
business and this should be covered by 
life insurance. The endowment plan 
for retirement of bonds and for creating 
funds for various institutions is be- 
coming more and more popular. Dur- 
ing times of depression, a large line of 
life insurance means that the credit 
will be maintained. 


O. H. Augustine Speaks 


Otto H. Augustine of Peoria, Ill., said 
that the work of the life agent is of a 
twofold nature. He owes a loyalty 
to his clients and his company. He 
called attention to the fact that life in- 
surance work is voluntary in that al- 
most all agents are on a commission 
basis and work when they desire and 
as hard as they wish. He thinks that 
every agent should know his rate book 
and his equipment well. He character- 
ized a life man as an ambassador of 
love. Agents must love their work, be 
in full sympathy with it and live in it. 


Must Appreciate His Responsibility 


He dwelt on the fact that an agent 
must appreciate his responsibility in so- 
liciting. If he does not land a man, 
the responsibility is largely on him be- 
cause that man perhaps has not suffi- 
cient insurance or none at all. In sell- 
ing life insurance an agent can always 
tell a man that while he is purchasing 
something he does not need at the pres- 
ent time, he will need it in the future. 
He said that the man who delivers a 
policy is the biggest man in the coun- 
try. Mr. Augustine aims to clean up a 
family while he is at it and write every 
one in sight. He said that it is the 
agent’s business to get the name on the 
dotted line and it is none of his busi- 
ness to ascertain how the premium is 
going to be paid. Mr. Augustine says 
that every policyholder that is written 
should be made a firm friend, so that 
he can be rewritten from time to time. 


Truth Should Be Told 


He urged agents to tell the truth, 
never deceive, be perfectly frank. Mr. 
Augustine says that he has no trouble 
in delivering rated up policies because 
he tells the exact truth and’is open and 
above board when it comes to dealing 
with his clients on this or any other 








question. He has no use for the tired 
and discouraged agent. He said that 
work is about all that such a man needs 
and it is the remedy for every ailment. 

John M. Kelly of Chicago advised 
selling larger policies to farmers. He 
said they are in a position to purchase 
greater amounts of insurance. He has 
had his greatest luck in selling farmers 
while they were in their homes rather 
than in the field or elsewhere at work. 
He thinks that their attention can be 
secured to better advantage when they 
are absent from their labor. 


J. B. Norris and E. J. Hutchinson 


John B. Norris, district manager in 
central Illinois, called attention to the 
big developments in life insurance con- 
tracts, saying that the total and per- 
manent disability clause insured life 
insurance. Edwin R. Higbee of the west- 
ern Illinois agency explained the new 
rule of the company whereby $5 is now 
required as a deposit from every new 
agent for his outfit. This deposit will 
be returned to him when he has written 
$10,000 of business, or if he hands back 
the equipment in good condition. 





E. J. Hutchinson, district manager at 
Champaign, Ill., said that the secret of 
life insurance success is simply work. 
He declared that an agent may sit in a 
most gorgeously equipped office with 
mahogany furniture, the finest rugs and 
most elegantly appointed fixtures, and 
yet starve to death. He said that in 
order to get some people to insure, it 
was necessary to back a hearse up to 
their door. 


Annual Banquet Is Held 


In the evening the annual banquet 
was held, over which Vice-President R. 
W. Stevens presided. The two speak- 
ers of the evening were Private Peat 
and Platoon Sergeant Nightingale, both 
of whom gave their experiences on the 
war front. A stunt was pulled off for 
the benefit of Harold Dyrenforth. He 
was presented with a magnificent punch 
bowl and when the waiter was carry- 
ing it toward Mr. Dyrenforth he fell 
and broke it into bits. It was some 
time before the banqueters realized that 
it was all a joke. In the meantime 
there were many “ohs” and “ahs” and 
heavy hearts. 











TENTH ANNUAL STATEMENT 
Continental Life Insurance Company 
WILMINGTON, DEL. 

December 31, 1917 
ASSETS 
First mortgages on real estate. .............00000- $1,666,828.80 
AN ERD e ec A von basse’ Cis eee zekiseked 508,875.36 
Policy liens within the reserve.................... 241,529.18 
CAS eae so SE oy ae MADRE He ha Sik ees 161,308.44 

RY 6 cecie $2,578,541.78 
LIABILITIES 
I is 5 dan 44 CK Adee eek sad ds deaccdeleds $1,221,164.67 
Pe, PEON, GIES oi ik oe gn ied o't beeen eens 38,989.80 
ee No. OY Si Ah ais nce bakes $1,260,154.47 
ek nds rticdeninein amen amnment $601,690.00 
W's cs cereus ss havexetesecsestenis 716,697.31 
Assets in excess of liabilities............ 1,318,387.31 
"Baa FOES DAG AN e's scent $2,578,541.78 
FIVE YEARS’ PROGRESS 
Year Income Assets Insurance 
Pi 6 a IHN $259,557 $ 522,004 $ 9,232,314 
EEeirinkaehaenee 740,462 2,578,542 18,004,571 











STOCK SALESMAN 


Open in 


Office: 


11 Second Nat’! Bank Bldg. 
TOLEDO, OHIO. 





Good Territory { 


DRAPER BROTHERS 


Stocks and Bonds 


Ohio — Michigan — Wisconsin 
Minnesota — Indiana — Illinois 


Unless a selling proposition has real BACKBONE in it and behind it—it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 


furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 
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“Another Year of Progress— 


Dec. 31, 1916 GAIN 
SR Pate AAT $11,943,640 $1,664,007 
Samnies to Policyheolders . 1,141,900 133,149 
Insurance inforece . . - 104,989,362 15 392,529 
PN iS gn se he 4,485,710 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 
Open to Agents in Ohio, Indiana, Kentucky, West 


Virginia, Western Pennsylvania and Michigan 





MR. AGENT— 


GOOD TERRITORY—GOOD CONTRACTS 
Can Be Secured With’ 


MERCHANTS LIFE INSURANCE Co. 


Des Moines, Iowa 


OVER FIFTY-EIGHT MILLIONS IN FORCE 
Operating in Twenty-Five States 











FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Pelicyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 

$12,000,808.15 $2,336,639.97 $106,880,393.00 

Dec. 31, 1916 Dec. 31, 1916 Dec. 31, 1916 

$14,142,052.49 $2,708,397.65 $129,199,279.00 


$15,325,25339  $2,841,209.49  $144'786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK,N.Y. 














The Gem City Life Insurance Company 


DAYTON, OHIO 


General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


jJ.0. LAUGMAN, President B. O. BERGE, Sesretazy 


Lutheran International 


Insurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 











“SAFE AS A GOVERNMENT BOND’ 


©) The GHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT*x° MONTHLY INCOME INSURANCE. 


jaar LATEST POLICIES AND AGENCY CONTRACT Sai): 87‘\an 
Openings OHIO IND wate and MICH. Write Columbus 





CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 














FLANDERS LIFE AND ACCIDENT SERVICE 


| ORGANIZED 1913 
A scientific service in the ii of insurance subjects. We make reports on insurance applicants 
5 ee DT cont ce ee 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA ¢: 
(Also Other States Organized) 


WM. H. FLANDERS, Mgr. Central Office INDIANAPOLIS, IND. 
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PROBATE BOND RATES 
MATERIALLY ADVANCED 


Increases Apply to All Forms 
of Contract Issued in 
Such Courts 


BANK BLANKET HIGHER 


Over 100 Percent More Charged for 
Special Farm Where Coverage 
is Big 


Two increases in bonding rates have 
been promulgated and further ones are 
expected. One advance is on all forms 
of probate court bonds and the other on 
blanket bank bonds. The increase on 
the latter class is considered a forerun- 
ner of a general increase on all manner 
of fidelity bonds, both individual and 
schedule. 

The new probate bond rate is $5 on 
all bonds up to $500 in amount, instead 
of up to $1,000 in amount, 1 percent on 
bonds from $500 to $1,000, $10 on a 
$2,000 bond and $12 on a $3,000 bond. 
Bonds running from $100,000 to $500,000 
will hereafter be $300 for the first 
$100,000 and $2 per thousand for every- 
thing in excess. Bonds running from 
$500,000 to $1,000,000 will cost $1,100 
for the first $500,000 and $1.50 per thous- 
and for the excess. Bonds over $1,000,- 
000 will cost $1,850 and $1 per thousand 
for the excess. Formerly rates applied 
to classes from $100,000 to $250,000 and 
from $250,000 to $500,000 and everything 
in excess of $500,000. The general re- 
sult is an increase all along the line. 


Bank Blanket Bond Rates 


The increase on the bank blanket 
bond runs from nothing on the $25,000 
bond up to more than 100 percent on 
the $30,000 bond. The minimum premi- 
ums for the bonds of amounts ranging 


nd Prem Bon Prem 

$ 25,000 ...... $ 625 $175,000 ...... $1,650 
0,000 ...... 825 200,000 ...... = 

75,000 ...... 1,025 225,000 ...... 1,950 

100,000 ...... 1,200 250,000 ...... 2,100 

125,000 ...... 1,350 275,000 ...... 2,250 

150,000 ...... 1,500 300,000 ...... 2,400 


Losses on Big Bonds 


For each employe additional to 25 
and up to 50 an additional premium of 
$15 is charged on the $25,000 bond. For 
each employe from 50 to 100 under the 
$25,000 bond the additional charge is 
$10. For each employe additional to 
100 on the $25,000 bond the additional 
charge is $5. These rates are to be 
increased 15 percent where the bond is 
$50,000, 25 percent where the bond is 
$75,000, 30 percent where the bond is 
$100,000 and 5 percent higher for each 
$25,000 in excess thereof. The above 
rates are of course on primary bonds, 
but as the rate for excess bonds con- 
tinue at 50 percent of the rate for pri- 
mary bonds, the increase on excess 
bonds corresponds to the increase on 
primary bonds. 

These increases indicate that the com- 
panies have been getting their heavy 
losses where the bond limits are high 
and not where they are low. 


‘the year. 





CONVENTION WAS HELD 


70 AGENTS AT HOME OFFICE 
Provident Life & Accident Men Enter- 
tained on Strength of Records 
' Made Last Year 





On Dec. 28 and 29 the Provident Life 
& Accident of Chattanooga held its an- 
nual agency convention, attended by 
about 70 men from the 17 states in 
which the company operates from 
Pennsylvania to Texas, and represent- 
ing the life, health and accident and 
railroad departments, each of whom 
won the trip by attaining a specified al- 
lotment of new business. 


A series of entertainments was carried 
out, including luncheon at the Read house, 
an automobile trip through Chickamauga 
park and Fort Oglethorpe, with a visit to 
the cantonments and trenches, a _ theatre 
party, -and luncheon at Signal Mountain 
Inn with side trips to various points of 
interest. 

Various meetings were devoted to agency 
problems and claim matters, and subjects 
of general interest discussed by the dif- 
ferent officials, department heads and rep- 
resentatives from the field. 

The program wound up with a banquet 
at the Hotel Patten, presided over by 
President Maclellan as toastmaster. <A 
number of prominent speakers were pres- 
ent, and at this time prizes distributed to 
winners of the lively contest which has 
been carried on during the last quarter of 

In 1917 the Provident qualified .in two 
additional states and is now the only 
southern company writing health and ac- 
cident business in all of the states south 
of the Ohio and east of the Potomac 
rivers. The company’s capital stock was 
increased $50,000 and its assets more than 


Each department has shown a rapid 
and healthy increase in business. The 
life department which was inaugurated in 
the spring of 1917 has written more 
than $1,500,000. The railroad department 
has closed a large number of very val- 
uable contracts, including a franchise on 
the entire Southern Railway system, 
where a large volume of business has 
been written. The monthly premium de- 
partment has shown an increase of more 
than 100 per cent and has high class pro- 
ducing agencies in all of the seventeen 
states. 

The prospects in immediate view for 
1918 and the outlook for new business 
during the coming year are extremely en- 
couraging and the officials and field men 
are very enthusiastic over the assurance 
of a continued rapid growth for the com- 
pany. 


Proceeds Subject to Tax 


The treasury department has made a 
ruling that any amount received under an 
employer’s liability or workmen’s com- 
pensation or any accident policy is sub- 
ject to the income tax. 





Reciprocal Is Organized 


INDIANAPOLIS, IND., Jan. 7—H. 
Woodsmall, of the H. H. Woodsmall & Co 
general agency here announces the forma- 
tion of the Indiana Coal Operators Recip- 
rocal Association with himself as attorney- 
in-fact and Charles E. Henderson as attor- 
ney and adjuster. The Woodsmall agency 
represented the Guardian Casualty as In- 
diana general agents and in its place have 
taken the Republic Casualty. As the latter 
company does not care for a large amount 
of workmen’s compensation covering min- 
ing property formerly placed by the office, 
Mr. Woodsmall formed the reciprocal. It 
is understood that he has already secured 
subs€ribers representing about $100,000 in 
payroll. He states that the company will 
be operated on a 20 percent commission 
basis with 80 percent deposited as reserve. 
The coal mine business has been costly to 
the insurance companies in Indiana and 
it is hardly likely that there will be much 
regret in seeing the operators try out the 
experiment of self insurance. 


. 
. 





MEET AT HOME OFFICE 


OVER SIXTY AGENTS QUALIFY 





Round-up of Central Business Men’s 
Association Leaders Is Most 
Successful Held 


coeeeeeanatal 


Over sixty agents attended the fourth 
annual agency convention of the Cen- 
tral Business Men’s Association of Chi- 
cago dt the home office last week. It 
was the largest and most enthusiastic 
get-together meeting that the Central 
Business Men’s agents have had. The 
officers of the company have always 
been guided by the opinions of the men 
in the field, and the policy of the com- 
pany has been, to a large extent, shaped 
by the suggestions furnished by the 
men on the firing line. 

Three days were devoted to a free 
exchange of ideas and the reading of 
papers on the assigned tropics. The 
meeting was opened by H. G. Royer, 
president, who spoke on “Qualifications 
of Agents.” 


Coomer on Organization 


A. S. Coomer, manager at Kansas City, 
who is in charge of the company’s larg- 
est agency, discussed “Efficiency in Or- 
ganization.” C. T. Bratton, of the Kansas 
City agency, discussed “Approaching and 
Closing a Prospect,” and a bird’s-eye view 
of the accident and health situation was 
given by W. S. Crawford, associate editor 
of the Insurance Post, in his “Observa- 
tions of Accident and Health Insurance.” 
W. A. Gillis of Minneapolis explained his 
development as the Central Business 
Men’s salesman. At the close of the ad- 


dress on each topic the question was open 
for discussion. 


Inspiring Talk by Hotchkiss 


F. R. Hotchkiss of Chicago is one of the 
company’s leading producers and his talk 
on, “Why I Believe in the Central Busi- 
ness Men’s Association,” was very inspir- 
ing to new men. R. J. Long, manager at 
Detroit submitted some suggestions for 
new policy contracts to be issued in 1918. 
Considerable time was devoted to dis- 
cussion of the most desirable form of new 
policies, and sometime during 1918 a new 
contract based on the suggestions sub- 
mitted at this meeting will be issued. 

R. W. Thompson of Chicago, one of the 
association’s oldest men, answered the 
various objections submitted by the pros- 
pects. On the closing day Dr. David H. 
Keller discussed cooperation between the 
agent and the claim department and the 
meeting was closed, with talks by C. O. 
Pauley, secretary and treasurer on claims. 


Hold Annual Banquet 


The annual banquet was held in the 
evening, at which all of the employes of 
the home office were present, in addition 
to the qualifying agents and their wives. 
Talks were made by H. G. Royer, presi- 
dent; C. O. Pauley, secretary and treas- 
urer, and Frank Helmar, general counsel. 
An entertaining program was furnished 
by the Redpath Lyceum bureau. In out- 
lining the company’s progress during 1917 
Secretary Pauley announced that the 
company now has a premium income of 
$407,000, and assets of $125,000, with a 
surplus of $85,000. There are but two 
companies operating on the same basis 
that collect more premiums annually, and 
one of these has been in financial difficul- 
ties during the past year. This notice- 
able increase in assets and premium in- 
the fact that the association has_ in- 
come has been accomplished in spite of 
creased its premium rates during the year. 


Adjusters Association 


SAN FRANCISCO, CAL., Jan. 9—Chas. 
B. Morris of the Maryland Casualty was 
reelected president of the Casualty Insur- 
ance Adjusters Association of California 
at its annual meeting. Norton, 
Globe Indemnity, was elected vice-presi- 
dent, with G. R. Williams, Ocean Accident 
& Guarantee, secretary-treasurer. 





ACCIDENT AND HEALTH 
CONFERENCE PROGRAM 


Arrangements for Mid- Winter 
Meeting Have About 
Been Completed 


AFTERNOON ON MANUAL 


Three Speakers to Take Up New Way 
of Meeting Increased Expenses 
—Mutual Day 


Plans .for the mid-winter meeting of 
the Health & Accident Underwriters’ 
Conference have.nearly been completed. 
On Tuesday there will be a meeting of 
the old mutual section in accordance 
with the plan adopted when the two 
conferences began cooperating but given 
up last summer. Wednesday morning, 
Feb. 13, will be given over to commit- 
tee reports and practically all of the 
routine business. Among the impor- 
tant reports expected is that of the 
physicians’ committee of which C. H. 
Boyer, National Life, U. S. A., is chair- 
man. 

Wednesday afternoon will be devoted 
entirely to a discussion of the new man- 
ual in its tentative form. 

Chairman R. P. Shorts, vice-president 
of the Massachusetts Bonding, has 
many important things to take up. 


Evening Session Possible 


If it is seen that the business can not 
be completed by the end of Thursday 
afternoon, there will be an evening ses- 
sion on Wednesday. 

One of the most important subjects 
brought before the conference in re- 
cent years will be taken up Thursday 
morning. This is the adoption of the new 
system of writing business by which 
companies will secure something for 
the first month’s insurance. B. P. Scott, 
agency manager of the North Ameri- 
can Accident, will talk on “Squeezing 
the Water Out of Premium Accounts,” 
and H. D. Huffaker, president of the 
Interstate Life & Accident, and W. R 
Sanders, secretary and general manager 
of the American Liability, on the “First 
Month’s Premium.” 


Deputy Commissioner Slated 


Thomas P. Nelson, deputy insurance 
commissioner of Wisconsin, will talk 
on equities and inequalities in the 
monthly premium system of accident 
and health insurance. One of the ex- 
perts from the Sheldon school of sales- 
manship will give an hour’s lecture. 
The new secretary of the Insurance 
Economic Society, C. D. Babcock, un- 
til recently connected with the Oregon 
federation, will present his views on 
social insurance and report on the 
progress of the Farmers Non-Partisan 
League. 

President A. E. Forrest does not de- 
sire to build up a program of academic 
papers, believing that the greater part 
of the attention of those attending 
should be given to the subject of se- 
lecting premiums in advance and the 
revision of the manual. 


CASUALTY AND SURETY SECTION 
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ACCIDENT FREQUENCY 
IS NOW INCREASING 





Industrial Boards Report That 
Speeding-up Process Is Re- 


flected in Claims Filed 


NEW MOVE IN ILLINOIS 





State Commissions Feel That Compen- 
sation Companies Should Arrange 
to Cover Special Hazards 


That accident frequency is increasing 
is shown by the records of the Illinois 
Industrial Commission whose figures 
for the year will show an advance of 
from 25 to 40 percent in the number of 
accidents occuring in that state. This 
abnormal increase is attributed largely 
to the speeding-up process that is tak- 
ing place in almost every factory and 
industrial plant and the feverish haste 
with which government contracts are 
being filled. If the war continues offi- 
cials of the Illinois commission feel 
that an increase may be expected this 


year. 
Should Be More Cooperation 


While it can have no effect, of course, 
upon the number of accidents occuring, 
a closer cooperation between the com- 
pensation writing companies and the 
various state industrial commissions in- 
variably results in a reduction in claims. 
Large employers of labor are often in- 
clined to view insurance companies with 
suspicion, Suggestions made by com- 
pensation carriers, although designed to 
benefit employers and employees, are 
usually regarded as some sort of a de- 
vice to aid the insurance companies. 
The same idea conveyed by the state 
industrial commission would probably 
be adopted. It is, therefore, important 
that compensation companies move up 
more closely to the industrial commis- 
sions in the various states for the mu- 
tual benefit that will be derived. 

The Illinois Commission has just 
notified the companies that hereafter in 
neurological and hysterical cases it will 
ask the company to abide by the deci- 
sion of its own doctor. In other words, 
one physician will pass upon the merits 
of the case which will cut down the 
companies’ medical expense. He is an 
expert on the cases upon which he will 
specialize, and his judgment is consid- 
ered reliable. A large part of the ex- 
pense of workmen’s compensation busi- 
ness is medical. In a recent case tried 
before the Illinois Board, fourteen doc- 
tors appeared to testify and examine, 
and the case was finally referred to the 
commission’s own physician. 


Safety First Movement 


The safety first movement is becoming 
increasingly effective. Industrial con- 
cerns equipped with first aid kits, or em- 
ploying doctors on the premises, are not 
reporting as large a number of claims as 
factories where employes must go outside 
for medical attention. Many concerns in- 
terested in the welfare of their employes 
have made it a rule that every accident 
must be reported to the company’s physi- 
cian, no matter how slight. Minor injuries 
are carefully dressed, thus avoiding any 
possibilities of infection. State industrial 
boards can be of great assistance to the 
compensation companies in spreading the 
gospel of the safety first movement. 

At present there seems to be some ob- 
jection, on the part of the industrial 
boards, to the fact that companies are re- 
fusing to write certain classes of compen- 
sation risks, such as wreckers, house 
movers, window cleaners, etc. The indus- 
trial boards contend that all classes of 
business should be written, no matter how 
hazardous, even though it is necessary to 
charge a high premium rate. It is pointed 
out that the compensation companies. at 
one time refused to write coal risks, but 
have since successfully underwritten this 
elass of business through the coal syndi- 
cate. 


Want Special Hazards Covered 


The industrial commissions urge that a 
similar pool be arranged to write the 





CAN ADD TO HIS INCOME 
WAITS TO BE SHOWN BUSINESS 





Average Local Agent Does Not Go 
After Casualty Lines for All 
They Are Worth 





A special agent of one of the large 
casualty companies remarked the other 
day that it often takes five or six trips 
to a town to jar the local agent into 
the realization that here is a good field 
for miscellaneous casualty business in 
his town. If the special agent calls and 
writes a little business with the local 
agent it is usually regarded by the lat- 
ter as accidental, and the same view is 
taken if business is secured by the spe- 
cial agent the second or third time. In 
fact, a casualty special agent gets little 
or no encouragement from the local 
agents who have not been writing mis- 
cellaneous casualty business. The fact 
that no business has been secured by 
the local agent means to him that it is 


not to be had. 


Having lived in a town for several 
years, the local agent has fixed ideas 
about his fellow townsmen. He knows 
many leading business men in his own 
town so well that he feels that it would 
be out of order to solicit them on cer- 
tain classes of business. No such idea 
is entertained by the traveling special 
agent. He judges all prospects by their 
financial and personal responsibilities. 
To successfully solicit miscellaneous 
casualty lines the local agent must 
eventually get the special agents’ view- 
point. He must go over the prospects 
in his town, decide upon what they 
should have, and can carry, and make 
the solicitation accordingly. 





Figures for the Year 
BALTIMORE, Jan. 7—Preliminary fig- 


‘ures of net premiums of three of the 


surety and casualty companies of Balti- 
more were available during the week. 
Total net premiums of the United States 
Fidelity & Guaranty for 1917 were $14,- 


364,000 as compared with $10,628,000 for 


the previous year, an increase for 1917 of 
$3,736,000. 

Vice-President Harris states that the 
net premiums on the surety, accident, 
burglary, automobile and plate glass busi- 
ness of the Fidelity & Deposit last year 
were $6,526,941.96, an increase of $600,000 
over the previous twelve months. 

The premium income of the Maryland 
Casualty for 1917 totaled $12,900,000, an 
increase of $3,500,000 over 1916. The sur- 
plus to policyholders is now placed at 
$3,500,000. 





Licensed in Illinois 


The American Bonding & Casualty of 
Sioux City, Iowa, has just been licensed 
by the Illinois department. The company 
received a license covering accident and 
health, liability and workmen’s compensa- 
tion, burglary and theft, steam boiler and 
elevator, automobile property damage and 
collision and fidelity and surety business. 
_. This is a new company which completed 
its organization in June, 1916, and on Dec. 
31, 1916, its report showed a paid up capi- 
tal stock of $500,000, with a surplus of a 
little over $150,000 at that date. 








present so-called special hazardous classes 
in order that compensation coverage may 
be offered to every class of business, even 
though it is necessary to charge what 
may appear to be an exorbitant rate. In 
Illinois the window cleaners have formed 
an association to carry their own risk, and 
it is said that up to the present time good 
results have been obtained, and there is a 
surplus in the treasury. 

Probably more information could be 
furnished to the industrial commissions 
by soliciting agents where it is learned 
that small employers are not carrying 
compensation insurance, or furnishing any 
kind of security for their employes. At 
present there is no way of checking up on 
the small employer who is dodging the 
law. Under the Illinois law an employer 
must notify the industrial commission ten 
days before the cancellation of his policy, 
at which time the commission can see to 
it that compensation insurance is taken in 
another company or security furnished. 
There is, however, no way of reaching the 
numerous small employers who spring up 
each year, and come under the provisions 
of the compensation act. The agent 
soliciting workmens’ compensation insur- 
ance is often able to furnish cases of 
negligence to the industrial commission, 
but fails to do so. It is felt that a law 
should be enacted providing a fine for 
negligent employers in every state. 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


THE KANSAS CASUALTY AND SURETY COMPANY 


“*Conservative but Aggressive’’ 


would do well to write to 


J.C. O. MORSE, President 
WICHITA, KANSAS | 


oe | 























Chicago Bonding & Insurance Co. 


Chicago Bonding © Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 





Bonds 
Fidelity 
Official 
Judicial 


Contract 





Depository 


Miscel- 
laneous 





Admitted Assets 
$1,801,040.80 


O. F. 


Home Office: —-C HICAGO, ILL. 


SUCCEEDING 





Insurance 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary | 














Net Surplus | 
$296,048.32 _ 


ROBERTS, Sec’y and Gen. Mgr. 


Capital 
$500,000.00 
































THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 


GENERAL AGENTS 
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NEWS OF ACCIDENT MEN 
MUST PAY SUBMARINE CLAIM 





Standard Accident Ordered by Supreme 
Court to Settle for Death 
on Arabis 





MADISON, WIS., Jan. 7—The Stand- 
ard Accident lost its case in the Wis- 
consin supreme court arising out of a 
death caused by the German submarine 
blowing up the Arabis in the Atlantic 
Ocean, Aug. 19, 1915. Dr. Edmund F. 
Woods of Janesville, Wis., was a pas- 
senger on that boat, returning from 
France, where he had been engaged in 
Red Cross work. Dr. Woods carried 
accident insurance in three companies. 
Two of them paid the widow, but the 
Standard refused. Suit was brought 
and the Standard made the contention 
that the money could not be collected 
under the clause of the policy which 
bars recovery where death is due to an 
explosive. The opinion was written by 
Justice Kerwin for the court. 


“We are satisfied upon the conceded 
facts that the contention of appellant can- 
not be sustained,” says the court opinion. 
“It was found by the court below that 
deceased came to his death by drowning 
and we think this finding is amply sup- 
ported by the evidence. Whether he es- 
caped from the ship and was accidentally 
drowned or was pulled into the vessel as 
one of the occupants of the last life boat 
does not appear, but it is quite clear from 
the evidence that he was not killed or 
injured by the explosion of the torpedo, 
therefore the explosion was not the direct 
cause of his death. It quite conclusively 
appears that he did not go down with the 
ship, so it follows he must have come to 
his death by ‘external, violent and acci- 
dental means’ within the meaning of the 
policy, not by the explosion. In order to 
escape liability under the policy it must 
appear that the explosion was the direct 
cause of the injury to the insured.” 


1000 CLUB HAS CONVENTION 





Producers of Business Men’s Accident 
in Sixth Annual Meeting 
at Kansas City 





KANSAS CITY, Jan. 6—The “500 
Club” of the Business Men’s Accident 
Association held its first convention in 
1913, In 1915 Earl Snyder became pres- 
ident—and announced that anybody 
who beat him would have to write 1,000 
applications. He exceeded 1,000, and 
was reelected president. In 1917, Fran- 
cis J. Fleming—president of the club 
that had become the “1,000 Club”—an- 
nounced that anybody who beat him 
would have to write 2,000 applications. 
He wrote 2,089, and was reelected presi- 
dent at the convention in Kansas City, 
Jan. 2 to 5. A. W. Hogue, vice-presi- 
dent, wrote 1,820, about the number 
Fleming wrote in 1916. There were 
nine salesmen exceeding 1,000 applica- 
tions, and 27 writing more than 500. 


The convention was notable for another 
feature—somewhat akin to this increase 
in the number of large producers. This 
was the higher quality of the discus- 
sions, the evidently closer study of insur- 
ance salesmanship by the men, the multi- 
tude of ideas on selling the salesmen 
presented, and their enthusiasm and loy- 
alty for the association. Nine of the 
workers have already gone to war, and 
10 members of the club are eligible. It 
was natural that war conditions should 
be discussed; and it was the consensus of 
opinion among the salesmen as well as 
other speakers at the convention, that 
insurance protection is far more necessary 
to the public now than ever before; that 
the people who sell such protection are 
performing a patriotic service; that the 
associations and the revenues must be 
maintained at a high level to contribute 
the more largely to government support; 
that the spirit of loyalty to government, 
to association, to each other, is livelier 
now than ever. 

Among the distinguished speakers at 
the various sessions were W. T. Kemper, 
chairman of the board of the Southwest 
National Bank of Commerce; F. D. Crabbs, 
president of the Chamber of Commerce; 
R. P. Rice, manager for the Ford Com- 
pany at Kansas City, and directors and 
officers of the association. C. S. Jobes, 
president of the association, was toast- 
master at the banquet Saturday night, 
which was held in the Francis I room of 
the Baltimore hotel, the larger room be- 
ing necessary because of the record 
growth of the club, and the presence of an 
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General C asualty & Surety Co. 
DIME BANK BLDG., DETROIT 
q e li o f 
We are now ready to receive applications from 
* e 7 
Michigan to represent this Company 

ELMER H. DEARTH ; ; ; ‘ ; , President 
unusually large number of wives and 
sisters of salesmen. J. C. Nichols, a di- 
rector, and Dr. Henry Marcotte, a local e 
pastor, delivered addresses. 

The business sessions of the convention Su 0 
were held at the association headquarters; 2 
there were luncheons at the Midday Club 
Se EET eat 

otal o A applications were re- ; 
ceived by the association during the year A 
and that the membership in good standing PITTS BURGH, P i 
on Dec. 31 was 68,453. The total income 
amamated to a ota Nahe = = ‘ 
payments were 594, bringing tota e 
elsims, paid singe organization up. to Writes All Lines. of Casualty Insurance 
’ ? ad d 
Ie OE Se Local and General Agents Wanted in Ohio and Pennsylvania 
Suit against the Travelers’ has been be- 
‘gun by Albert L. Williams, a Madison, 
Wis., realty man, to recover damages. 
bien geacen be mare, oo Ly gg 
a dynamite explosion, Oct. . le e 
,company maintains that Williams was PUTS ‘*SURE’’ IN INSURANCE 
insured as a real estate dealer and sus- 
tained injuries while in other employment. 
The suit promises to be interesting inas- a F 
much as the — ee — ne = miata f Didsitines 
surance company not comply w e 2 
Wisconsin laws relating to the printing as Assets —- i —_——_ i-" Written (1916) 
n bo ace type of any exceptions to the pete PANT WonenetN 
general text_of the policy. It is under- $1.678,642.17 1,802.734.31 
stood phat Commissioner Cleary will be Mikes NbCd date TNT he _ wn $1,802. 
one of the witnesses for e plaintiff. i aaanies OPE PACHA vary 16 = 
Williams sues for $1,300.50, which he GEGROIA CASUALTY COMPANY 
claims is due him under the $25 per week 
benefit for total disablement. Cites and Bi an to Dales Mibbins ¥ e % s $1,526,022.81 
New Company Operating SMITH-LAWSON-COAMBS COMPANY 
_ The Mutual Welfare Company at 30 N. 
Dearborn street, Chicago, has commenced GEN’L AGENTS - CHICAGO 
business. It is writing monthly premium 
fsa, pave = Fe penis od — S 
uneral benefit under the mutual laws o 
Illinois. G. . Williams is secretary- UNDER FEDERAL GOVERNMENT LICENSE , ‘ 
treasurer of the organization. e e C Home Office 
American Indemnity Company caivestoo, Texas 
Get Around New Law 

SAN_ FRANCISCO, CAL., Jan. 9—The Assets Over $1,185,000 
new California standard accident and ALL LINES OF CASUALTY AND SURETY INSURANCE 
oe a ges hae tee paceme « Operates in the States of 

ti an. 1, i e issuance 0 
benedciary supplements by providing that Alabama, Arkansas, Caltfounia. welewane, District FH ig oe 
accident policies can insure only one per- iowa, ebraska, i ucky, Louisiana, x — Ohio hoe 
son. AS a result the companies are issu- sota, sourl, as ~ ee ma a Gammnenn, w. Vie + Siosauaie 
ing beneficiary coverage in this state in Pennsylvania, South ota, Texas, Utah, . 
the form of a separate contract and mak- 





News About Companies 











Northern Trust—The Dec. 31 statement 
shows: Assets, $443,945; unearned pre- 
miums, $40,650; reserve for claims, $15,- 
000; capital, $100,000; net surplus, $50,000. 
Fidelity and surety premiums in 1917, 
$52,135; losses, $13,396. 

* * * 

Columbus Mutual Life—The annual 
statement shows assets $1,135,886; sur- 
plus to policyholders $293,258; unearned 
premiums, $3,630; unpaid claims, $3,709; 
health and accident premiums, $84,664; 
accident claims paid, $20,433, health claims 
paid $14,756. 


Accidents in Ohio 


There were 855 fatal accidents in Ohio 
during 1917. Of the victims, 689 were un- 
der state insurance, 24 were employed in 
public service, and 142 were employed by 
firms carrying their own insurance. The 
total fatal accidents are 102 more than in 
1916. There were 138,725 employes, pro- 
tected by state insurance, injured, and 939 
public employes. There were 122,939 acci- 
dents, as against 72,763 in 1915. 





Pushing Texas Business 


SAN FRANCISCO, CAL., Jan. 9—The 
Firemans Fund, general agent for the 
United States Casualty in the Pacific 
Coast states, including Texas, is conduct- 
ing an active campaign of agency develop- 
ment for the New York company in the 
latter state. F. A. Burness, special agent 
for the automobile department of the 
Firemans Fund, is in Texas, assisting 
State Agent Snell in planting agencies. 
J. J. Dorn, executive superintendent for 
the United States Casualty, 


is visiting 
San Francisco. 





ing a charge of twenty cents per thousand. | 
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George Sealy, Seo’y. 
LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


| Lincoln, Nebraska § STOCK COMPANY 
' Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


cel contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 
Anply for Territory Contracts. 








Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000, Write for Territory. 














Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. ' 

Central Business Men’s Association, 


Westminster Bldg., 


H. G. ROYER, Pres 
Cc.0. CHICAGO, ILL. 


- PAULEY, Secy. & Treas. 
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NEWS OF COMPENSATION 
CLAIM DEFICIT IN STATE FUND 





Dividend of $100,000 Declared Recently, 
but Auditor Says There Is 
Loss of $60,000 





PHILADELPHIA, Jan. 8—Acting 
on advice of the attorney-general, Man- 
ager William J. Roney of the state fund 
refuses to turn over the books of the 
fund to the auditor general department 
to be audited by Miles M. Dawson. 
Auditor General Snyder is withhold- 
ing the pay of extra clerks employed 
by Manager Roney to rewrite insur- 
ance for 1918. He asserts that an 
audit is necessary to determine whether 
the fund is self-sustaining and in a po- 
sition to pay out the recently declared 
dividend of more than $100,000, or 
about 15 percent, to policyholders. 

The auditor general declares that the 
fund will show a deficit of $60,000 at the 
close of the fiscal year, and proposes a 
reduction of the payroll and manage- 
ment expenses of the fund. The legis- 
lature made an appropriation of $300,000 
for the maintenance of the fund in 1915 
and $200,000 more in 1917. 


Insure in Liberty Mutual 


Manager Scott for eastern Pennsylvania 
and Delaware of the Liberty Mutual of 
Massachusetts has consummated a con- 
tract with the Manufacturers Association 
of Wilmington, Del., to carry the work- 
men’s compensation insurance of the 
members. 


Payments in Pennsylvania 


PHILADELPHIA, Jan. 8—Reports made 
to the department of labor and industry 
of Pennsylvania show awards for work- 
men’s compensation last year_amounted 
to $7,161,094, against $4,224,875 in 1916. 
There were 232,425 industrial accidents, 
of which 3,152 resulted fatally. In 1916 
the number of accidents reported was 
251,488 with 2,670 fatalities. 

The following statement for 1917 was 
issued by the department: total compen- 
sation paid in non-fatal cases, $2,480,581; 
total paid in fatal cases, $645,281. Com- 
pensation costs for permanent disability 
according to agreements filed: loss of 
hand, 182 cases, total, $252,943; loss of 
arm, 52 cases, total, $84,866; loss of foot, 
71 cases, total, $108,616; loss of leg, 49 
cases, total $81,753; loss of eye, 447 cases, 
total, $479,954. 


May Have Mutual Company 


The Minnesota Brotherhood of Thresh- 
ermen in session at Minneapolis last week 
were addressed by Commissioner Sanborn 
and former Commissioner J. A. O. Preus, 
who spoke upon request of the brother- 
hood on the feasibility of organizing a 
mutual compensation company. State 
Auditor Preus, who was insurance com- 
missioner when the present laws regard- 
ing compensation were put through the 
legislature and who worked hard to se- 
cure its passage, said that he did not dare 
to assume the responsibility of rate mak- 
ing by his office with so little experience 
as was then at hand. 

Commissioner Sanborn set forth the con- 
ditions which must be complied with in 
organizing a mutual compensation com- 
pany. - Mr. Sanborn stated that perhaps 
the association might employ its time at 
present to better advantage in increased 
food production as its work was in such 
direct contact with the farmers. 


Will Hold Conference 


HARTFORD, CONN., Jan, 7—The theo- 
retical end of a plan to handle extra haz- 
ardous risks by means of a number of 
strong companies is being worked out and 
a conference is to be held in Hartford 
Thursday. 








The Great Western Accident of Des 
Moines, Iowa, has been admitted to Wis- 
consin. 


The Travelers 1917 compensation pre- 
mium income was $17,700,000, an increase 
of $4,690,000 over the previous year. 

The Massachusetts Bonding has taken 
ever the Montana industrial accident 
business of the Frankfort General, which 
had been reinsured by the Great Eastern 
Casualty. The latter company is not li- 
censed in Montana and decided to reinsure 
the business in the Massachusetts Bond- 
ing rather than enter the state. 


Since its organization in August, 1916, 
the Kentucky Workmen’s Compensation 
Board has had 12,665 cases reported to it, 
of which the board has made 2,780 settle- 
ments. There are 413 cases pending and 
128 contested claims. Of the number of 
accidents reported compensation was 
awarded in 3,331 cases. The result of the 
work of the board is that about 26 percent 
of the people injured receive compensation. 





AMONG THE SURETY MEN 


DEPUTIES SHOULD BE BONDED 





Sheriffs Held Liable for Acts of Sub- 
ordinates—Proper Protection 
Should Be Gotten 





One of the companies calls atten- 
tion to the fact that losses on sheriffs’ 
bonds seldom arise out of direct ac- 
tion of the officer himself, but are 
usually caused by a deputy either misin- 
terpreting some writ or process or act- 
ing in excess of his authority. This 
company says that no sheriff ought to 
assume this hazard and where the laws 
of the state do not require the deputy 
sheriff to furnish bonds, then the sher- 
iff ought to insist upon this protection 
for his own personal benefit. 

It further states that if the sheriff 
does not protect himself against de- 
faults occurring through acts of his 
deputies, then this liability must be as- 
sumed by the surety signing the sher- 
iff’s official bond. 

The surety should stand sponsor for 
the sheriff alone and hence the impor- 
tance of taking care of the deputy fea- 
ture. If the surety is not to accept 
the burden of saving the expense of de- 
fending the damage suits as they arise, 
then the sheriff ought to be sufficiently 
strong financially to assume this re- 
sponsibility himself. 


Republic Casualty Admitted 


_Dr. Llewellyn Jordan, chief of the divi- 
sion of surety bonds of the Treasury 
Department, has completed an examina- 
tion of the Republic Casualty of Pitts- 
burgh. On his recommendation it has been 
admitted as a qualified surety company to 
execute bonds running to the government. 


ee 


Incompetent Men Problem 


The difficulty in securing men to fill 
the positions vacated by those entering 
the service is certain to be a factor in the 
loss ratios of the casualty companies as 
time goes on. For instance, it is found 
that it is a very difficult matter for em- 
ployers to secure the proper sort of men 
where taxi-drivers, milk-wagon drivers, 
ete., have left their positions. While 
there has been no appreciable effect on 
the loss ratio on this class of business 
as yet, casualty companies are aware that 
the standard has been lowered, and for 
that reason anticipate an increase in 
losses. As a general proposition the most 
difficult man to replace is the one earn- 
ing $20 a week or less. The men available 
for such positions are usually undesira- 
ble from the employers’ standpoint, and 


certainly from the bondin company’ 
standpoint. x4 maria 


To Protect War Stamp Sales 


To protect the United States Govern- 
ment and the American public in the pres- 
ent nation-wide popular sales of war sav- 
ing stamps by employes of many corpora- 
tions, the National Surety announced that 
it will insert a clause in all fidelity bonds 
specifically covering defalcations of war 
stamps. The purpose of the clause is 
entirely patriotic and the premium rate 


‘will not be changed. 


It is estimated that many thousand per- 
sons will be vouched for, as war stamp 
agents, under the new clause; and that 


‘the additional risk assumed may be tech- 


4 y h 
nically in the neighborhood of $50,000,000. 





Surety Notes 


Creditors of the Empire State Surety 
Company have received notice that a hear- 
ing will be given in the supreme court on 
Jan. 20, for the purpose of approving the 
report and audit of claims. The notice 
indicates that the premiums under claims 
allowed will be on a basis of about 75 
percent, and which would lead to the con- 
clusion that there is small chance of stock- 
holders receiving anything. 





Accident Notes 


The Western Casualty of Chicago is 
seeking admission to Indiana to write gen- 
eral casualty lines. 


H. A. Johnson of the liability depart- 
ment of Childs, Young & Wood. Chicago, 
will enter the Great Lakes Naval Train- 
ing Station, radio department, next week. 
He enlisted in December, but secured a 
month of grace in order to get his work 
in shape and break in a new man. 

Abe Goodman, alias Abe Wiseberger, 
was given eighteen months in Atlanta by 
Federal Judge Sater at Columbus, Ohio, 
for making false statements for claims 
to the Illinois Commercial Men’s Associa- 
tion, Iowa State Commercial Travelers, 
oe meres and Western Travelers 

ent. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 
We have the most attractive, cubstuatial ACCIDENT AND. HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a real opportunity. 

ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building ae ; ; DES MOINES, IOWA 
Fn ad Lane Orpen wee bang ond pose men spe 








The Sign of Good Casualty Insurance 


LIABILITY 





BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exc B Cee 

FRED. L. GRAY COMPANY - 8-38 inneapo! 
OND G Agents, Southern Michigan fe Bidg., Detroit 

ALFRED PAULL & SON - -_ - General Agents, West Virginia, Board of de Bidg., Wi 

R. H. CLARK - - General Agent, Northeastern Ohio, 387 E. Superior Avenue, N.W., Clevelan 

HOWARD FERRIS. 


" Rie - General Agent, Southern Ohio, 1310 ist National Bank oo ee 
a & McKENZIE - Ohio, 809 Cincinnati Bidg., es 


KIN ae . 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 
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THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER e 


) 
JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 

















American Bonding & Casualty Company 





SIOUX CITY, IOWA 


AGGRESSIVE MANAGEMENT 
BROAD POLICIES 
CONSERVATIVE UNDERWRITING 
CONSISTENT SERVICE 


WRITE FOR AGENCY TO 








A. G. OGLE, 2nd Vice-President and General Manager 











The American Credit-Indemnity Co. 
of NEW YORK 


' CREDIT INSURANCE ONLY 


E.M. TREAT, President 
Annual Loss through 








Insures manufacturers and wholesalers against Excessive 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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Casualty and Surety Comment 








INVESTIGATION NEEDED 

THAT is interesting comment that Man- 
ager Witt1Am J. Roney of the Pennsyl- 
vania state workmen’s compensation fund 
makes as to the authority of the auditor- 
general to examine the books of the 
fund. The auditor-general of the state 
claims that there is a deficit in the work- 
men’s compensation fund. He desires the 
fact to be brought out by an examination 
of the books so that the public can know 
what the conditions are. 

Manager Roney holds that the expense 
ratio was 15 percent in 1917 and 17 per- 
cent in 1916. He also states that the 
fund can carry compensation insurance 
at least 2314 percent less than stock com- 
panies. He asserts that the state fund 
can pay a dividend. 

Here is a situation that it seems to 
us merits investigation. These state funds 
must stand on the same basis as other 
insurance accounts. They should be 
made to carry the same reserves, and 
meet the same obligations in order that 
the competition may be fair and square. 





SMALL TOWN OPPORTUNITIES 


LocaL agents in small towns are begin- 
ning more and more to appreciate oppor- 
tunities before them of representing the 
companies writing various casualty lines. 
A few years ago an agent in a locality of 
this nature felt that fire and life insurance 
constituted the scope of his opportunities. 
Nowadays, however, every man is a pros- 
pect for some line of insurance. He may 
be uninsurable from a life insurance stand- 
point, but he is a good prospect for some- 
thing else. 

The Unitep States Finttity & Guar- 
ANTY recently presented a symposium from 
39 agents located in small towns, telling 
how they developed their business. These 
agents came from towns ranging from 
100 to 5,000 population. The towns av- 
eraged 873 in population. 

The company has kept a record of these 
towns and showed the total annual ”ex- 
pectation” of these towns in premiums 
was $8,044.97, an average of $206.28 the 
year in each town, but the premiums actu- 
ally reported in these towns totalled $18,- 
065 in 1915 and $28,720 in 1916. This 
means that the average production of the 
towns mentioned more than doubled the 
expectation for 1915 and did far better 
than that for 1916. The company declares 
that the reason for this was that the 
agents systematically, persistently and per- 
sonally solicited the business. They went 
after it to get it and they got it. It 
showed that there is a market in all these 
towns for the various casualty lines if the 
agents will work up their prospects. 

One company has a surety agent in a 
village of 500 who in the first quarter of 
1917 wrote over $5,000 in net premiums. 
Ordinarily he produces $600 to $700 a 
year, but he secured a contract line with 
premiums running over $4,500. He knew 
the contractor and went after him al- 
though the work will be done in a different 
part of the county than where the -agent 
resides. The main fact to keep in mind 
is that much business exists and can be 
had if men will go with their tools and 
dig it out. 








Personal Glimpses 
of Casualty Men 


Mason B. Barret, manager of the 
American Surety branch office at Louis- 
ville, Ky., for more than nine years, 
died Jan. 2, after a prolonged illness. 
Mr. Barret was one of the company’s 
most active managers. 





The Business Men’s Accident of 
America has been contributing, through 
its officers and directors, an unusually 
large support for Red Cross, Liberty 
bond, and similar enterprises in Kan- 
sas City the past few months. Judge 
W. T. Bland, director, had charge of 
the first Liberty Loan campaign in 
Kansas City, and was “office manager” 
of the Red Cross Christmas campaign. 
J. C. Nichols, director, was Kansas City 
manager of the Red Cross campaign. 
W. T. Grant, secretary, was Kansas 
City manager of the second Liberty 
Loan, and district manager of the Red 
Cross campaign. A. I. Beach, director, 
was chairman of the speakers’ commit- 
tee of the Red Cross campaign. F. G. 
Crowell, vice-president of the associa- 
tion, is now vice-president of the fed- 
eral grain control board, with execu- 
tive charge of its work. Other direc- 
tors have had equally important parts 
in many other similar enterprises dur- 
ing the past few years, 


The General Agents’ Association of 
the Georgia Casualty of Macon, Ga., of 
which Bert F. Zinn, Milwaukee, general 
agent for Wisconsin and Upper Michi- 
gan, is president, has presented a beau- 
tiful silver service to Peter Epes, agency 
manager of the company, and his wife, 
in commemoration of their twenty-fifth 
wedding anniversary. Accompanying 
the gift was a framed testimonal con- 
sisting of excerpts from letters re- 
ceived by President Zinn from mem- 
bers of the association in response to 
his request for participation in the trib- 
ute to Mr. Epes. Copies of the testi- 
monial are being engrossed for pres- 
entation to each agent. 


E. G. Trimble, president of the Em- 
ployers Indemnity Corporation, has 
been elected president of the Kansas 
City local council of the National Safety 
Council. It is cooperating closely with 
the Chamber of Commerce through 
W. T. Grant, chairman of the civics 
department, who is secretary of the 
Business Men’s Accident of that city. 

Charles H. Neely, the new American 
manager of the Ocean Accident is not 
only a widely experienced casualty un- 
derwriter, but an able lawyer. One of 
the first things he did when he took 
charge in New York last week was to 
issue a straightforward address to all 
direct reporting and sub-agents of the 
Ocean, taking as his text “Quality in 
Representation.” 

A few nights ago thirty-two of the 
payroll auditors of the Ocean had an 
informal meeting and get-together din- 
ner. A great deal of information was 
exchanged regarding the wide differ- 
ence in rates on the same classes of 
risks under the compensation laws of 
the various states and the enormous 
difficulties encountered in auditing pay- 
rolls, very largely due to the tremen- 
dous. acceleration of business because 
of the war and the sudden expansion 
of modest enterprises into huge hives 
of industrial activity and the conse- 
quent clerical carelessness and difficul- 
ties arising when the payroll auditors 
seek to extract the “honey” in the way 
of additional premiums earned and due. 

It is a pretty safe guess that the pay- 
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roll auditors of the Ocean last year 
disclosed premiums amounting to at 
least $2,000,000. 


President F, L. Gray of the Fred L. 
Gray Company, at Minneapolis, issued 
a statement of the following review of 
the agency’s growth. The premiums 
on business for 1917, amounted to 
$1,069,792.82: 


Average per year Premium receipts 


(1891-1897). ........... $ 52,807.35 
(1898-1905) ........... 151,983.56 
1906-1912 ...........;. 404,412.54 
BORT-198E ccc ccccseeee 712,901.74 
BGR Gesu tec ceceees dees 1,069,792.82 








Why Small Town Man 
Needs Automobile Cover 








Casualty agents in small towns so- 
liciting public liability business on au- 
tomobiles find that the principal ar- 
gument to overcome is advanced by 
the man who says that there is little 
danger in the small town, streets are 
not congested, speeders are scarce and 
the possibility of accidents occurring 
not large. There is an answer to this 
objection. 

If the automobile owner were to 
drive his car only within the corporate 
limits of the town in which he resides, 
there would be no great necessity for 
carrying public liability insurance on 
his car. However, the car is usually 
purchased with the idea of getting the 
maximum amount of mileage out of it. 
In other words, the owner uses it to 
make trips out into the country, and 
if he lives within touring distance of 
a large city, will make a trip to the 





metropolis from two to a half dozen 
times a month. 

Arriving in the large centers he is 
perhaps something of a stranger. He 
is unfamiliar with traffic rules and 
regulations, he encounters difficulty in 
manipulating the car in congested traf- 
fic and in the downtown sections of 
the city is nervous while driving. 
While in the city he is subject to all 
of the hazards of the big city automo- 
bile owners. 

€ e 

Then there are all the attendant 
hazards of touring. On the long trip, 
much of the traveling must be done at 
night—on unfamiliar roads. The own- 
er of the car may himself be the most 
careful driver, but he must consider 
that there is always the hazard of the 
careless and inexperienced driver. A 
collision or accident with such a driv- 
er, may, it is true, be no fault of the 
careful man, but his car will neverthe- 
less be injured and he may possibly be 
hurt. There is, in the city and on the 
highways, a mixed traffic which the 
motorist must encounter that is dan- 
gerous. 

While it may be true that there is 
comparatively no great hazard in the 
small town, agents should point out 
that few purchasers of automobiles in 
such towns buy them with the idea of 
using them only locally. After leaving 
the small town, the touring automobil- 
ist is as liable to accident as the large 
city car owner, and there are there- 
fore, as many reasons why he should 
carry public liability insurance as can 
be enumerated for the resident of the 
metropolis. 





Chester M. Cloud, manager of the New 
York casualty office of the Fidelity & De- 
posit, has gone into the brokerage business 
on his own account. 
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DESIRE CHANGES MADE 


WILL CONFER WITH COUNCIL 





Burglary Adjusters Association of Chi- 
cago to Have Meeting With Alder- 
manic Investigating Committee 





The Burglary Adjusters Asociation 
of Chicago expects soon to have a meet- 
ing with the Chicago common council 
committee that is now investigating the 
police force with an idea of revising the 
ordinance under which it operates. 
Several recommendations will probably 
be made to this committee. One will 
be for a revision of the pawn-shop 
records. At present the system in use 
is cumbersome and out of date and is 
also handled by the regular members 
of the police department. It could be 
handled much more cheaply and_no 
doubt more efficiently by girls. Still 
another recommendation will probably 
be for the use of plain clothes men who 
have had detective instead of police 
force training, and also the routing of 
such men in the residence district after- 
noons when prowlers are burglarizing 
apartments. New York City employs 
many small sized young men on its de- 
tective force to good advantage, while 
Chicago has nothing but men who have 
graduated from patrol beats. 


NEWS of the 
LIVE STOCK 


Insurance Business 
































COMPANY MAKING PROGRESS 





Farmers’ & Breeders’ Live Stock of 
Danville, Ill., Has Established 
Fine Agency Plant 





The Farmers’ & Breeders’ Live Stock 
of Danville, Ill, has held its annual 
meeting and the company is found to 
be in prosperous condition. Most of 
the directors are live-sock breeders, 
but A. M. Bushnell of Danville, is presi- 
dent of the American Bank & Trust 
Co. The Farmers’ & Breeders’ began 
writing business last July, but further 
than organizing an agency force the 
management made no effort to do busi- 
ness until the last 90 days. It has put 
over $250,000 first-class business on its 
books. 

It has adopted the policy of careful 
inspection and in its underwriting it 
insists that owners should have some 
insurance on all their animals rather 
than larger amounts on specific animals 
in the herd. The company now has a 
good agency plant in Illinois. Its loss 
ratio has been light. All the old offic- 
ers were relected. J. M. Keeney is 
agency manager and the chief factor in 
the business-getting end of the com- 
pany. It has several hundred stock- 
holders in Illinois, chiefly farmers and 
livestock breeders. The plan of writ- 
ing a blanket policy has proved very 
satisfactory. 





Delaware Law in Effect 


DOVER, DEL., Jan. 7.—The new com- 
pensation law of Delaware passed by the 
last legislature is now in force and the 


| CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, pareae strictly in ade 

vance. 9 moor seven words per line. 
Minimum charge, $1.50. 























General Agency for commercial health 
and accident policies wanted by thorough, 
experienced insurance man for the State 
of Colorado. A very good opportunity for 
a good company. For particulars address 
47 H, care The National Underwriter. 





industrial accident board announces that 
the following companies can write this 
form of insurance in the state: Aetna, 
Life, Continental Casualty, Employers 
Liability, Fidelity & Casualty, General 
Accident, Hartford Accident, Maryland 
Casualty and Ocean Accident. 





Great Record of the Travelers 


The record of the Travelers in 1917, 
accomplished in spite of unusually diffi- 
cult conditions, exceeds all previous 
records, and emphasizes the strength 
and efficiency of its field organization. 
The main figures are: 


New life insurance paid fot over $185,- 
500,000; gain over $70,500,000. 
Paid life premiums over $16,500,000; 
gain peer hte il 
aid accident an ealth premiums over 
$5,800,000; gain over $433,000. 
Paid ert liability pre- 
miums_ over 4 P ; i 
ae ap 12) aoe 
ai premiums, Travelers Indemnit 
over $2,700,000; gain over $940,000. 7 
Total premium income over $42,860,000; 
gain over $8,924,000. 
Income, 


Travelers, over 46,283, H 
gain over $9,232,000. : iit 
Income, Travelers Indemnity, 


over 
$2,899,000; gain over $965,000 


Total income over 49,182, . 
over $10,196,000. : om 








Reinsurance Reserves 
Discussed by Wilson 








WICHITA, KANS., Jan. 8—There is 
much discussion among local casualty 
agents regarding the “statutory re- 
serve” law as applicable to interinsur- 
ance exchanges, which Carey J. Wil- 
son, superintendent of insurance of 
Kansas, recommends be adopted by 
every state in the country. 

Mr. Wilson, while visiting Wichita 
casualty men recently spoke regarding 
the trend of progressive legislation as 
follows: 

_ “The trend of progressive legisla- 
tion in the different states since the en- 
actment of the Kansas interinsurance 
law in 1913, would seem to indicate a 
tendency to increase the minimum re- 
quirements to $50,000 for fire insur- 
ance and $100,000 for employers’ liabil- 
ity and workmen’s compensation insur- 
ance. } 

“In Kansas we have adopted the 
term, “statutory reserve” as being the 
most appropriate term to describe the 
reserve required to be maintained by 
exchanges. Reinsurance reserve, when 
applied to interinsurance is a misno- 
mer. With stock companies such a re- 
serve is absolutely necessary in order 
that they may be able to pay retiring 
policyholders the premium on a pro rata 
basis for the unexpired term of pol- 
icy and in case of retirement from 
business, a fund to reinsure the unex- 
pired term of policy contracts. 

“Losses should never be paid from 
reinsurance reserve, and so long as 
the liability exists the reserve must 
be maintained. As the liability ceases 
the premium is earned by the company. 
In interinsurance the exchange can- 
not be said to have earned premium 
nor upon retirement of a subscriber 
is he entitled to unearned premiums, 
but only to the unused portion of his 
deposit. The so called reserve clause 
of our statute we consider but a meas- 
uring stick to determine what amount 
of funds an exchange must always have 
on hand available for the payment oi 
losses. In order, therefore, to prop- 
erly distinguish the reserve which is 
required to be maintained by exchanges 
from the reinsurance reserve of stock 
companies, the Kansas _ department, 
and, I think the Missouri department, 
have adopted the term ‘statutory re- 
serve.’ 

“Most of the interinsurance laws: in 
the different states conclude with a 
section which reads 

““Except as herein provided no law 
of the state relating to insurance shall 
apply to reciprocal or interinsurance 





contracts or the exchange thereof un- 


less they are therein specifically men- 
tioned.’ 

“This is a wise provision. Interin- 
surance is a special form of indemnity 
requiring separate and distinct treat- 
ment. Laws applying to risk transfer 
companies cannot be made to apply 
with equal justice to risk exchange as- 
sociations. Perhaps ninety percent of 
the insurance laws now on the statute 
books have been enacted solely for the 
regulation of stock insurance com- 
panies and are entirely inapplicable to 
interinsurance. An interinsurance law 
should be complete within itself. Most 
of them are so regarded.” 





- > 


Effect of the ‘‘ Safety 


First’’ Campaign 

















Engineering men with casualty com- 
panies have been looking over the ex- 
periences, with special reference to the 
net effect of the safety first movement 
and accident prevention propaganda 
that has occupied much of the employ- 
ers’ attention in the past few years. 
While the views of some on this ques- 
tion might be regarded as radical, many 
are inclined to feel that perhaps too 
much emphasis has in the past been laid 
upon the frequency of accidents rather 
than upon their severity. 

It is felt by some that in conducting a 
big educational campaign among em- 
ployes, the start in the safety first move- 
ment was being made at the wrong end 
of the line. In other words, it is impos- 
sible for an employe to be immune 
from accident, where he is compelled to 
work with imperfect machinery and 
tools. Those advancing this idea claim 
that the real and important work is to 
be done with the manufacturers of ma- 
chinery. Carelessness and ignorance on 
the part of the worker are undoubtedly 
responsible for many accidents, but 
probably the major part of the mishaps 
so caused are of minor character. 


* * * 


It has also been pointed out that the 
average factory worker can absorb only 
a certain amount of the safety first 
material, which has perhaps been over 
generously supplied to him by the em- 
ployer. Just now, for instance, when 
industries of all kinds are running at 
full blast and every department is work- 
ing up to capacity, the average worker 
is not going to be very apt to pause 
several times during the day to con- 
sider and to practice safety first ideas. 
On the other hand, if the machinery 
that he is working with is “foolproof” 
his responsibility is automatically cut 
down about 50 percent. 

Casualty company engineers do not 
attempt to claim that machines provided 
with safeguards of every sort will pos- 
itively eliminate accidents, but do say 
that a safety first educational campaign 
carried on among manufacturers of ma- 
chines will result in the market being 
supplied with more safe apparatus. 


* * * 


It is an open secret that for some 
time many employers have been in- 
stalling in their plants safety first liter- 
ature and advancing the idea among 
their employes, only for the purpose of 
securing a lower rate that the compa- 
nies allow where this is done. The 
movement carried on in such a half 
hearted way makes no impression upon 
the employe and is of no value to the 
insurance company carrying the risk. 

The question is an interesting one and 
probably casualty companies have not 
at present their statistics segregated in 
such a manner that it is possible to 
determine the exact number of acci- 
dents due to imperfect machinery, engi- 
neering and construction defects, etc., 
but the claim is made that the reduction 
in the rates of death and severe injury 
recently noticeable has been due pri- 
marily to engineering revision of struc- 
ture and practice, and it is in that direc- 
tion that real progress lies. 





A company official who keeps in touch 
with the situation disagrees with the 


view that so-called engineering or con- 
struction defects are the cause of the 
major claims. He maintains that it is 
the personal element that must be dealt 
with and counted on. 


The Lion Bonding & Surety of Omaha, 
Neb., will hold its annual meeting Jan. 
14, when two new directors will be elected. 
Two of the present directors will retire; 
one because of his health and the other 
because he does not live in Omaha. In 
@ personal letter he said he believed an 
Omaha man should occupy the position. 








™ GET 
ESTERNIZED” 


Reinsurance facilities offered 
upon a reciprocal 
is. 





The best territory in the West 
open to Accident and Health 
Salesmen. References required. 


Address 
Western Accident and Indemnity Co. 


HUGH D. COOK, President 
_ Helena, Montana 
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INTER-OCEAN 
CASUALTY CO. 
Union Central Life Bldg. 
Cincinnati, Ohio. 





Good Territory and Liberal 
Contracts for Accident Agents 
Who Are PRODUCERS 


Address 
J. W. SCHERR, President 
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NEW CHAIRMAN CASUALTY COMMITTEE 








ARTHUR HOWELL, chairman 

of the casualty and surety com- 

* mittee of the National Associa- 

tion of Insurance Agents, is a member 
of the firm of Aaron Haas, Son & 
Howell of Atlanta, Ga. The firm is 
general agent of the Maryland Cas- 
ualty in Georgia, South Carolina, cen- 
tral Alabama, and southern Tennessee. 
It is the oldest agency of the company, 
Mr. Haas and his son having been ap- 
pointed agents prior to the actual writ- 
ing of business by the Maryland Cas- 
ualty. The firm has represented the 
Fidelity & Deposit for twenty-three 
years. Mr. Howell is president of the 
Georgia Insurance Federation and was 
formerly president of the Georgia Local 
Agents Association. He is 35 years of 
age and is regarded as a live man. He 
is a native of Atlanta and entered the 
insurance business there in 1899. He 
started with the old firm of Aaron 
Haas & Son, and later was admitted to 
partnership and the name was changed. 
The firm has the Fidelity & Deposit in 
its surety department for Georgia. It 
is general agent for the automobile de- 
partment of the Providence-Washing- 
ton for six states, and is local agent for 
the Royal, Providence-Washington, 
Great American, Yorkshire and Glens 
Falls. For some years Mr. Howell was 
a member of the executive committee 
of the National Association of Casualty 








G@. ARTHUR HOWELL 


& Surety Agents. Last year he was a 
member of the executive committee of 
the National Council of Insurance Fed- 
erations. 








PUBLIC LIABILITY IN SMALL CITIES 








ASUALTY company officials 
( when asked why more public lia- 
bility business is not written in 
small cities will invariably reply that 
the only reason that there is not a 
larger Volume there is that the agents 
do not solicit it. Local agents in the 
smaller centers have listened so long 
to the storekeeper, who says that 
there is no hazard in the small town 
—that most of them have actually got- 
ten to believe this to be the case. 
The fact that they have been unable 
to write public liability business to 
many means that it cannot be written 
or they would have secured it before. 
One of the large casualty companies 
was recently forced to change agents 
in a town of 10,000 people in Illinois 
owing to the fact that its former agent 
was stationed at Ft. Sheridan. 


Went After the Business 


The new agent was informed by the 
company, and by the company’s spe- 
cial agent that the town was full of 
prospects for every class of business it 
wrote. Having no reason to doubt this 
the new agent made a complete can- 
vas of every prospect he encountered. 
Six months after he had taken the 
agency, he had four times as much 
public liability business on the books 
as the other agent had secured in the 
five years he had represented the com- 
pany. This was simply an example 
of what can be done when the busi- 
ness is gone after. 


Arguments Are Many 


Arguments by the score for carrying 
public liability insurance in small towns 
~ ean be presented by the alert agent who 
is up on his' toes. The only practical 
way to frame arguments is for the agent 
to get out on the firing line and find the 
objections. Knowing the objections, the 
arguments to overcome them can be pre- 
pared. Contractors, grocers, coal dealers, 
meat market men, wood and ice dealers and 
any merchant employing a parcel delivery 
wagon, baggageman, etc., are prospects 
for public liability business. 


Owner of the Store 


Perhaps the best prospect in the smaller 
city is the owner of the retail store. The 
store of the small city is not conducted 
in as business like a manner as a similar 
establishment in the large town. In the 
first place, such a store usually has an 
unprotected stairway, with no hand rail, 
or protection of any sort. Many stores 
have a stairway leading to the basement 
outside of the store, which is often open 








and dangerous to pedestrians. Goods are 
not as well taken care of by the small 
storekeeper as they might be. Shipments 
are received and piled up carelessly, as 
many stores have not proper shelf room. 
The small store is not doing a large 
enough business to be departmentized and 
one clerk must wait on all departments. 
On busy days there is a rush and acci- 
dents are likely to occur where goods have 
been improperly and carelessly piled, and 
an attempt is made to secure something 
from the bottom or middle of the pile. 
This applies particularly to the village 
store, where the farmer drives in with his 
wagon and piles his purchases in the 
rear. If the clerk is busy the farmer is 
inclined to wait on himself and is likely 
to be injured in taking from the pile a 
sack of flour or sugar, if he is not familiar 
with the manner in which the goods have 
been piled. 


Value of Proper Protection 


News travels fast in the small towns 
and if a merchant is sued and is not cov- 
ered with public liability insurance he is 
likely to make every effort to pay out as 
little on the claim as possible. This action 
does not help his reputation. Covered 
with a public liability policy the injured 
fellow townsman would receive every care 
and attention and this fact become known 
in the community. 

Credit is a factor that must be consid- 
ered by the small merchant. If he is not 
carrying public liability insurance, and a 
claim for damages is made against him, 
the various wholesale houses with which 
he does business usually learn of the suit. 
If it appears as if the case might go 
against him the wholesalers with whom 
he is dealing are likely to shut down on 
his credit, as an award of damages of 
$5,000 or $10,000 against the average 
og merchant would spell ruin for 

m. 


Value to Contractors 


In the case of contractors and others 
who are required from time to time to 
render a financial statement it should be 
pointed out that where public liability in- 
surance is carried on their automobile the 


| ‘car can be listed as an asset, whereas, if 


it is not covered with a public liability 
policy, it must be listed as a liability, 
which usually means a @ifference of from 
$1,000 to $2,000 in a financial exhibit. 

The small town contractor often makes 
the claim that there is not the same haz- 
ard in contracting work in the small city 
that there is in a thickly populated center. 
They usually support this argument by 
citing the fact that they have had only 
one or two accidents since engaging in 
the contracting business. An agent can 
reply to this argument by saying that the 
very fact that they have had no accidents 
in the past is one of the surest indications 
that they are certain to have one before 
long. The matter of accidents is simply 
a mathematical proposition and a con- 
tractor, even if he employs only a half 
dozen men, is certain, no matter how care- 
ful he is, to have an accident of some sort 

he remains in the business. Public 
liability insurance is issued for the pur- 
pose of protecting the assured against 
the unexpected accident. 

Then, too, it can be pointed out to the 
small town contractor that the construc- 
tion methods are more or less careless 


man. 
is great, every precaution is taken by the 
contractor to protect the passerby. This 
is not true in the small town. Workmen 
and contractors go about their tasks feel- 
ing that the possibility of any large 
number of people passing is remote, ang 
continue on with little thought of the 
passing pedestrian. Where the least pre- 
caution is taken the most accidents are 
liable to occur. 





Casualty Notes 


The Liberty Mutual of Boston has been 
admitted to Maine to do a liability busi- 
ness. 

Paid accident and health premiums of 
the Travelers in 1917 aggregated $5,800,- 
000, a gain of $433,000 over 1916. 


The annual meeting of the Compensa- 


compared to those used by the large city | 
In the big towns, where the hazard |, 


tion Inspection Rating Board of New 
York will be held this week. 


The Interstate Casualty of Birmingham, 
Ala., is to be examined shortly by the in- 
surance departments of Alabama, Tennes- 
see and Utah. 


The Equitable Accident and the Eastern 
Casualty, both of Boston, have withdrawn 
from Indiana, giving inability to secure 
sufficient business as the reason. 


New Plan Approved 


The “committee of nine” having 
charge of the formulation of a new sys- 
tem of writing general liability risks held 
a meeting in New York this week to con- 
sider the report of the subcommittee of 
three. The plan received general approval 
because of its comprehensive scope, but 
owing to a few minor defects the formal 
approval of the committee of nine was 
withheld until Jan. 16. 


Will Discuss Rate Increase 


The governing committee of the Bureau 
of Personal Accident and Health Under- 
writers will hold a meeting today 
(Thursday) at the offices of the Work- 
men’s Compensation Publicity Bureau in 
New York. It is understood that the 
question of advance in rates to meet in- 
creased costs resulting from the war 
will again receive consideration. 








HOTEL WISCONSIN 
Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath} 


A. E. COPELAND, - Manager 














Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 

















SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 











METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 





A NEW 
DEPARTMENT 





709, 95 William St. 
New York City 


incinnati 








The January issue of the Casualty Review 
contains a new department. 
the revision of the classification manual 
by the Health & Accident Underwriters’ 
Conference. The department is personally 


It deals with 


conducted by R. Perry Shorts, first vice-president of the Massachusetts Bonding, 
and chairman of the manual revision committee of the conference. In this 


department he will outline proposed changes. 


The agent who reads this department from month to month will be able to pick up the new 
manual when it appears and use it as readily as the old one now familiar to him. 
If you believe in preparedness—why argue further? 


Send 10 cents for sample copy or $1.00 for a year’s subscription. 


CASUALTY REVIEW 


Lincoln Inn Court Bldg. 


Wulsin Bldg. 


1362 Insurance Ex. 
Indianapolis 


icago 








homa people. 





OKLAHOMA LIVE. STOCK 


INSURANCE COMPANY  :: :: OKLAHOMA CITY 


AUTHORIZED CAPITAL $500,000 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 

You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to. agents of any branch of Insurance, all annual business, high rate and good 
_ commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 














THE NATIONAL UNDERWRITER 


January 10, 1918 











THE NATIONAL CALENDAR 


Patented Nov. 30, 1909 


@ 


‘ALexanneR Feeney (0. 


CANTON,OHIO. 


| || INSURANCE-REAL ESTATE LOANS | 
“Over 70 Years Without ALawsuit | 
| 


Established bothiFhones 


a MON | 











Made in four sizes—1314x23, 12x19, 9x14 and 714x12 


The National is the natural first choice Calendar of the busy men who 
do the big things. It is the constant office companion to men who have 
the final say in matters involving larger transactions and greater totals 
than is disbursed in all the departments of many State Governments. 

It is here that it keeps in daily touch with the young men growing up 
in big business—the men you must deal with in the years to come. 





Manufactured only by 
MATT PARROTT & SONS COMPANY 
WATERLOO, IOWA, U.S. A. 
A. J. McDADE, General Sales Agent 





IOWA NATIONAL FIRE INSURANCE CO. 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 
JOHN L. BLEAKLY, President 
F. L. MINER se 


VICE-PRESIDENT SECRETARY . 


FRANK P. FLYNN 
TREASURER 


Cc. S$. VANCE 
2nd VICE-PRESIDENT 





SUPT. OF ACENTS 


CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 
RISKS WRITTEN, - - - - “ . é > 
PREMIUM INCOME, - ee we! lie * ‘s ° 71,805.79 











LOSSES INCURRED-NET, - pet's aa oe ae - —-3,251,28 








LIVE AGENTS WANTED 

to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus. INDIANA MUTUAL, La Porte, Ind. 








The North River Insurance Company 


Capital $ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Western Department Home Office 


FREEPORT, ILL. 95 William Street, 
NEW YORK 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 














RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


11 SO. LA SALLE ST. 
CATASTROPHE HAZARD CHICAGO 


THE INCORPORATED 1849 


CENTRAL STATES |WES TERN 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS Insurance Company 
of Pittsburg 


RE-INSURANCE UNDERWRITER 








HENRY C. WHALEN, President 





FIRE, TORNADO, HAIL || FIRE AND TORNADO 
AUTOMOBILE and DEC. 31, 1916 
FARM RISKS me - $300,000.00 





Surplus to Policy Holders - 415,498.55 
A LIVE AGENCY COMPANY Raeets cas Pe ce oe “ 


i tiiwdee - -.- 
Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO’ ILL. 

















For Surplus 


Lines 


Try Us 





Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in @ Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 




















The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE S sph « INSURANCE COMPANY 


Home Office: - - Shelbyville, IHlinois 











‘410 TONS OF liad 
NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH RISKS 
IN YOUR FIELD, WRITE US ABOUT THEM. Wn MAY BE ABLE TO HELP YOU. 




















AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 
Let Us Help You Push. For ict Assistance write 


P. A. COOLING CO., General Agents . . INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents . ST. LOUIS, MO. 

GARNER & MANN, General Agents - KANSAS CITY, MO. 

Ek MILLER, General Agent - DENVER, COL 
For Other States: write the Home Office. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 — Assets $1,211,054 
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